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Charles II Porringer and Early American Candle Cup in the Silver Collection at the Newark Museum 
(Sce Text on Pages 47 and 49) 
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No. K 57 
Steriing 
Shears 
$12.50 


No. K 4896 
Paper Knife 
£6.00 


SELECTION merely 
hinting at the 
possibilities of the 
autumn bridal- 
business. 







: whole wedding 


favor 


No. 

K 5547-2 
Sheath 
for Shears 
and Knite 

$3.75 





No. K 4839-TT 
Sterling Photo Frame, 
outside dimensions 


4'3i6 x 638 - $12.C0 


No. K 4840-TT 
Sterling Photo Frame, 
outside dimensions 

5°16 x 74 - $14.00 


No. K 4842-TT 
Sterling Photo Frame, 
outside dimensions 

6's x 834 - $19.00 
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Glass Perfume 

_ Sterling 

Top and Bas: 
$19.00 





No. K 2-NN 
Sterling Paper Match Holder, 
$4.00 





No. KR 4507-GB 
Sterling Pocket Knife 
Engine Turned 
2 Blades and Nail File 
$10.00 






















No. K 131-GB Same 
Sterling Cigarette Case, 
Case with decoration Flain, 


Holds 20, - $23.00 $20.00 





No. K 5177-AH 
Folding Traveling 
Clock, Closed 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. 1. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 








: 
: 





: 
: 
: 
: 
: 
: 


eS SS es EA ACR CAEN ORS KEIO KEN ORS. KAMEN ORS KAMEN ORS AEN 
{ 


GIFT IDEAS for the 
party 












Sterling Hair Brush 
$21.00 


Celluloid Comb 
Sterling Back 
0 





No. K 55-A-21 
Sterling 
Beverage Flask 


’% pint 
May be had as above 


or many other de- 
signs $55.00 


THE GORHAM COMPANY 
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WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGICAL JOURNAL 
A) THE JEWELERS’ WEEKLY €A tHe JEWELERS REVIEW 
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the collections he spent years in building up 
- for business and his own pleasure. Scarabs, 
Newark Museum a Mecca for Designers figures and amulets, representing the art of 
the Egyptians, Persians and old Romans are 
Excellent Collections of Old Art Objects Afford Inspiration for Creation of in this group. 
Modern Jewelry, Silver and Glassware John Cotton Dana, director, believes the 
mission of a museum is to reflect the art, 
industry and life of its own time, as well 





YUESS you'd better take a few months building, jewelry manufacturers, in some as to preserve the relics and art objects of 
off this Summer and go to Europe to instances, are learning what many of their antiquity. To show Newark-made jewelry, 
brush up on design,” a Newark, N. J., designers have long known, that Newark not for example, along with that of ancient 
jewelry manufacturer told his head designer. only affords inspiration for period and Tibet is what Mr. Dana terms “stressing 
The artist was delighted. A few days modern design, but has lending collections the adventure of living in America today.” 

















FRONT VIEW OF NEW NEWARK MUSEUM AT NEWARK, N. J. 


later, in relating the incident to a member oi inestimable value, including groups of As Newark is a great jewelry manufac- 
of the Newark Museum staff, he said: minerals, natural history objects, and a great turing center, the museum has consciously 

“You bet I didn’t tell him of all the lovely assortment of pictures. built up a service for the jewelry designer, 
stuff I get right here at the museum. He’d Some of the collections are gifts of jewel- just as it has created its industrial, geo- 
tell me I didn’t need to go to Europe.” ers. The late Samuel Clark, jeweler and graphical or historical service for the 


With the opening of the new museum designer of Newark, gave a large part of schools. A unique feature of this service is 
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STERN BROS 6CO 


Cutters and Importers of of 


1 DIAMONDS 


2 WEST 46th ST. 
Telephone « “Bryant 3925 


DIAMOND CUTTING WORKS CHICAGO 
31 North State Street 


68 Hunters’ P oint Ave. AMSTERDAM: 16 Sarphastistraat 
Long Island City ANTWERP: 48 Rue Simons 
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the close co-operation between the museum 
and the public library, both under the direc- 
tion of Mr. Dana. 

The designer of jewelry may borrow from 
the library’s picture collection, numbering 
600,000 items; he may borrow exhibits from 
the museum’s lending collection of art or 
natural objects. It is said the Newark 
library and museum lend more pictures and 
objects, than any other 


engravings and 
On busy days as many 


library in America. 

















SALT TRENCHER, 1840 


as 2,500 pictures, large and small, are lent 
for various purposes, 

One Newark jewelry designer, commis- 
sioned to create a distinctive charm for an 
organization of yachtsmen and fishermen, 
borrowed from the natural history collection 
at the museum, a sea horse, from which he 
found his inspiration. 

Illustrating Mr. Dana’s policy of keeping 
the museum up to date, an exhibit of articles 
shown at the recent exposition of decorative 

















PRIEST'S CUP HOLDER OF TIBETAN WORKMAN- 
SHIP 


arts at Paris, with a great number of photo- 
graphic plates, has just been opened on the 
main floor of the museum. A cabinet of 
Scandinavian art is particularly interesting 
because it includes several objects in the 
celebrated Orrefors glass, Danish silver by 
George Jensen, and several pieces of glass 
in the new secret process perfected by Rene 
Lalique, the French jeweler. 

Some of the designs in the Orrefors glass 
are peculiarly suitable to adaptation for sil- 
ver decoration. It is frankly and joyously 
modern in quality. The plate, “The B-oken 
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Bridge,” by Edvard Hald, which took first 
prize at Paris, and an exquisite vase by 
Simon Gate, who also received first prize, 
are two of the very fine pieces. 
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and foliage, the symbol is related to western 
design. 

Near the main entrance to the museum is 
the Bamberger collection of silver. A 

















TIBETAN SILVER TEA POTS AND TRUMPETS 


In addition to its lending and special col- 
lections the museum offers the designer 
various kinds of historic jewelry—notably 
Chinese, Tibetan and even African—and in- 
esting collections of silver, the work of 
smiths of many lands. Dominating the 
Tibetan exhibit is the silver symbol of the 
authority of the king, stolen from the palace 
at Lhassa when the city was pillaged by its 
own troops and those of attacking Nepalese 


Georgian plate of 1775, London, is a fine 
example of the silversmith’s art of the time. 
A porringer of the period of Charles II, 
1660-1685, an American-made tea bowl of 
1800, a caudle cup of 1740, and a salt 
trencher of 1840, a bowl by Garrett Oncle- 
baugh, New Netherlands, 1691, an English 
sweetmeat dish of 1655, a Russian bowl and 
a fruit dish by John Lauter, 1840, are illus- 
trations of the designers’ art of three cen- 

















WCRK OF TIBETAN CRAFTSMEN IN THE NEWARK MUSEUM COLLECTION 


about 130 years ago. An interesting use of 
the lotus leaf is found in this piece, which 
was purchased from the Chinese family 
which had kept it for several generations. 
In the geometric treatment of flowers, buds 


turies. Another cabinet has some good 
examples of Colonial silver. 

(Photographs with this article are repro- 
duced by courtesy of the Newark Museum.) 


(To be continued) 


fl 


— 


Reser eee eer 


Sh EN ek ee ea eg ee 











50 THE JEWELERS’ CIRCULAR July 7, 1926 


SESE SS LS EE 


_ 
| 
| 





Ss tak HUREE Cc kava Owes haw ese o ees bb SK eeelaeee 


StyLte 102—Collarette of ReEGENT PEARLS to match the $ 50 
above. Made of oval baroque pearls with round plain . 
pearls in centre, interwoven, with a- sterling silver 

eae OO SAYA CURED COMRMNSIEG,, is wis anole boned wed Kee ees 


Price subject to Jewelers’ Circular Key 


ALSO STONE AND AMBER NECKLACES 


| 

| 

| 
ALBERT LORSCH @ CoO., Inc. | 
| 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N. Y. 
BEAD DEPARTMENT: 24-26 WEST 36TH STREET, NEW YORK, N. Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
PACIFIC COAST: LEE & KIERSKI, 704 MARKET STREET, SAN FRANCISCO, CAL. 


\ 
Styte 1034—Sixty inch necklace of uniform REGENT s .00 
PearRLs, alternating with seed pearls, with oval baroque =_——- 
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Is Co-Operative Advertising Here to Stay? 




















ILL S. HAYS, secretary, National Slate 
Association, in a paper read before the 
National Industrial Advertisers’ Association 
at its recent convention, stated that co-opera- 
tive advertising can and will be a permanent 
asset of American business so long as it is 
founded on good advertising and economic 
principles, conducted according to” sound 
plans, properly administered, amply financed 
and successfully followed through for a long 
enough period to register results. 

Today co-operative expenditures run into 
millions. Evidence of this is seen in the co- 
operative advertising in 32 leading magazines 
during the last 10 years. 

Co-operative advertising being economical- 
lv sound with proper support, it should be 
able to accomplish better and more cheaply 
certain objectives than the contributors or 
members could individually. If it does, it is 
bound to stay and there is a great future for 
this type of advertising, we believe. 

The success of a co-operative advertising 
campaign depends upon so many factors that 
it is not surprising that some efforts along 
this line may have met with disappointment. 
Future group advertisers can profit by the 
mistakes that other associations have made. 
There may be some lessons cut of it all, also 
for individual industrial advertisers. A care- 
ful reading of all books and reports on the 
subject :and a thorough survey by the writer 
for several years and from actual experience 
in varied co-operative advertising efforts in- 
dicates the chief causes of failures of co- 
operative campaigns to be: 


A—No definite objective, or objective 
unsuited to advertising. 

B—Expected to accomplish the impossi- 
ble. 

C—Lack of leadership. 

D—Insufficient money. 

E—Poorly planned campaign, lack of 
agreement on details. 

F—Lack of intelligent administration. 

G—Too short a duration of effort to 
permit successful achievement. 

H—Pocr co-ordination with contribu- 
tor’s sales and distributing facilities. 

I—Ignorance and neglect of true market 
conditions and general buying habits. 

J—Lack of knowledge and use of pub- 
licity or “news” to supplement space 
and direct-by-mail effort. 

K—Failure to use all media and methods 
in proper proportions and relations. 
L—Unwillingness to simplify varieties 
or standardize specifications for pro- 
duction and use of product to eliminate 
avoidable complaints in service or 

marketing difficulties. 


The chance for success to any new co- 
operative advertising effort or for efforts un- 
der way lies in avoiding these pitfalls and in 
following the proven, safe, sane path to suc- 
cess and what few principles successful co- 
operative advertising efforts may have estab- 
lished. 

Many of these pitfalls or reasons would 
cause the failure of any industrial advertis- 
ing, as you all know. Still many of us go 


on struggling with our individual advertising 


in the face of the obstacle of one or more 
of these causes of failure. Nevertheless, our 
individual advertising remains or stays in 
the picture. Therefore, why not co-opera- 
tive advertising? Because we are serving 
several masters and results must show to 
hold interest and keep up support, while an 
individual concern will always do more or 
less advertising, be it guod, bad or indiffer- 
ent. Our problem is to offset these stum- 
bling blocks as much as possible until we can 
get the support of our organization and su- 
periors to changing the elements of our ef- 
fort to include the best practices in other 
campaigns. 

We all know results are often expected too 
soon and the difficulty of getting an idea 
over to a market or the public has been vast- 
ly greater than the advertisers appreciated. 

Given a definite aim, a well-planned cam- 
paign, led by men of influence, backed by 
trade teamwork, adequately and _ justly 
financed and an efficient management, there 
is no reason why there should be more un- 
certainty in co-operative advertising than in 
that of any individual industrial advertisers. 
The advertising, of course, should be man- 
aged by a man with a marketing sense, 
whether it be his sixth or hundredth. An 
association executive must needs have many 
senses. 

Co-operative advertising calls for a very 
high degree of genuine co-operation of the 
participants. It can and has accomplished 
more for many industries than the individ-. 
uals could achieve independently. Co-opera- 
tive advertising is rapidly passing beyond the 
experimental stage. It is proving itself. 
Failures hereafter will be charged to those 
participating and not to the nature of the 
undertaking. Since we believe co-operative 
advertising is here to stay, let us build a 
composite plan for successful efforts that it 
shall not perish from the orb of modern ad- 
vertising or cease to be an effective means 
of accomplishing collectively, valuable mis- 
sionary or educational advertising which no 
one individual advertiser or contributor could 
afford to do or should do. Since lack of, or 
withdrawal of financial support has stopped 
or retarded results of many campaigns, how 
should the money be raised to insure con- 
tinuity of support? 

Compare this scheme of co-operative ad- 
vertising to a machine designed to do a cer- 
tain job. The capacity of this machine 
should be exactly proportionate to the size of 
the job which is planned, i. e., it should not 
be too small so that the work which is put 
upon it is too heavy, nor should it be too 
large so that there is a wasted power. The 
failure of co-operative advertising in the past 
was very often due to the fact that the en- 
tire plan was not designed to do exactly the 
amount of work necessary. The reason for 
failure in a majority of cases is also due to 
the lack of co-ordination of the various fac- 
tors involved—a lack of follow-through of 
sales efforts in such a way as to get the 
maximum drive against the market. The ad- 
vertising, besides doing the job of telling, as 
Bennet Chapple says, or being the stimulator 
to sales, as the sun is to crops, was expected 
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to sell, harvest and keep up its own re- 
financing or become self-supporting. It just 
couldn't be—that’s all. 

In conclusion, why is co-operative ad- 
vertising here to stay? Because— 


1. It augments individual advertis- 
ing and selling efforts. 

2. It makes possible effective adver- 
tising both where the individual con- 
tributor is not large enough to adver- 
tise at all and goes beyond the reach of 
even small or large advertising con- 
tributors. 

3. It protects a given industry from 
encroachments by competing industries. 

4. It standardizes trade and selling 
practices in an industry, thereby effect- 
ing a great economy. 

5. It establishes and disseminates 
authoritative information about an in- 
dustry thus overcoming prejudice. 

6. It stabilizes and _ enlarges 
selling opportunity. 

7. It promotes co-operation and les- 
sens wasteful competition. 

8. It reduces individual missionary 
selling expenses and secures better at- 
tention, freed of any prejudices for any 
one brand or line. 

9. It reduces the number 
and callers on prospects. 

10. It cuts down inventory and other 
losses and wastes of excessive varieties 
of products. 

11. It promotes better sales efforts 
among contributors resulting in greater 
sales for all. 

12>. Ee asa 
activity. 


the 


of calls 


legitimate association 


An authority on co-operative advertising, 
Theodore M. Knappen, Director of Pub- 
licity Research of the National Lumber 
Manuiacturers’ Association, has aptly sum- 
marized the whole scheme when he says: 

“Co-operative advertising is here to stay, 
because it is the only effective and economical 
way in which the generic qualities of any 
product can be shown to the public. Our 
expericence shows that it is absolutely im- 
possible to get an industrial unit to adver- 
tise intelligently the basic product. Every 
unit is so intent on the special characteris- 
tics and the alleged advantages of its in- 
dividual form of the product, that it cannot, 
it seems, think strongly or talk intelligently 
about the latter. If individual advertising 
is not supported by co-operative advertising, 
the former becomes self-destructive. If, 
for example, ten slate concerns are each 
telling the public simultaneously that their 
slate is the only good slate, or the best 
slate, the public will instinctively discard all 
slate. You need somebody to tell the public 
that slate is good, so that it will be a founda- 
tion for Smith, Brown and Jones particular 
variety of slate. 

“Tt is only through co-operative advertis- 
ing that the sales field of a material can 
be widened. Individual advertising is 
merely a free-for-all fight to divide a field 
whose boundaries are being pressed in by 
the competing groups. Co-operative adver- 
tising holds or extends boundaries, thus 
making the field for competitive advertis- 
ing within the group much wider. The big 
competition nowadays is not so much be- 





(Continued on page 111) 
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¢ Aprwierans the pre-eminent stone 
in the field of small calibre sizes, 


the Eureka emerald is every day dem- 
onstrating its superiority in ring sizes. 











Of the same chemical constituents as the 
genuine emerald, the Eureka emerald has 
a most beautiful color, guaranteed fast, 
gem stone hardness and tenacity. It is a 
one piece stone, displacing the old time 
two piece emerald substitutes. — 


EKUREKA 
EMERALDS 


RING SIZES 


Manufacturers— 

Eureka Emeralds are no 
dearer than mascots, doublets, 
or any other “half and half” 
combination emeralds. 


Write to 
YOKELSON-COOPER, Inc. 


106 Fulton St. 
New York 
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The News from England 





Conditions in the Diamond Market—Plans for British Industries Fairs in 1927— 
Coal Shortage Causes Closing of More Sheffield Factories—London 
Jewelers Fined for Failing to Obey Emergency Regulations During 
General Strike—Burglars Get Watches Valued at $5,000 




















Lonpon, June 21.—Apart from deteriora- 
tion in quality the large stones from most 
of the South African producing mines are 
reported to be increasingly scarce. This 
falling off in output at a time when the large 
pieces are very fashionable is having a 
marked effect on prices. The demand for 
the fine large stones in round and fancy cut- 
tings can now be said to be well in excess of 
supply and buyers in the diamond markets 
this side looking for this class of goods are 
having increasing difficulty in getting what 
they want. In connection with this scarcity 
of good stones Backes & Strauss, the Hol- 
born Viaduct diamond merchants, say that 
the present indications point to a still further 
advance in price. The firm says: “Business 
is on the quiet side, which, of course, is not 
surprising in view of the dislocation of trade 
caused by the coal stoppage. At the same 
time, things, though quiet, are by no means 
dead, and while current small goods, such as 
méleés and smalls, are rather neglected, fine 
large stones in round and in fancy cuttings 
are still very much in demand. Fine quality 
brilliants in sizes from six grainers and 
larger, are higher than ever, and the pros- 
pects are very clear that they must still ad- 
vance in price. The diamond producing 
mines show a distinct fall in output as re- 
gards large pieces, and the quality has for 
some time shown signs of deteriorating. This, 
taken in conjunction with the fact that large 
stones are so fashionable, has created a de- 
mand in excess of the available supply.” As 
already stated in THE JEWELERS’ CIRCULAR 
there has been a demand lately for large 
single stone engagement rings at the retail 
jewelry shops, visiting Americans having 
been enthusiastic buyers of this type of ring. 

* Ok 


The Department of Overseas Trade which 
organizes the annual British Industries Fairs 
at Birmingham and London at which the 
jewelry industry usually has a fine repre- 
sentative display of the craftsmanship of 
Birmingham, Sheffield and London manu- 
facturing jewelers, goldsmiths and _silver- 
smiths, is planning to invite some 50,000 for- 
eign buyers to the next Fair to be held from 
Feb. 21 to March 4, 1927. The parliamen- 
tary secretary to the Department urges that 
manufacturers should send to the Fair the 
most expert members of their sales staffs. 
The government has again allotted some 
$125,000 to be spent on advertising the Fair. 
Space at the exhibition will cost exhibitors 
$100 per 64 square feet, including a fitted 
stand and the assistance of the government’s 
advertising campaign. . This will be the 13th 
Fair. 

x ok * 

Sheffield continues to be severely hit by 
the coal stoppage, and many more factories 
have had to close down the past week, owing 
to fuel shortage. There are 20,000 more un- 
employed in Sheffield today than before the 
The cutlery and plate trades 


are feeling the coal shortage acutely. Not 
only is there a very small volume of work 
actually in hand, but home orders have prac- 
tically ceased. The large metropolitan job- 
bing and retail houses are marking time on 
new orders since the purchasing power of 
the public has been reduced considerably of 
late. Increasing German competition also is 
making itself felt on Colonial buying, par- 
ticularly in Australia and New Zealand. 
+ © * 


The restriction with which retail jewelers 
had to contend under the Emergency Regu- 
lations which were put into operation at the 
commencement of the social revolution last 
month is indicated in the case of an Oxford 
St. jeweler, David Silver. He was fined 
$275 the other day on two summonses charg- 
ing him with failure to extinguish lights at 
his shop, one summons relating to the first 
week of this month when eight electric lights 
were in use and the second a few days later 
when 12 lights were in use. Silver pleaded 
guilty to using some of the eight lights, but 
strenuously contested the second summons. 
The court regarded the second offense as 
serious, since warning had been given. The 
lights were used for display purposes, and 
were in excess of the number allowed by the 
authorities. The jeweler intends to appeal 
against the fine. 

x ok Ox 

It is understood that diamonds answering 
the description of three uncut stones valued 
at $3,000 that failed to reach their destination 
on the Continent after being mailed from the 
Hatton Garden postoffice have been recov- 
ered in Hamburg. Diamonds mailed to 
Hamburg two weeks ago failed to reach the 
buyer, the stones having been extracted from 
the mail bag in some mysterious manner, the 
seals on the bag being intact when received. 


* * * 


The jewelry store of Sydney Korn, Clerk- 
enwell Road, E. C., was entered during the 
week-end and watches to the value of $5,000 
taken. The thieves got into adjoining prem- 
ises and bored a hole through the wall into 
the jewelry shop. Scotland Yard is scour- 
ing the metropolis for three men in connec- 
tion with the robbery. 

*x* * * 

Solid gold bangles with an hexagonal sur- 
face and solid gold signet rings having a tiny 
diamond mounted in the center are now sell- 
ing well in the London jewelry shops. The 
cut surface of the bangle adds to its lustre. 


a 


A well known firm of jewelers in London 
has had printed folder maps of the new ar- 
terial roads running out of the metropolis to 
various points in the country, with a central 
map of London showing all the principal bor- 
oughs and suburban towns. These folders 
in color are stacked in piles on the shop 
counters and placed outside in facade con- 
tainers for the use of customers and shoppers 


53 


in general. The folders provide an excel- 
lent advertising medium and contain much 
useful knowledge to motorists to and from 
London. 
x ok 

Many jewelers here now notify their cus- 
tomers that old and broken jewelry is taken 
in exchange or purchased for cash. This 
old or broken jewelry is made up into new 
goods where suitable. One jeweler exhibits 
a 10 shilling treasury note in his window 
and draws attention to the fact that by pur- 
chasing jewelry at his store the customer 
saves 10 shillings in the pound ($5) on cash 
transactions. 

x * x 

A new type patent expanding slave bangle 
in heavy hall-marked solid gold which will 
pass over the elbow and fit any arm is being 
shown in the metropolitan jewelry shops 
where, the jewelers say, the demand is good. 
The bangle is jointed and suitably engraved 
on its surface in floral designs. 








SENT TO PRISON 


James J. Lewis Pleads Guilty to Theft of 
Diamond Rings from Alliance, O., Store 
Canton, O., June 28-—James J. Lewis, 

charged with stealing diamond rings from 

the Damon jewelry store at Alliance sev- 
eral weeks ago, pleaded guilty before Judge 

Agler, Monday, to an indictment for grand 

larceny and was sentenced to serve from one 

to seven years in the penitentiary. His wife, 

Vera Lewis, who was indicted jointly with 

him was discharged from custody when the 

indictment against her was dismissed by the 
prosecutor, 

It was alleged that the pair entered the 
store to look at diamonds and substituted a 
piece of glass for one of the gems. The 
trick was discovered shortly after they left 
and they were arrested at Salem. 

An action to replevin several diamonds 
taken from the pair by Ailiance police is 
now pending in common pleas court here. 











Second Quarterly Sale of Ivory Held at 
Antwerp 

WasHIncTon, D. C., June 30.—The sec- 
ond quarterly ivory sale of the present year 
which was held recently in Antwerp was 
very satisfactory and buyers present at the 
auction were numerous, the Department of 
Commerce is advised in a report from Consul 
General G. S. Messersmith, at Antwerp. A 
total of 94,485 kilograms of ivory and 277 
kilograms of rhinoceros horn were offered 
while sales amounted to 69,135 kilograms 
and the whole amount of rhinoceros horn 
offered. 

Competition in the better grades of ivory 
was keen, while prices of all sorts of ivory 
advanced to higher levels during the course 
of the sale. Stocks of ivory on hand at the 
end of the sale amounted to 60,000 kilo- 
grams. 

The next quarterly sale of the Antwerp 
ivory market is scheduled for July 28. 








Theft of a wall case containing $985 worth 
of jewelry and gems, from the jewelry store 
of John E. Griffith, 110 Pratt St., Hartford, 
Conn., was reported recently to the police 
by the proprietor of the store. 
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Paris Silverware Trade Returning to Pre-War Conditions 





Old Designs Again Becoming Popular—Crystal Dishes Shown in Silver 
Mountings—Colored Glass Used Sparingly—High Class Shops Offer 
Replacement Service for Broken Fittings 




















HE silverware trade is showing a return 

to pre-war conditions and there is a de- 
cided inclination to show silverware in half 
a dozen different styles in the same show 
window regardless of the prevailing mode. 
This has not been the case with up-to-date 
fashionable shops since the war. Silverware 
ran large or small, according to the fashion 
of the moment. Now it is being shown in 
quite different ancient styles, as far apart as 
Louis XV and Louis XVI, Empire, etc., and 
is supplied to match the furniture and other 
articles in the house. At the same time new 
modes, entirely fresh shapes, from Russia 
and other Slav countries are seen. But the 
main attention appears to be concentrated 
upon the manufacture of old classical models, 
required to restore old sets of silver. For 
instance, if a woman has an Empire set, she 
may want to increase it, parts may be worn 
out, and she may wish to add units to her 
set. She has no difficulty today in matching 
it, for the inclination is towards copying 
the old models, in the same size and style 
exactly. 

The real significance of this change in 
“orientation,” as the French say, is probably 
the disappearance of the “New Rich,” a dis- 
tinctly war product, that has now lost its 
money, quickly acquired and as quickly lost, 
and that the buyers of silver plate as a rule 
are people who already possess a certain 
quantity. 

Then, there is the question of tradition. 
When a girl marries in France, discreet in- 
quiries are usually made as to what she 
would like for a wedding gift. She usually 
says silverplate, as this leaves open a large 
range of prices, to the giver. He can pur- 
chase one object only, such as a toast rack, 
or if inclined to be liberal, offer a whole 
set of plate. When this question is settled, 
the giver often asks what style of silver the 
girl will get from her family, and hears that 
her aunt is giving her a certain amount of 
Empire silver. The rest must be to match, 
naturelly, and thus it comes about that the 
fami'y traditions are carried on from gen- 
eration to generation. It is very evident 
that this does not lead to the creation of 
entirely fresh models. In France, almost 
every child also inherits so much furniture 
that one cannot branch off into some new 
adventure. If either husband or wife would 
like to have cubist chairs and tables, they 
are tied down to the old models by tradition, 
and the possession of a certain amount of 
old things, that must be matched in the 
remainder of the flat or house. 

Naturally the models of silverware pre- 
pared for foreign consumption are not af- 
fected by this law which practically ruled 
Europe in pre-war days. Side by side with 
objects with Empire wreath patterns stand 
new inventions, with designs drawn by the 
latest pupil from the schools. But the con- 
servative taste usually prevails and would-be 
purchasers of new patterns always hesitate. 
Even after ordering a set of Slav coffee 


cups, pots, etc., with five sides and innocent 
of ornament, they often telephone to the 
shop to rescind the order, for they are cer- 
tain that the young bride would prefer 
something less eccentric, and so it goes on. 

It might be supposed that this revival of 
ancient patterns would be bad for trade, as 
it prevents the devotees of a certain fixed 
style requiring anything new. This is not 
the case. At this present moment more 
attention is being paid to the inside of the 
article than to the outside. For some time, 
silverware has been lined with yellow metal, 
greatly enhancing its “rich” look. Now it 
is not only lined with yellow, but almost all 
objects have a glass fitted inside. The cost 
of the object is often made up by the glass 
quite as much as by the silver itself. Beauti- 
fully cut crystal dishes are placed in silver 
mounts. The highly polished interior of the 
dish is reflected on the facets of the crystal. 
Much of the glassware has lines of royal 
blue outlining the patterns, for instance a 
design of marguerites highly convention- 
alized, the petals cut into the glass, is out- 
lined in royal blue. The painting is some- 
times made within the thickness of the glass, 
it is reflected again and again, creating fairy- 
like impressions in the depths of the dish or 
cup. 

Coloring matter introduced into crystals 
must naturally be used very sparingly and 
with great taste. It must be either ruby, 
sapphire, garnet or jade and the whole 
secret is the selection of some natural color 
that is reproduced with great exactitude to 
resemble a gem. The same rule is applied 
to colored glass, introduced for dishes, etc., 
in silver frames. Cruet sets are in ruby 
glass with silver mounts, provided the re- 
mainder of the glassware on the table is to 
match, or at least the claret glasses are in 
ruby glass. If royal blue glass is used, the 
flower glasses should be in white and blue 
with a silver mount to match. If jade is 
chosen for the cruet, green wine glasses for 
Rhine wine are used. In countries where 
soft drinks only are served, colored glasses 
can also be chosen and drinks to match 
selected. Or the combination can be made 
by selecting finger bowls of the desired color. 
The essential point in choosing colored glass 
is that one tint only should be selected for 
one table, and that the shade should be a 
“natural” one, that is to say the hue of some 
precious stone found in nature. The fitting 
of plated ware with glass dishes is of great 
consequence to the trade. It tends to make 
the casual customer a permanent one. 

In Europe in the porcelain trade it has 
been the custom for many years now to enter 
into what may be called a “breakage” con- 
tract. A woman, on getting married, buys 
a set of china, the firm gives her a written 
promise that all parts broken will be sup- 
plied at the original cost of that part, from 
the factory. A plate, perhaps costing half 
a dollar, is broken. She is encouraged to 
have it replaced, although it is evident that 
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the job costs the hrm more than it gets, in 
cash, for postage, packing, etc., etc. But 
the factory has pleased a new customer. 

This habit is the natural result of the 
fact that domestic service is unsatisfactory 
and that china is constantly broken. Now 
that silverware is fitted with crystal, with 
colored glass, with glass with an “interior” 
design painted apparently in the thickness 
of the glass or crystal, these fittings will 
have to be replaced, at the shop where the 
silverware was originally purchased. The 
intelligent merchant will give a guarantee 
that he will supply a new jar for the mount 
of the jar for preserves, for the toilette set, 
ete., if it is required. Thus the chance pur- 
chaser becomes a regular customer. Instead 
of getting her silverware at the general 
store, where it is highly improbable that 
any trouble will be taken to replace broken 
parts, she appreciates the courtesy and atten- 
tion showed at the high-class shops that 
deal exclusively in silverware. 

There is no doubt that the tide that was 
carrying everything towards the big shop, 
has turned, in certain branches at least. 
Confidence is regarded as more important 
than cheapness, when setting up for life. 
Silverware, more perhaps than anything else, 
is a matter of confidence and is a family 
trade so to speak. For nieces will always 
buy in the same shop as their aunts, mothers 
will take their daughters where they went 
themselves and thus in more than any other 
trade perhaps, it pays to satisfy and retain 
the client, who is no longer the “New Rich” 
without traditions, but who belongs to the 
pre-war class. 








Thieves Get Valuable Cuff Links from 
Washington, D. C., Jewelry Store 


WaSsHINGTON, D. C., June 30.—The theft 
of six sets of gold cuff links set with dia- 
monds, valued at $400, from the establish- 
ment of Berry & Whitmore, prominent F St. 
jewelers, was reported to the police June 28 
by Charles E. Berry, a member of the 
jewelry firm. 

Police attribute the theft to two men who, 
on June 27, made off with $250 from the 
cashier’s counter in Child’s restaurant, 1423 
Pennsylvania Ave., N. W. 

The theft of the cuff links is believed to 
have occurred shortly before the store closed 
at 1 Pp. M., on June 26. Similar methods 
were followed in both the jewelry store and 
restaurant thefts. 








J. A. Merrill & Co., Inc., Portland, Me., 
celebrated its 75th anniversary recently and 
during the celebration gave the public an 
opportunity to inspect an interesting and 
historical loan exhibit of Colonial and an- 
tique jewelry. Included in the exhibit were 
many pieces of personal adornment which 
attracted wide spread attention. The Mer- 
rill establishment was originated by Jona- 
than Ambrose Merrill who established a 
small jewelry store on Middle St., Port- 
land, in 1851. During the early 50’s a part- 
nership was formed with Albion Keith and 
later Mr. Keith’s two sons, Millard F. and 
Albion, assumed ownership and management. 
Since that time the store has been con- 
ducted by the same firm for a period of 75 
years. 
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Russian News Notes 











Professor Fersman, Authority on Gems, Appointed Vice-President of Academy 
of Sciences—Leningrad Clock Plays “International”—Gold Treasure Buried 
by Unknown Jeweler Found in Moscow—Hermitage Collection of 500 
Timepieces Described—Russian Watchmaker Political Murderer 
in Paris 














Professor Fersman, the foremost Russian 
authority on precious stones and metals, has 
been appointed a vice-president of the 
Academy of Sciences, the post vacated by 
death of Stekloff. The appointment is of 
a temporary character, but it is expected 
to be confirmed as a permanent promotion. 

a 

The 150th anniversary of the Mining 
Institute in Leningrad was celebrated during 
the months of May and June by official and 
scientific circles. Many telegrams with con- 
gratulations continue to come to Leningrad 


irom scientific institutions of foreign 
countries. 

* * * 
“The Red Newspaper” of Leningrad ad- 
vises that the work of changing the 


mechanism of the famous clock on the 
fortress of Saints Peter and Paul is near- 
ing its end. The clock used to play a 
monarchist anthem when striking hours, but 
it will play the Red “International” hereafter. 
Fogel and Baranowsky, two skillful Russian 
masters, are in charge of the job. A trial 
showed that their work was successful, and 
Leningrad heard “International” for the 
first time from the fortress. The clock, 
with its new music, was expected to func- 
tion regularly by June 15th. 
* * * 


Two boy-brothers, Ivan and: Peter Ivanoff, 
11 and 12 years respectively, while digging 
a grave for a raven which they killed, dis- 
covered a big bar of gold in a Moscow 
yard. The gold has been found to be worth 
8,000 rubles ($4,000). It is supposed that 
the treasure was hidden by an unknown 
Moscow jeweler during the era of militant 
communism. 

ee * 

The Moscow periodicals describe the 
celebrated collection of watches and clocks 
in the Hermitage Museum of Leningrad. 
The collection consists of 500 timepieces, 
among which there are most remarkable and 
unique objects of art and historical value. 
An Egyptian water-clock over 3,000 years 
old and sundry ancient sand- and sun- 
clocks occupy the most conspicuous place in 
the collection. There is the 200-year-old 
sun-clock made in the form of a globe by 
Bruckner, the master of the Academy of 
Sciences, for Empress Anna of Russia. 
Kulibin, a Russian master, made a clock 
with music and moving figures, which he 
presented to Empress Catherine; it is also 
included in the collection. The ascetic and 
severe 16th century is represented by watches 
made in the form of crosses or in the form 
of a human skull—to remind one of the 
futility of life. The sparkling and light 
spirit of the 18th century is seen in the 
watches of an exceptionally elaborate and 
artistic make, some of which are richly 
ornamented with diamonds. Works of great 
horological masters of days bygone make 


the Hermitage collection one of the few 
treasures of its kind in the world: there 
are in this collection clocks by Duhamel, 
the Paris master of the early 18th century, 
Torklaire, the London master of the end of 
the same century, and other masters, equally 
famous. 
* * * 

The Russian newspapers of Paris report 
that Schwartzbrod, the Russian refugee who 
killed Simeon Petlura, the Ukrainian 
political and military leader, is a watchmaker 
by trade. He came to Paris from Russia 
in 1910 and worked at his trade till 1914 
when he enlisted in the French army, in 
which he fought through the whole war, 
being gassed and wounded several times. In 
1918 Schwartzbrod went to Ukraine with a 
I'rench military mission, and here he wit- 
nessed to his horror many massacres of Jews 
by Ukrainians; several relatives of his were 
killed during these pogroms. On his return 
to Paris he opened a watch repair shop in 
a quiet side-street, and for six years, sitting 
at his bench, he nursed a plan of revenge. 
When Petlura came to Paris, he spoke of 
him as of the murderer of 100,000 Jews killed 
in the Ukraine in 1918-1920. He trailed 
Petlura on a Paris boulevard and shot him 
to death in broad light of the day. 
Schwartzbrod is in jail now awaiting his 
trial. 








Death of Henry Visser 


Los ANGELES, Cal., June 30.—Henry 
Visser, a certified watchmaker who had been 
in the employ of J. Abramson for about 10 
years but had recently taken a position with 
Montgomery Bros., died suddenly Tuesday 


, night, June 22. 


He had begun work for Montgomery 
Bros. on the day preceding, but did not 
return to work on Wednesday. This sur- 
prised Montgomery Bros., and on Wednes- 
day evening Mr. La. Montague, an employe 
of the watch department, went to the hotel 
where Mr. Visser lived. On arriving he 
found the coroner and two police officers 
who had been summoned by the proprietor. 
Mr. Visser’s body had just been found and 
he had apparently been dead for a consider- 
able period. The coroner’s investigation de- 
veloped that death resulted from acute in- 
digestion followed by heart failure. The 
funeral was held Monday, June 28. 

Mr. Visser was a Hollander by birth, and 
so far as known leaves no relatives in the 
United States. He was about 43 years of 
age, and was regarded as an expert watch- 
maker and a man of fine character. His 
estate has been placed in charge of the trust 
department of a local bank. 








W. L. Fairbanks, Grand Rapids, Minn., 
has sold his jewelry store to Wm. L. Robin- 
son. 
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Individual and Firm Bankruptcy Schedules 
of B. J. & B. Koblenz, Albany, N. Y., 
Filed in Utica District Court 


Utica, N. Y., June 30.—Bernard J. 
Koblenz and Bernard Koblenz, individually 
and as B. J. & B. Koblenz, jewelers, 133 
S. Pearl St. Albany, against whom creditors 
some time ago filed a petition in bankruptcy, 
filed schedules in the United States District 
Court here today admitting firm liabilities of 
$44,819, nearly all unsecured, and assets of 
$10,112, consisting of stock, $5,000; fixtures, 
$1,000; accounts, $3,372, and unliquidated 
claims, $750. 

Individually Bernard J. Koblenz has lia- 
bilities of $7,746 and assets of $10,000, con- 
sisting of a dwelling on Cuyler Ave. The 
National Savings Bank has a mortgage on 
the property for $6,500 and Anna Goldstein 
one for $950. 

Bernard Koblenz individually has liabilities 
of $11,148 and assets of $12,500, consisting 
of a dwelling on the same street. The 
Albany Savings Bank has a mortgage for 
$6,500 and Elizabeth Dorenbach, of Phila- 
delphia, holds a second mortgage amounting 
to $4,250. 

Among the 80 unsecured creditors, those 
having the larger claims are as follows: 
Baskin Jewelry Co., $278; William Cohen, 
$1,171; Eliassof Bros. & Co., $4,020; S. 
Kuperbeg, $1,250; A. Swire, $600; Mrs. 
Rose Daxwell, $530; William Milstein, 
$1,600; M. Solomon, $460; H. A. Potolski, 
$2,725; New York State Bank, $1,800; 
Morris M. Sherman, $400; S. Robkin, $350; 
Max Smith, $1,100; Peritz Koblenz, $500; 
Isadore Cohen, $210; Frank Braun, $500; 
Fenster Bros.-Fleischman, $502; Mrs. Baile 
Koblenz, $1,800; Faber Bros., $330; Gothic 
Watch Co., $136; Louis L. Grey & Co, 
$401; Greene & Samuels, Inc., $393; L. E. 
Waterman Co., $216; Manhattan Watch 
Corp., $116; Julius Koblenz, $200; J. Busch, 
Inc., $149; Hi-Grade Silver Co., $176; S. 
Weisman Co., $105; United Diamond & 
Jewelry Co., $4,109; L. Kritzer, $2,007; 
Whitelaw Bros., $2,312; L. Stern & Co, 
$1,547; M. C. Epstein & Bro., $1,120; 
Hyman & Basler, $310; Jentleson & Kaplan, 
$766; I. G. Holland, $538; B. & L. Nadler, 
$190; Steiner & Rosenfeld, $790; Henry 
Davidson, $1,165; A. Rothblum, $365; 
Standard Trading Co., $217, and Werner 
Bros., $162; L. Lurie & Sons, $216; Mrs. 
Molke Coplon, $500; Morris M. Kaysen, 


$181; International Silver Co., $114; 
Steicher Mfg. Co., of Newark, $186; Fiber- 
loid Co., $454; Paraloid Works, Inc., 
$164. 








A modern two-story brick building will be 
erected on the ground occupied by the Grady 
Jewelry & Optical Co., 709 Main St., Still- 
water, Okla., the construction work to begin 
about July 1. W. K. Grady, owner of the 
building on the site, will have the new build- 


ing erected. It will be 25 by 140 feet with a 
frontage of the latest design. The second 
story will be used for offices. The Grady 


Jewelry & Optical Co. is closing out its 
stock of goods and Mr. Gray will retire 
from business after a successful career in 
Stillwater. Dr. Walter Grady, son of W. K. 
Grady, will occupy rooms upstairs in the new 
building, where he will continue to practice 
as an optometrist. 
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Florida Retail Jewelers Hold Seventh Convention 








Members of State Association Meet at Lakeland, June 24 and 25 for Most 
Successful Conclave in History of the Organization—Officers Chosen 
and Interesting Addresses Enjoyed—Banquet on Friday Night 

















LAKELAND, Fla., June 30.—The seventh 
annval convention of the Florida Retail 
Jewelers’ Association was held at Lakeland, 
June 24 and 25, and was bigger and better 
than any of its predecessors. Starting with 
the meeting of the directors the night 
“before,” when all but one of the men en- 
trusted with the business of the organiza- 
tion were in attendance, on through until 
the jazz orchestra at the Cleveland Heights 
Country Club had played the last note of the 








GROUP OF OFFICERS OF 


Left to right—Alvin Magnon, retiring president; D. 


field secretary; H. 


“good night” waltz, everybody had a good 
time. 
Thursday 

President Magnon opened the convention 
Thursday morning right on the dot and all 
present joined in singing “America,” follow- 
ing which President Spivey of Southern 
College, Lakeland, made the invocation for 
Divine blessing and guidance. R. H. Cole, 
of the Cole Jewelry Co., Lakeland, followed 
with the address of welcome which was brief 
but to the point and heartily received. To 
this welcome address First Vice-President 
D. C. Correll, Orlando, responded in his own 
inimical manner. 

Committee appointments for the session 
were followed by the president’s message 
which went at length into many of the prob- 
lems which are being handled by the asso- 
ciation and which are _ confronting it. 
President Magnon’s able address showed 
that it was by no mere chance that he was 
chosen to lead the Florida jewelers for two 
terms, but because of an ability to study out 
the problems and recommend measures to 
meet them. Those who follow him in the 
highest office in the State association will 
have a big job to fill his shoes. 

The report of the secretary was next sub- 
mitted. It was as follows: 


FLORIDA 
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REPORT OF SECRETARY COLES 


After two years of work as secretary of the 
Florida Retail Jewelers’ Association I am more 
and more deeply impressed with the wonderful 
prospects ahead for our association. Today our 
membership is composed of 85 members from 
every town and city in our State, every type, 
large and small, all working together not as com- 
petitors but as one big family. 

Why can’t we look these matters squarely in the 
face? The value of the asscciation has _ been 
proven in the elimination of the excise tax. The 
money saved is money made and _ precludes all 
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Correll, president-elect; L. C. 
Coles, secretary. 


ASSOCIATION 


Hull, treasurer and 


argument as to the cost of belonging to the as- 
sociation. 

We have in Florida some 200 or more retail 
jewelers who are entitled to be members in our 
organization. Of this number 85 are members of 
our association and about one-third of this number 
iake any active interest in the meeting of our as- 
sociation by attending our convention. 

There is one thing I wish to bring out at this 
time and you will hear more during the business 
sessions and from Mr. Cayce. That is to make a 
success of Florida’s part in raising the $2,000,000 
publicity fund. Florida’s quota is but $8,180. 
On May 17, of this year only 12 jewelers in the 
State had signed their pledge cards totaling $2,- 
838. The success of this campaign however is 
assured. The minimum of $800,000 is in sight 
and all indications point towards the completing of 
the raising of this minimum by July 1, thus as- 
suring releases in the national magazines starting 
with September issues. 

That the Florida association enjoys a good repu- 
tation with our national officers is evidenced by the 
fact that Mr. Cayce who had the choice of at- 
tending either the North Carolina asscciation’s 
convention or ours, chose to come to Lakeland 
because he had such a pleasant visit on his last 
trip to West Palm Beach and found our members 
a fine bunch of fellows. President Brotherly 
writes me that the co-operation given to the 
national association has been of the highest type 
and a wonderful inspiration in the immediate sup- 
port it has rendered to the national association at 
al] times. 

It was impossible for me to attend the national 
convention at Richmond last year due to a mis- 
fortune my firm experienced the night before I 
was to leave to go to Richmond. A fire of un- 
known origin totally destroyed the optical de- 
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partment of our business located in a_ separate 
store two doors from our main jewelry store. 
This of course necessitated my remaining at home. 
However my place as delegate was ably filled by 
T. S. McLaughlin who will tell you what went 
on behind the scenes at the convention tonight at 
Crystal Lake at 8:15 P. M. 

I have thoroughly enjoyed doing what ever has 
been accomplished by my office during the past 
year and have a feeling of thankfulness for every 
individual who in any way helped or contributed. 

The association is indebted financially to several 
of the delegates to Richmond and to some of the 
directors for expenses incurred in association bus- 
iness. At this time I want each of the individuals 
who have not already done so within the past few 
days to hand me an itemized bill of their rail- 
road fare and pullman fare to Richmond and re- 
turn and for expenses of any of the directors who 
attended our meetings other than the regular 
conventions. . 

The name Florida has found favor with the na- 
tion. Our leadership in the State has been. of a 
high type in the past year, and has reflected great 
credit upon our Association. Let us all serve 
when called upon. 

The report of the treasurer, L. C. Hull, 
Plant City, showed the association to be in 
good financial condition and with sufficient 
balance to pay all outstanding bills. 

THURSDAY AFTERNOON 

The afternoon session opened with a short 
talk by the manager of the Lakeland 
Chamber of Commerce, D. Hodson Lewis, 
who especially emphasized the work which 
the city is doing to improve its civic center 
around the border of the lake in the very 
heart of the city. 

ADDRESS OF REGIONAL VICE-PRESIDENT CAYCE. 

Regional Vice-President James A. Cayce, 
Nashville, Tenn., brought his message from 
the A. N. R. J. A. and spoke at length. Among 
other things he told of the aid given the 
Special Excise Tax Elimination Committee 
by the Harvard Research Bureau statistics 
and of the backing of the various State 
organizations in the fight. 

Mr. Cayce recommended a strong legisla- 
tive committee, stating that there were 
forces at work with powerful influence in 
Congress to again place a tax on many 
things including jewelry. He also stated 
that the A. N. R. J. A. is fighting all types 
of detrimental publicity, citing the syndicated 
news items of jewel robberies. He told of 
the co-operation being given the jewelers by 
the silverware manufacturers, especially in 
the marketing of new patterns. Mr. Cayce 
urged that more of the jewelers take advan- 
tage of the saving offered by the National 
Jewelers’ Mutual Fire Insurance Co., and 
urged that more of the members attend the 
national conventions. The officers both 
present and past of the national organization 
came in for strong praise from Mr. Cayce 
for their many sacrifices and their sincere 
efforts to better the conditions of the 
business. 

Harold Coles, Gainesville, read a long 
statement by the secretary of the Silver- 
smiths Guild of America telling of the 
efforts of the Guild to co-operate with the 
jewelers and especially the agreement among 
the members of the Guild to only place one 
new pattern on the market each two years 
and also the curtailment of the number of 
fancy pieces. 

Nat Weil, V. E. Jacobs Co., Jacksonville, 
was the next speaker. He very ably 
presented the subject—“ Merchandising a Gift 
Department”—using as his theme that every- 
thing in the jewelry store is a gift item, 
citing that a thimble or a hall clock, a set 
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of gold decorated dishes or a pair of salt and 
peppers are just as suitable, one as the other, 
for gifts. Mr. Weil blamed the merchandis- 
ing methods of the jewelry trade for the fact 
that there were separate stores or separate 
departments devoted to gift items. 

Following Mr. Weil’s talk the meeting 
adjourned for the afternoon so that the 
members might see some of Lakeland’s at- 
tractions. Many went to the bathing 
pavilion at Crystal Beach, some to the goli 
course and some just to the “movies” but 
all assembled again in the dining room of 
the Crystal Lake Casino at 6:30 P. M., 
where a “Dutch” lunch was served, during 
which an entertainment of songs and read- 
ings was given by Mrs. Wilson, of Lake- 
land, with Mrs. Curtis playing the necessary 
piano accompaniments. At 8:00 p. m., E. 
L. Mack, president of the Central Bank & 
Trust Co., gave a short, snappy talk and 
Past President T. S. McLauchlin, Winter 
Haven, reported for the delegates to the 
last national convention. 

Wm. O. Stubbs, assistant manager of the 
Beckwith-Range Co., of Tampa, spoke on 
appraising customers goods. This address 
appears in full on page 63 of this issue. 

The evening hour closed with the Question 
Box and many interesting points were 
brought out. 


Friday 


The Friday morning session opened with 
Vice-president D. C. Correll in the chair and 
the general business of the State association 
was considered. Among the things acted 
upon was a revised list for repair work 
which it was voted to print and send to 
jewelers in the State. It was also voted to 
grant the Women’s Auxiliary which was 
authorized at the 1925 convention, the sum 
of $100 for organization and entertainment 
purposes. 

The business session was followed by a 
round table discussion which was very ably 
lead by President Alvin Magnon and in 
which almost all jewelers present took part. 

At 11:30 o’clock W. S. Moore, one of 
Lakeland’s leading gents furnishings dealers, 
made a strong plea for better business, or 
rather better merchandising methods, telling 
how he had so systematized his store that 
he ‘could tell just what articles were selling 
best and why. 

FRIDAY AFTERNOON 


After lunch the meeting was called to 
order with the president in the chair and 
the election of officers resulted as follows: 
D. C. Correll, Orlando, president; Earle L. 
Middleton, Miami, first vice-president; W. 
O. Stubbs, Tampa, second vice-president; 
Secretary Harold Coles, Gainesville, was re- 
elected, as was Treasurer-Field Secretary 
L. C. Hull, Plant City. The directors elected 
were: R. E. Cole, Lakeland; H. E. Sarau, 
West Palm Beach; Alvin Magnon, Tampa; 
Reade F. Tilley, Clearwater; J. Thomas 
Smith, New Smyrna. 

Delegates to the national convention 
elected were: Mr. Stevens, Lakeland, and 
C. R. Bennett, West Palm Beach, in addi- 
tion to the president and secretary, with the 
following four men as alternates G. W. 
Lawton, Orlando; C. H. Payne, Braden- 
town; W. O. Stubbs, Tampa; E. L. Middle- 
ton, Miami. 

Winter Haven was chosen as the next 
convention city and the dates of the con- 
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vention set as Wednesday and Thursday of 
the third week in June with the director’s 
meeting being held on the Tuesday night 
preceding the convention. 

The resolutions adopted were as follows: 


Resolutions 


RESOLVED: That we, the Florida Retail Jewelers’ 
Association extend thanks to Rev. Dr. Spivey of 
Southern College for the invocation delivered at 
the opening of the seventh annual convention in 
the City of Lakeland, Fla., June 23. 

ReEsoLvep: That we, the Florida Retail Jewelers’ 
Association extend thanks to D. Holden Lewis, 
manager of the Chamber of Commerce for his 
presence and _ co-operation in welcoming’ the 
jewelers assembled in convention. 

ResotveD: That we, the Florida Retail Jewelers’ 
Association extend thanks to Ike Parrish, of 
the Lakeland Chamber of Commerce for his co- 
operation in the entertainment of the Retail 
Jewelers. 

ReEsotvep: That we, the Florida Retail Jewelers’ 
Association extend special thanks to Vice-President 





JAMES A. CAYCE, REGIONAL VICE-PRESIDENT 


James A. Cayce, Nashville, Tenn., for his interest 
in his work and his address, all of which have 
promoted the success of our convention. 

Reso.vep: That we, the Florida Retail Jewelers’ 
Association thank our good friends, the Boy Scouts 
of the City of Lakeland for their help and co- 
operation. 

Resotvep: That we, the Florida Retail Jewelers’ 
Association extend thanks to R. H. Cole and his 
associates for the entertainment and courtesy and 
for the efficient manner in which they provided en- 
tertainment for the members of the association 
while in session June 23 to 25. 

Resotvep: That we, the Florida Retail Jewelers’ 
Association extend thanks to W. S. Moore for his 
able address on the night of June 25, at the 
Cleveland Heights Country Club. 

RESOLVEp: That we, the Florida Retail Jewelers’ 
Association extend thanks to the Misses Kate and 
Minnie Reynolds for their untiring efforts and 
efficient manner in which they provided the enter- 
tainment for the members of the association in 
providing the features of the style show. Be it 
further 

ReEsotvep: That the Florida Retail Jewelers’ 
Association go on record as extending thanks and 
express our appreciation for the efficient work of 
the officers of the national association and are 
deeply grateful to our president Conrad Brotherly, 
for the splendid work that he has accomplished for 
the retail jewelers. We are also deeply grateful 
to Ralph Roessler for his untiring efforts and 
splendid work in behalf of the elimination of the 
excise tax. Be it further 

Resotvep: That the Florida Retail Jewelers’ 
Association extend thanks, not only to the city 
officials of Lakeland, Fla., and the officers of the 
Chamber of Commerce and all others who were 
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connected with the city affairs, but that we shall 
place on the record of our memory our entertain- 
ment committee chairman, R. H. Cole and his 
associate jewelers of Lakeland, Fla., who assisted 
him in making the 1926 convention the best in the 
history of our association. 

RESOLVED: That we, the Florida Retail Jewelers’ 
Association extend thanks to the management of 
the Lakeland Terrace Hotel for the convention 
kindnesses and comfort provided for us. 


The Banquet 


The last evening of the convention found 
all the jewelers and many guests assembled 
at the Cleveland Heights Country Club on 
beautiful Lake Hollingsworth, for the annual 
banquet and the first style show attempted 
by the association. The whole evening was 
a credit to the committee of local jewelers 
who arranged the program and many fine 
compliments were paid to the Reynolds Co., 
Lakeland, who loaned the gowns used and 
also the manikins for the occasion. All of 
the jewelry displayed was supplied from the 
stocks of local and Tampa jewelers. 

After a fine chicken dinner the jewelers, 
their ladies, and all the guests enjoyed the 
dancing and music until the time for leave 
taking arrived. 








Burglars Leave. Safe Blowing Tools Behind 
After Robbing Sunset Jewelry Co’s. 
Store at San Francisco 


San Francisco, Cal., July 1—A com- 
plete equipment of burglary and safe-blow- 
ing tools was left behind by the burglars 
who broke into the Sunset Jewelry Co.’s 
store on the third floor of the Milton build- 
ing at 908 Market St. They robbed the 
place at some time during the evening of 
June 25, blew open the safe, obtained about 
$1,500 worth of diamonds and jewelry and 
fled when Arthur Fisk, owner of the Fisk 
Publishing Co. disturbed them by entering 
his office for a parcel about 1 a. M. 

Entrance to the Sunset Jewelry Co.’s 
place was gained by “jimmying” open the 
door of the Fisk Publishing Co. and cutting 
an opening through the partition which 
separated the two places. It is only made 
of wall board. The door was blown off the 
safe with dynamite, set off with electric 
detonators and several sticks of dynamite, 
caps, wires and two pairs of white cotton 
gloves with other paraphernalia were left 
behind. 

Arthur Fisk notified the police who sum- 
moned from his home Arnold Hirschfield, 
proprietor of the store. Hirschfield was 
only able to set an approximate value on 
the goods stolen. 








Daniel Toohey of Buffalo, N. Y., was ar- 
rested in that city June 30 charged with 
theft of 21 diamond rings and other valu- 
ables from the Corning Jewelry Co.’s store 
window, Corning, N. Y. The Buffalo police 
said Toohey confessed, according to an As- 
sociated Press dispatch. The proprietor of 
a store in Buffalo was also arrested charged 
with receiving stolen property. The jewelry 
taken was valued at approximately, $1,000. 
A suspicious man was observed by a resi- 
dent of the city of Corning on the opposite 
side of the street from the jewelry store 
and a description was furnished to the po- 
lice. It was through this description that 
the arrest at Buffalo was made. 
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Appraising Customers’ Goods 





Address by Wm. O. Stubbs, Second Vice-President of the Florida Retail 
Jewelers’ Association, at the Convention Held in Lakeland, June 23, 24 and 25 




















HE topic that has been assigned to me at 

this time, namely, “The appraisal of 
customers goods” is a subject for much dis- 
cussion, especially in regard to just what 
merchandise should be appraised and just 
what charge should be made for this kind of 
service. ; 

Appraising is a custom or habit that has 
been abused by many jewelers; and the 
jewelers have been greatly imposed upon by 
the public in general as well as by our 
customers. 

[I dare say that there is not one among us 
who has not been called upon by some per- 
son, customer, or stranger to render this 
service and quite often it is asked of us 
through curiosity, and lack of confidence 
in some jeweler on the part of the public, 
and then we are asked to appraise mer- 
chandise for the sole gain in dollars to some 
individual or company. In this latter case 
we become professionals and are entitled to 
some compensation for our knowledge and 
ability, the same as the specialist in other 
lines. 

Before entering too deeply into this sub- 
ject I think it should be classified and 
looked at from different angles. Appraising 
of merchandise should come under separate 
headings, and I would say that there are 
five groups that cover the subject fully. 

First—The appraisal of property given 
to the owner. 

Second—(a) The appraisal of prop- 
erty known to have been sold by a re- 
liable jeweler. (b) The appraisal of 
property belonging to an individual who 
is trying te sell it to a friend. 

Third—The appraisal of property 
bought at an auction sale where the cus- 
tomer wants to know the real value. 

Fourth—The appraisal of property 
which is being traded by one individual 
to another on real estate, automobiles, 
or other property. 

Fifth—The appraisal of property for 
Insurance Companies for the purpose 
of issuing a policy. 

Now let us analyze for just a few minutes 
these groups. 

First: Curiosity—Appraising property 
given to an individual who is anxious to 
know what was paid for it. Often we have 
some person come into our store and ask us 
this question, “Mr. Jeweler, please tell me 
what this is worth?” It may be a watch, 
a pin or a ring. It may look new or it may 
show wear. The best way to answer that 
question is by, first, asking one that will 
lead to the information you want, which is, 
how it came into their possession. One can 
usually find this out and if the article was 
a gift, and their motive being idle curiosity, 
the jeweler should politely and courteously 
avoid telling anything about its value or 
selling price. 

Second: (a).—The appraisal of property 
known to have been sold by another fellow 
Jeweler. The individual who buys from one 
Jeweler and goes to another, just for his 


own satisfaction shows lack of confidence 
in the brother jeweler he had just traded 
with, and no information should be given 
to this person regarding the value of the 
article. We should all discourage and con- 
demn this feeling at all times, and we should 
instill confidence at all times in the minds 
of the people toward all reliable and honest 
dealers, for our business is 90 per cent. 
confidence. If the man bought his piece of 
jewelry from a reliable firm he can feel 
assured that the jeweler would not misrepre- 
sent its quality or value. 

Second: (b).—The appraisal of property 

belonging to one individual who is trying 
to sell it to a friend. Mr. Brown comes 
in with Mr. Jones or, possibly, alone, and 
says: “Bill Jones wants to sell me _ this 
ring. What is it worth?” Now, gentlemen, 
why should we be called upon to assist Mr. 
3rown with our knowledge in selling his 
diamond? Mr. Smith is interested in buy- 
ing a diamond, so, why not sell him one that 
we have in our stock, instead of selling him 
one that Smith has. We are the salesman 
in the transaction and, personally, I think 
the individual has “nerve” to ask us to work 
directly against our own interest. There is 
no argument in the world that will justify a 
jeweler in appraising the value of merchan- 
dise for either of the customers we have 
just analyzed. And if we refused all in- 
formation regarding price to this class of 
people there would never be any hard feeling 
existing on appraisal in the brotherhood of 
retail jewelers. 

Third—The appraisal of property bought 
at an auction sale. When a _ customer 
presents an article bought in this manner, 
we should go into a great deal of detail, to 
try and show the person just exactly what 
he has bought. Very often he buys a dia- 
mond that the auctioneer says “is guaranteed 
perfect” but is an old mine stone. Often 
the diamond is imperfect and the price is 
exaggerated. The retail jeweler who is con- 
ducting a legitimate business should consider 
it worth while to try and educate the public 
in such a way, that people will lose faith in 
these so-called “bargain sales” and buy from 
a reliable jeweler. 

Fourth—The appraisal of property being 
traded in on real estate, or automobiles. All 
jewelers have been called upon in the last 
year to perform this service. And with us 
it is an every-day occurrence, for someone 
to come in with a diamond as a part pay- 
ment on real estate or some other trade. 
At first we tried to accommodate the trade, 
but it has grown to such magnitude that we 
are now charging for the service. Some 
jewelers think that appraisals for this pur- 
pose should not be made, arguing that it 
prevents us from selling this prospect a 
diamond out of our stock and removes a 
prospect in the future. There is merit in 
this opinion and certainly plenty of food for 
thought. 

Fifth—There is a time, however, when 
an appraisal of other people’s merchandise is 
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justified and that is when a person wants to 
insure diamonds and valuable jewelry, and 
the insurance company presents this mer- 
chandise to us for appraisal so it can be 
guided on the amount of insurance to write. 
Appraising for this purpose calls for a great 
deal of time and thought. You can not do 
justice to the owners, company or yourself, 
unless you examine each stone carefully and 
leisurely. A great number of the insurance 
companies demand a sketch or drawing of 
each piece of jewelry being insured. If it 
happens to be a fancy piece. To sketch it 
takes a good bit of time. 

We should be glad at all times to co- 
operate with the customer and insurance 
companies, but we should be recompensed 
both for the time and experience that it 
takes to give them an intelligent appraisal. 
Almost every jeweler has a different idea as 
to what the charge should be. I understand 
some of the larger stores in the north are 
charging one-half of one per cént. of the ap- 
praised value. Others are charging from 
$10 to $50 according to the amount of 
jewelry being insured. Right here is where 
some customers complain about the charges, 
arguing that Beckwith Range Jewelry Co. 
sold some of the merchandise and the rest of 
it was purchased from other jewelers at dif- 
ferent times and that we should accommo- 
date them and not make any charge for this 
service. Yet, they will go to the doctor 
every day for the same treatment and pay 
him for each visit, whether he cures or kills 
them. Is there any justice in asking the 
jeweler to give his years of experience away. 
I say there is not. 

In my opinion the jeweler is entitled to 
charge 1 per cent. of the value of the article 
for his service in appraising other peoples’ 
merchandise for he must be able from 
‘knowledge how to classify the colors of dia- 
monds and know how much to deduct for 
imperfections. 

I would like to see the State association 
adopt some ruling on this subject that would 
meet the approval of the entire membership 
of the organization. 





. 


DEATH OF C. W. SWEETLAND 








Veteran Jeweler of Boston Passes Away at 
the Age of Eighty-Seven Years 


Boston, Mass., July 3.—Charles W. 
Sweetland, veteran of the Civil War and a 
veteran of the jewelry trade in Boston, died 
yesterday at his home in West Newton. He 
was 87 years old at the time of his death. 

Mr. Sweetland was active in the whole- 
sale silverware business under the name of 
C. W. Sweetland & Son. 

Charles W. Sweetland started in business 
in Boston many years ago. In 1872 he suf- 
fered the misfortune of being burned out 
and for some time thereafter worked for 
others. Later he conducted business as a 
manufacturer’s agent until 1907 when the 
present business was incorporated under the 
laws of Massachusetts, with Charles W. 
Sweetland as treasurer. The present firm is 
operated as C. W. Sweetland & Son, Inc., 
at 373 Washington St. 








A. W. Jones has engaged in the jewelry 
business at Paris, III. 
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ARBITRATION RULES 





National Jewelers Board of Trade An- 
nounces Changes in Procedure in Settling 
Commercial Disputes 


Recognizing that with the growing prac- 
tice of settling commercial disputes by ar- 
bitration every effort should be made to pro- 
yide all the facilities possible for it, the 
Arbitration Committee of the National 
Jewelers Board of Trade has just announced 
several changes in the rules under which 
this work will be done in the jewelry indus- 
try in the future. The chairman of the com- 
mittee is John W. Sherwood, and its other 
members are De Witt A. Davidson, Frank 
Jeanne, Melville Untermyer and Otto D. 
Wormser. 

The arbitration system has been so sim- 
plified by the committee that all its opera- 
tions are covered by six rules. The first 
provides for a panel of not more than fifty 
and not less than twenty merchants residing 
in the various districts into which the coun- 
try has been divided. These districts center 
around New York, Chicago, Cincinnati, 
Providence and San Francisco. This panel, 
which is to consist of merchants in the 
jewelry or kindred trades, is to be fairly 
apportioned among retailers, wholesalers, 
manufacturers and importers. It is to be 
selected by the Committee on Arbitration in 
each district, and is to be known as the 
Board of Arbitrators. Members of the 
panel need not necessarily belong to the Na- 
tional Jewelers Board of Trade, nor are the 
cases to be handled by it to be limited to 
disputes between members. 

The second rule provides that any person, 
firm or corporation may submit a case in 
dispute to the Committee on Arbitration, 
provided other parties to the dispute submit 
their side of the case. This rule also sets 
forth the routine which must be followed 
in submitting cases to the committee, one of 
its important provisions being that in no 
event shall the committee consider cases con- 
cerned with the financial responsibility or 
ability to pay of any party. 

It. is in the third rule that the most im- 
portant change has been made. It is now 
provided that each party to a dispute may 
select one arbitrator from the panel, and 
that the latter two shall select a third mem- 
ber of the panel to work with them. If they 
should fail to agree on the third arbitrator, 
he shall be appointed by a majority of the 
members of the Committee on Arbitration 
of the National Board. 

The remaining rules provide that the dis- 
putants shall submit a written statement of 
their acceptance of the arbitrators and their 
willingness to abide by the latter’s decision ; 
that the arbitrators in each particular case 
shall be empowered to establish their own 
rules of procedure, and that a deposit of $40 
must be made by each disputant. 

Appointments have been made of the fo!- 
lowing district arbitration committees out- 
side of New York: ms 

New England Arbitration Committee— 
Samuel M. Einstein, chairman, Marathon 
Co., Attleboro, Mass.; Howard L. Carpen- 
ter, Albert Walker Co., Providence, R. I.; 
Lawrence F. Percival, D. C. Percival & 
Co., Boston, Mass.; Edwin R. Knight, Jr., 
S. B. Champlin Co., Providence, R. I.; 
Oscar H. Solomont, Boston, Mass. 
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San Francisco Arbitration Committee— 
P. A. Rowe, chairman, A. I. Hall & Son, 
San Francisco, Cal.; Hirschel Rittler, A. 
Eisenberg Co., San Francisco, Cal.; Walter 
L. Glenn, R. Wallace & Sons Mfg. Co., San 
Francisco, Cal. 

Cincinnati Arbitration Committee—Ed- 
ward Richter, chairman, Richter & Phillips 
Co., Inc., Cincinnati, O.; Arno A. Dorst, 
The Dorst Co., Cincinnati, O.; Eli Gutmann, 
L. Gutmann & Son, Cincinnati, O. 

The Chicago directors are giving consid- 
eration to the appointment of an arbitration 
committee in the Chicago district and ap- 
pointments will be announced later. 








TESTIMONIAL TO C. E. HANCOCK 





National Jewelers Board of Trade Honors 
Former New England Vice-President 


The National Jewelers Board of Trade 
has honored Charles E. Hancock, former 
honorary vice-president of the New Eng- 
land District of the Board, by the adoption 
of the following testimonial. 

Whereas: Mr. Charles FE. MHancock, 
Honorary Vice-President of the National 
Jewelers Board of Trade, after a long and 
honorable career as a manufacturing jewel- 
er, has now laid aside his activities in the 
jewelry business, and 

Whereas: Because of this fact, Mr. Han- 
cock has tendered his resignation, both as 
Honorary Vice-President and Director of 
the National Jewelers Board of Trade, and 

Whereas: The Directors and Members 
of this Board deeply appreciate the long 
years of service rendered the Board by Mr. 
Hancock, therefore be it 

REsoLtveD: That the National Jewelers 
Board of Trade, representing the sentiment 
of its entire membership, hereby bears 
testimony of its deep appreciation for his 
valuable services over a number of years 
in which he so faithfully and earnestly 
served the Board. 

His devoted services and his unfailing 
duty to the high ideals that actuate this 
Board were truly noteworthy. His resigna- 
tion has left a vacancy difficult to fill. 
Therefore be it 

RESOLVED, in testimony of this sentiment, 
a suitably engrossed testimonial be presented 
to Mr. Charles E. Hancock carrying with it 
the very best wishes of the National Jewel- 
ers Board of Trade, wishing him long life 


and happiness, after so many years of un- ° 


tiring activity, and that a copy of the above 
be spread in full upon the minutes of this 
Board. ; 

Mr. Hancock resigned as honorary vice- 
president because of the fact that he has 
gone out of the jewelry business and has 
taken up other work. 








Alleged to have been caught stealing 23 
gold rings valued at $115 from the front 
show window of the Acme Jewelry Co., 847 
Fifth Ave., New Kensington, Pa., one night 
recently, a boy was held for action at West- 
moreland County Juvenile Court and taken 
to Greensburg. The youth was captured by 
a patrolman, a short distance from the scene 
of the robbery and after being questioned 
at local police quarters was jailed until 
the hearing. 
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Proposed Legislation Providing For Copy- 
right Registration of Designs Again 
Introduced With New Provision 


WasHincTton, D. C., July 2.—With a 
provision incorporated protecting retail mer- 
chants against liability for infringement of 
a design copyright, the Vestal bill providing 
for copyright registration of designs has 
been introduced anew in the House. The 
amendments to the bill as originally drafted 
are the result of hearings before the Com- 
mittee on Patents May 7. At that time rep- 
resentatives of retail interests stated that 
the retail trade endorsed the principle of 
the bill but feared that in practice it would 
work injury upon retail merchants at the 
hands of unscrupulous manufacturers. They 
pointed out to the committee that a manu- 
facturer could stop the sale of certain com- 
peting merchandise simply by claiming in- 
fringement upon his design. Such a cir- 
cumstance would involve loss to the mer- 
chant even though it was proved later that 
the claimant’s representations were either 
not well founded or fraudulent. Much mer- 
chandise is of a seasonal character or a 
novelty, the value of which is destroyed if 
its sale is interrupted. 

To remove the retailer’s objections to the 
bill Representative Vestal has inserted an 
inserted an amendment providing that pur- 
chase of the merchandise by the retail mer- 
chant shall not be unlawful until after he 
has received actual notice in writing of the 
registration of the design. Under this pro- 
vision the resale of such merchandise as the 
merchant may have on hand or has con- 
tracted for is not stopped by notification 
of the registration of the design by another. 
A penalty clause also is attached imposing a 
fine of $500 for false statement by a claimant 
that the application of the design to the 
kind of merchandise involved is original 
with him. This penalty is designed to dis- 
courage fraudulent registration of a design - 
for the purpose of harassing a competitor 
in the distribution of his product. 

Representative Vestal expressed the be- 
lief that the bill as amended now is satis- 
factory to all interests and he stated that 
he had reintroduced it in order that those 
concerned will have a further opportunity 
to study its provisions prior to the Decem- 
ber session of Congress. He explained that 
the object of the bill is to provide more 
prompt and complete protection to an 
original application of a design than can 
be obtained under the existing design pat- 
ent law. The text of the provision ex- 
empting retail merchants from liability for 
infringement reads: 

“Provided, however, that such sale or 
public distribution or exposure for sale or 
public distribution shall be unlawful only 
as to goods purchased after actual notice 
in writing of the registration of the design.” 








An X-ray apparatus, a stomach pump, 
two surgeons and three detectives recovered 
for Nathan Sharfman, proprietor of a 
jewelry store at Worcester, Mass., a $325 
diamond which had been stolen by a patient 
at the State hospital while on a shopping 
tour without permission from the _ institu- 
tion. 
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WARNING 


o Af MENTION is directed to the in- 
creased sale of lots of calibre 
sapphires which upon close inspection 


are found to contain other than genuine 
Stones. 


| It is our firm belief that in the American | 
) market most of the sellers of such parcels ; 
are themselves innocent of any intent to 
defraud. Sufficient intentional misrep- 
resentation has manifested itself, how- 
ever, to cause French and English mer- 
chants to warn their clients to purchase 
calibre sapphires from reliable sources 
only. 














Such advice is extremely timely at this 
juncture for the “Trade” in general and 
manufacturing jewelers in particular. 


AMERICAN GEM & PEARL COMPANY 





























— a 5 











EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


, 


RUBIES for JULY 


CALIBRE AND RINGSTONES 
ES SHA 





71-73 NASSAU STREET, NEW YORK, N. Y. 
nn 
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THE WASHBURN 


SECURI TY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed. 


- 


EAR WIRES 


for unpierced ears. 


‘a SAFETY CATCH 
f for Brooches, etc, 
Can be applied to any 
work where pin tongues 
are used, 
Open. 


Closed. Open. Closed, 
Descriptive Gircular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


G. IRVING WASHBURN, 108 Fulton Street, N.Y, 








Burglar Alarm Supplies 
Protection Against Window Smashers, 
Burglars and Bandits 

Complete Outfits—Install Your Own 
Tin Foil—Instruments—Big Bells—Relays— 
Controls 
Midnight Alarm System 
sata 3218 Cambridge St., Toledo, Ohio 


Indestructible Pearls 


Balls, Olives, Pears and Buttons for Earrings 
other purposes made smooth or baroque 


“AURORA PEARL CO. 


814 Lexington Ave., BROOKLYN, N. Y. 




















The Electric Needle 
for resetting pallet and roller 
jewels, heat where needed, on or 
off almost instantly. 
The Bracelet Watch 
XA helps you to locate stops, the 
“Wa best value you ever bought at 
Si) any price. 
j Together only 50 cents. 
C. Culman, 138 Dewey Court, 
Honolulu, T. H. 














WATCH GLASSES 


Ri caoeeih Dust Proof 

4 Fulton St., New York 
UGER & FANDE 
CRUCIBLES ~ jase== 
J. & H. BERGE new You cy 


e - - 
St. Louis Watchmaking Schoo! 
ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in & 
first class Jewelry Store. 
Write for our Catalog at once. 
St. Louis Watchmaking School, St. Louis, Mo. 


The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John St. cor. Broadway, New York 
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ACCUSED OF THEFTS 





Chauffeur for Baltimore Concern Arrested 
and Held for Grand Jury on Charge 
of Stealing Silverware 


BaLtimorE, Md., July 3.—Trailed by de- 
tectives for several days, Clarence Taylor, 
a negro chauffeur, employed by the Stieff 
Co., silversmiths, 17 N. Liberty St. was 
cen’ here this week and held for grand 
jury action on the charge of stealing 
sterling silverware valued at $1,200 from 
his employers. Officers of the company 
were puzzled when they were informed 
that many pieces of silver had disappeared 
through a supposedly unknown channel. 
Complaint was made to Detective Captain 
Charles H. Burns and Detective Lieuten- 
ants A. S. Parr and Elmer O’Grady were 
assigned to the case. 

Making their survey the detectives’ sus- 
picion fell on Taylor but they were not 
satisfied, finally deciding to trap Taylor if 
possible. Taylor handled many valuable 
shipments of finished silverware which he 
delivered from the Stieff factory in North 
Baltimore to the Stieff store on Liberty St. 
The chauffeur always was careful to obtain 
a receipt for the packages which he de- 
livered, After making a delivery Taylor 
left the store and a few minutes later he 
was seized by detectives. When searched 
Taylor had a number of articles of silver- 
ware secreted about his clothes, detectives 
testified. 

Taylor, it is claimed, confessed to Cap- 
tain Burns and Detectives Parr and 
O’Grady that he had been stealing silver- 
ware for several weeks. The silver, it is 
said, was sold to negro families. Some 
of the silver was also sold to a family in 
West Virginia,., according to the police. 
Taylor, Captain Burns said, received less 
than one-tenth of the value of the silver. 
Virtually all of the silver has been re- 
covered. Taylor was held by Magistrate 
James R. Cadden in $2,000 bail for grand 


jury action. 








PLANS FOR CONVENTION WEEK 


Philadelphia Retail Jewelers Hard at Work 
in Anticipation of Visit of Delegates 





PHILADELPHIA, July 3.—Philadelphia re- 
tail jewelers are responding liberally to the 
fund for the entertainment of the delegates 
to the convention of the Pennsylvania Re- 
tail Jewelers’ Association here during the 
week of Aug. 9-14, and Frank L. Davis, 
president of the State body, who, with the 
assistance of local officers of the association, 
is making a supplementary canvass of the 
trade, reports receiving many contributions 
which are mounting into a satisfactory 
aggregate. Other members of the local 
committee, wholesalers and manufacturers, 
also are reporting accessions to the fund 
from day to day and there is no fear that 
Philadelphia jewelers will not show proper 
hospitality to the visiting members of not 
only the State retailers but the national 
wholesale and retail associations who will 
also be here during that same week for 
their annual conventions. 

As convention week draws nearer, the 
local jewelers, Mr. Davis and his co- 
workers find a steadily increasing sentiment 
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to let the visitors see that Philadelphia is 
10 be a fine host and this feeling is re- 
flected in the contributions, which now are 
of a size to insure the carrying out of the 
entertainment program as planned by the 
local committee. 

Meantime the business programs for the 
meetings of the three bodies are being 
sketched out and delegates of all three 
organizations may be assured of interesting 
sessions from a business standpoint with a 
list of speakers who will have “meat” in 
what they say and will make the sessions 
profitable from a trade viewpoint, as well 
as entertaining. 

Much interest is being taken by local 
jewelers in the exhibit planned by the 
national bodies at the convention head- 
quarters in the Bellevue-Stratford hotel 
and another interesting thing awaits the 
visitors in the exhibits of jewelry, pearls 
and diamonds, rubies and emeralds shown 
in several of the concessions at the Sesqui-: 
Centennial exposition. 








FOUR MEN INDICTED 





Federal Grand Jury Connects Three Jewelers 
and a Former Bank Cashier With 
Cohn Gem Fraud 


Another echo of the well known $1,000,000 
Cohn swindle perpetrated on New York 
jewelers last year was heard last Friday 
when a Federal grand jury returned an in- 
dictment against three members of the 
jewelry trade and a former bank cashier 
charging them with conspiracy to conceal 
assets from the trustee - in- -bankruptcy. 
Those named in the indictment include 
Jcseph Herman, jeweler, 82 Bowery, Joseph 
A. Anzell, diamond dealer, 36 W. 47th St., 
Louis L. Wachs, jeweler, 2 W. 46th St. 
and Henry Wollenweber, former assistant 
cashier of the International Union . Bank, 
New. York. Shortly after the indictment. 
was returned Herman and Wachs appeared 
at the office of Assistant District Attorneys 
Mintzer and Coleman, in the Federal build- 
ing in charge of the prosecution and entered 
pleas of not guilty. Wachs was released in 
$1,000 bail while Herman’s bond was fixed 
at $3,500. 

The indictment cites several alleged overt 
acts against the defendants. 

The Harry A. Cohn case has attracted 
widespread attention and has resulted in 
the sending of three men to jail. As the 
result of the criminal court proceedings 
Cohn was sentenced to serve from three 
and one-half to eight years, Alex Arnow 
from one year and eight months to three 
and one-half years and Harry Arnow from 
one year and four months to three years in 
Sing Sing prison. The three prisoners 
were brought down from Sing Sing to aid 
in the Federal investigation. 

Cohn before his arrest last Fall was 
engaged in business as a public accountant 
at 1457 Broadway, New York from which 
place he also carried on his operations as 
a jewelry broker. With the disappearance 
of Cohn who was later arrested in Newark, 
N. J., many New York. jewelry concerns 
discovered that they had lost thousands of 
dollars in gems and jewelry. The Arnow 
brothers, who were implicated with Cohn 
in his operations, were later apprehended 
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and after numerous hearings conducted by 
Edward S. Greenbaum of. Greenbaum, 
Wolff & Ernst, a number of indictments 
were returned. , 

Over $700,000 worth of the missing 
jewelry was recovered and Cohn and the ' 
Arnows were sent to jail. The three jewel- 
ers named on the Federal indictment were 
witnesses at hearings held by Mr. Green- 
baum last Fall. 








Secretary Anderson Reports on Exhibits 
Already Arranged for at A.N.R.J.A. 
Convention 


NEENAH, Wis., July 1—A. W. <Ander- 
sen, secretary of the-American National Re- 
tail Jewelers’ Association, reports that the 
following concerns have already reserved 
space for exhibits at the annual convention 
of the association to be held at the Bellevue- 
Stratford Hotel, in Philadelphia, August, 
10-14. This list is complete up to June 
30th and is as follows: 


Booth 9—Bulle Clock Corporation, Chi- 


cago; 

“ —-10—Bulova Watch Co, New 
York; 

“  11—Oneida Community,  Ltd., 


Oneida, N. Y.; 


“ 12—Karpeles Company, Provi- 
dence; 

<4 13—JEWELERS’ CIRCULAR, New 
York; 


“ - 14—Louis Stern Co., Providenee; 
“ 15—Tue Keystone, Philadelphia; 
“- 16—The Majestic Products Cor- 
poration, Philadelphia; { 
“ -17—Baker & Co., Inc., Ree 
“ — 18—Walter Lampl, New York; ! 
Booths 21, 22, 23, 24, 25 and 26, Inter- 
national Silver Co. 
Kochs Patented Lamp Shade Co,, exact 
space not assigned. 
Pergola, S. O. Bigney Co., Attlebora, 
Mass. 
Room 205—Pickard Studios, Chicago; 
206—Clifford B. Poage, Columbus, 
Ohio ; 


“207—United Jewelers, Hallmark 
Lines, New York; 

“ —210—Baer & Wilde, Attleboro, 
Mass. ; 

“ 213—Harper J.: Ransburg Co., In- 
dianapolis ; 

“ -214—Harper J. Ranburg Co., leit 
dianapolis ; 


“ — 215—Whiting & Davis Co., Plain-. 
- ville,- Mass. ; 
“ — 216—Whiting & Davis Co., Plain- 
ville, Mass. ; 
“ 217—The - Weidlich Bros. Mfg. 
Co., Bridgeport, Conn. 
“  219—Norris, Alister-Ball Co., -Chi- 
cago; 
“ 305—J. F. Sturdy’s Sons Co., At- 
tleboro Falls, Mass. 
Towle Mfg. Co., Newburyport, Mass. 
(Exact rooms not decided). 








Breaking the plate glass window with a 
brick, thieves gained access to the display 
in A. P. Steven’s jewelry store, Highland 
Park, Mich., one morning recently and car- 
ried away watches to the value of about 
$100. 














68 


THE JEWELERS’ CIRCULAR 








Indiana Jewelers Meet at Lake Wawasee 








South Shore Inn at Summer Resort Scene of 19th Annual Convention of State 
Association—Excellent Addresses and Social Functions Features of the 
Gathering—New Officers Elected, Trade Questions Discussed 
and Resolutions Adopted 

















SouTH SwHorE InN, LAKE WAWASEE, 
June 30.—With the election of officers and a 
very interesting session beginning promptly 
at 9 o'clock this morning the 19th annual 
convention of the Indiana Retail Jewelers’ 
Association was brought to a formal close 
shortly after noon. 

Four days were devoted to the convention. 
By 2 o'clock Sunday nearly half of those 
attending the convention had arrived. The 
afternoon and evening were spent in getting 
acquainted, renewing old acquaintances and 
greeting new members. Quite a number of 





WAYNE BIGWOOD, RE-ELECTED PRESIDENT 


golfers devoted the afternoon to the qualify- 
ing rounds which had to be completed by 3 
o’clock on Monday. 

This was a typical Indiana convention. 
Equal to any of those in former years and 
better in some respects. Those who attended 
the convention here two years ago knew 
what to expect and those who came for the 
first time were delighted with this location 
for a convention. A splendid hotel pictur- 
esquely situated on the largest and one of 
the most beautiful lakes in the State. With 
the exception of a few other guests the entire 
hotel was given over entirely to those attend- 
ing the convention. The sessions, the bridge 
parties and dances were all held on the 
large veranda overlooking the lake. Across 
the lake is the golf course with motor boats 
every half hour. 

The program was so arranged that morn- 
ings were devoted to the formal sessions of 
the convention and the afternoons and 
evenings to social affairs and sports. The 
business sessions were attended 100 per 
cent and promptly. 

Monday 

Monday morning at 9 o'clock President 


Wayne Bigwood, Terre Haute, called the 
convention to order and asked B. J. Haga- 
mann of Chicago, past president of the Illi- 
nois Retail Jewelers Convention to pro- 
nounce the invocation. 

Bill Rindt, of Richmond, the song leader 
and composer of Indiana jewelers’ songs, 
then led in singing “America” and some of 
the “pep” songs he had prepared. 

The address of welcome to Wawasee and 
northeastern Indiana was delivered by 
Robert Koerber, Ft. Wayne, in a _ very 
pleasing manner and Ernest Lamy of La 
Fayette expressed the pleasure of those 
from other sections of the State and thanked 
the jewelers of the northern part of the 
State for their hearty welcome. 

After the reading and adopting of minutes 
of last convention the secretary made his 
report and committees were announced. 

The committees named were: 


Resolutions, Walter Mellor, Michigan 
City; George Kammon, Seymour. 
Nominating, Wm. Rindt, Richmond; 


Catherine Becks, Michigan City; Robert 
Koerber, Fort Wayne. 

Auditing, Carl Pumphrey, Decatur; Cecil 
Litschert, Winchester; Ernest Lamy, La 
Fayette. 

Deceased Members, Ed Williams, Bloom- 
ington; Carl Rost, Columbus. 

Golf, Allen Jay, Richmond. 

Charleston, Fritz Fromm, Indianapolis. 

Bridge, Mrs. Allen Jay and Mrs. Wm. 
Rindt, Richmond. 

In his report Secretary E. O. Little, Au- 
burn, stated that after an experience of one 
year he was not in a position to give ap- 
proval or condemn the manner of soliciting 
membership and collecting dues under the 
plan of the resolution adopted by the Na- 
tional Association in Richmond, Va., last 
year. By this plan the dues are collected 
and memberships are solicited by the office of 
the National secretary, the jeweler thereby 
automatically becoming a member of his 
State organization while the former method 
was exactly opposite. He stated that the 
National secretary collected $1,368.00 from 
115 members in the State and remitted 
$793.00 to the State—33 members which he 
considers 100 per cent good have not paid 
their dues. Eleven new members were se- 
cured during the year. His financial report, 
including the handsome year book, indicated 
receipts of $2,155.25 with expenditures of 
$2,079.83. This with the balance on hand 
the beginning of the fiscal year gives the 
association $1,920.42 on hand. However, an 
estimate of bills payable and bills receivable 
indicate a net worth of $1,572.92. 

President Bigwood then made a_ very 
interesting informal talk during which he 
expressed his pleasure in being able to 
serve the association and briefly recounted 
the activities of the past year. He thanked 
the members for their co-operation and ex- 
pressed the hope that those present would 
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secure the full benefit of the sessions, be 
prompt in attendance and enjoy to the fyll- 
est the golf and social affairs provided. He 
then introduced Hon. Denver Harlan, Rich- 
mond, who was elected to honorary mem- 
bership at the convention in West Baden last 
year. 

Mr. Harlan was to give the “Layman’s 
Opinion of the Retail Jeweler.” In a very 
delightful manner, both serious and humor- 
ous, he told of his reactions from his dea]- 
ings with retail jewelers. This brought out 
foremost the question of business ethics, a 
strict observance of which he urged upon 
the jewelers. He said that formerly ethics 
were thought of only in connection with the 
learned professions but today are recog- 
nized as an important essential in every ac- 
tivity of the business world. 

The closing talk of this session on the 
program was to be a talk by Ralph Roessler, 
Marion. Instead, a letter from Mr. Roessler 
addressed to the president was read by Sec- 
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A. N. R. J. AD 


CONRAD J. BROTHERLY, 


retary Little. In this letter he expressed his 
regret that he would not be able to meet his 
many friends and stated that the opportunity 
had come for him to take a much needed 
vacation of five weeks on which he would be 
accompanied by his family. With a party 
he is motoring to Seattle, Wash. 

A letter from Harper Ransburg, Indian- 
apolis, expressed his regret that a business 
trip to the Pacific Coast would prevent him 
from attending this convention, the first one 
he has missed in many years. 

After a few announcements, adjournment 
was taken for the day, the afternoon and 
evening to be devoted to golf and social 
affairs. 


MONDAY AFTERNOON 


Monday afternoon was devoted to bridge, 
boating and golfing. Immediately after 
lunch the golfers took a boat for the other 
side of the lake to finish the qualifying 
rounds and play the first round of the con- 
test. Many handsome prizes were offered 
for the events of the tournament and the 
play was spirited. 

The men who did not play golf spent the 
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time in various ways, fishing, boating and 
en real event of the day was the bridge 
arty for the ladies. This was in charge 
of Mrs. Wm. Rindt and Mrs. Allen Jay. 
Through the courtesy of manufacturers and 
wholesalers prizes were numerous and valu- 
able. There were five tables and the play 
continued from about 2:30 until 5:30. 

At the conclusion of the game winners 
were announced and _ prizes _awarded., 
The winners and prizes were in order: 
Mrs. Ed Hicks, mesh bag; Mrs. Carl 
Pumpiirey, silver vase ; Mrs. Westlake, van- 





WM. H. RINDT, REGIONAL VICE-PRESIDENT 


ity case; Catherine Becks, silver fruit bowl; 
Mrs. Fritz Fromm, card tray; Mrs. Carl 
Rost, clock; Mrs. George Brown, bracelet ; 
Mrs. Ruby McDaniels, bar pin; Mrs. Ed. 
Little, bracelet; Miss Marcella Koerber, 
circle brooch; Mrs. Walter Mellor, ring; 
Mrs. Cecil Letschert, ring. Guest prize, van- 
ity compact was awarded to Mrs. H. Moffet. 
For acting as a filler to make up the five 
tables Claud Wheeler was presented a silver 
cocktail. shaker. 


MONDAY NIGHT 


Monday night was the one set aside for 
the dance and Charleston contest. All day 
the chairman of the Charleston committee, 
Fritz Fromm, of Indianapolis, had on display 
a large number of prizes donated by the 
manufacturers and wholesalers. 

The jewelers and their wives either from 
an inability to contest or through timidity 
could not be induced to enter the contest. 
However there was plenty of entertainment 
before the regular dancing started because 
Mr. Fromm had arranged for a Charleston 
contest and entertainment by the colored em- 
Ployes of the hotel. Two couples and three 
individuals contested and four others enter- 
tained with songs. 

The prizes were then offered for waltzing 
and other dances. The party lasted until 
after midnight. 


Tuesday 


The morning session was called to order 
by vice-president J. A. Oswald, Fort Wayne. 
With Carl Litschert at the piano, “Bill” 
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Rindt brought out his “pep” songs and the 
new one he prepared overnight was ac- 
companied by appropriate calisthenics. 

The first talk was by Ed. O. Little, Au- 
burn, Regional vice-president of the Amer- 
ican National Retail Jewelers’ Association. 
Mr. Little stated that he would not dwell 
upon National affairs as he would be fol- 
lowed on the program by President Broth- 
erly. In part he said: 

ADDRESS OF REGIONAL VICE PRESIDENT 
E. 0. LITTLE 


When President Bigwood and I were making up 
the program for this convention, he insisted that 


. L should say a few words because I happen to be 


a National Officer but I fail to see the logic of 
taking up time when the next speaker on the pro- 
gram is none other than the National President, 
the real head of the national association, who will 
bring us first hand information abcut national 
affairs and do it so much more thoroughly and 
convincingly than anyone else could. I have been 
talking about national affairs at other conventions 
for the past two years and will welcome the 
chance to listen this time. 

Speaking of our naticnal president, I would be 
guilty of neglecting a valuable opportunity indeed 
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JULIUS A. OSWALD, SECRETARY 


if I did not take advantage: of this occasion to 
pay tribute to Conrad Brctherly, in my opinion, 
the most valuable president the national association 
has ever had. 

Clean, square, high minded, thorough in de- 
tails yet a wonderful executive, a hard and con- 
sistent worker all the time who places the wel- 
fare of the national association above all else, 
even his own private affairs. 

Conrad Brotherly’s administration will go down 
in association history and the one which saw the 
finish of the tax elimination campaign. As _ the 
beginning of a real publicity movement and many 
other activities which I will not take the time to 
enumerate. But his real status will not be de- 
termined and fixed by activities begun or finished 
under his administration but rather by his solu- 
tion of the problems which he inherited. What 
these problems are I cannot go into now but time 
will carve a niche all his own for Conrad J. 
Brotherly in the Hall of Association Fame. 

As I thought over what I might say in the 
few minutes allotted to me, somehow a new or 
different vision or conception of the whole asso- 
ciation movement came to me. 

I saw our association, not as a body of selfish 
men banded together for the purpose of protecting 
our interests. Not as an organization which is 
collectively behind everything for the benefit of 
our craft and which is willing and ready at all 
times to carry out the policies and programs of 
the national association. Not as a cold blooded 
business institution which somehow seems_ to 
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function for us all whether we have an active 
part in its affairs or not but rather I saw an in- 
dividual, a human side which made me wonder 
what each person in the association means to every 
other person. . A 

We come to our conventions. We hear talks 
on various subjects, good and _ otherwise. We 
transact business, pass resolutions, eat, enjoy our- 
selves but beneath all this collective activity there 
is the individual. 

When we go home, what memories do we carry 
back with us? Do we remember the talks we have 
heard? Do we think of the golf, bridge, dancing 
or other entertainment or do we carry back the 
memories of the friends we have made and a 
resolve to renew those friendships another year? 

I would feel badly indeed and would consider 
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E. O. LITTLE, RETIRING SECRETARY 


all my years of association activity as wasted and 
empty if I did not believe that I occupied alittle 
corner in the heart of each of you. On the other 
hand, when such men as Geo. Beach are called 
from our circle to be known among us no more, 
again would I feel my years of association ex- 
perience wasted if a tug did not come to my heart 
and a tear to my eye. There is not a person in 
the association who does not occupy a corner in 
my heart, in fact, there isn’t much room for any- 
thing else. 

The terms “association” and ‘“‘friend’’ are 
synonymous. Asscciation means friend and if it 
wasn’t for our association we probably wouldn’t 
be friends and if we weren’t friends our association 
wouldn’t last very long. 

And so, in closing, I would like to leave this 
thought. That we think of our association as a 
wonderful structure, builded on a foundation of 
friendship. The walls made of--bricks of con- 
fidence held tcgether with the cement of brotherly 
love through the open heart windows of which 
streams the sunshine of goodwill. The roof a 
covering of charity and the convention hall a 
beautiful place where justice sits in the presiding 
officers chair with truth and honor on either hand 
and the seats of the members occupied with 
equality and fair dealing and over and above all, 
suspended in mid-air in letters of gold, the Golden 
Rule flashing in the sunlight to remind us of our 
duty to each other. 


Chairman Oswald asked Mr. Little to pre- 
sent the next speaker. In doing so he paid a 
high tribute to President Brotherly as a 
man and as president of the National Asso- 
ciation and stated that the value of his 
service to the entire jewelry trade is inesti- 
mable. 


ADDRESS OF CONRAD J. BROTHERLY, PRESIDENT 
OF THE A. N. R. J. A. 

President Brotherly spoke of the value of 

membership in a trade organization, of the 
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accomplishments of the National organiza- 
tion and the new problems that are at hand 
now. 

In speaking of the tax removal he stated 
that there is cause to rejoice but there is 
also cause to be on guard and maintain the 
organization to prevent the adoption by 
Congress of the recommendations of the 
United States Chamber of Commerce that 
“articles of wide distribution but not of 
first necessity” be taxed. He told of the 
inability to prevent the final adoption of this 
recommendation by the Council of the Cham- 
ber of Commerce. 

His next subject was that of the Harvard 
Research Bureau. He pointed out the neces- 
sity of continuing this work. He told of the 
important part these reports played in win- 
ning members of the Ways and Means Com- 
mittee to the jewelers’ viewpoint on tax 
elimination. He pointed out the value of 
future reports in-securing a profitable resale 
price from manufacturers. 

The speaker then devoted his time to the 
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TUESDAY EVENING 

Nearly 100 were present when the doors 
of the banquet room were opened on Tues- 
day evening at 7 o'clock. A special orches- 
tra from a nearby city furnished music for 
the evening, and a very wonderful dinner 
was served. 

When full justice had been done to the 
menu President Bigwood announced that 
Claud Wheeler, Chicago, representative of 
THE JEWELERS’ CIRCULAR, would act as 
toastmaster, and his first duty would be to 


announce the golf winners and present the 


prizes. 

The events, winners and prizes were: 

Low medal, qualifying round, sterling sil- 
ver putter, won by Denver Harlan. 

Second low medal, qualifying round, silver 
tee box cigarette humidor, awarded to Rob- 
ert Koerber. 

Third low medal, silver pocket flask, won 
by Allen Jay. 

Fourth low medal, belt, buckle and chain, 
won by Ed. O. Little. 
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Third low medal, silver lodge card case 
was awarded to George Brown. ' 

With this matter disposed of the toasi- 
master proceeded to entertain for a few mip. 
utes those present at the expense of a few 

Then came the real treat of the evening— 
Mr. Wheeler introduced “Bill” Herschel, of 
Indianapolis, as “the greatest living Hoosier 
poet,” and when he had finished many were 
of the opinion much additional territory 
might have been included. 

Mr. Herschel told a number of good 
stories and read several of the poems which 
have made his name known throughout the 
country. 

The party then adjourned to the veranda, 
where dancing was enjoyed until a late hour, 


Wednesday 


The final session of the convention was 
called to order Wednesday morning at 9:15 
by President Bigwood and all formalities 
were dispensed with and the business started 
with a talk by Allen Jay, of Richmond, who. 
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work of the Publicity Association. He 
compared the activities of other trades along 
this line and made it clear that if the present 
efforts are not successful the jeweler will 
never receive his share of the consumer’s 
dollar. Every detail of the movement from 
the time the contract was first considered a 
year ago up to the present time was given. 
He told what the results had been up to this 
time, of the organization plans adopted at a 
recent meeting and predicted the success of 
the movement despite the resistance en- 
countered from the most unexpected 
sources. 

At the conclusion of Mr. Brotherly’s talk 
the session adjourned until Wednesday 
morning. 

TUESDAY AFTERNOON 


Tuesday afternoon the finals of golf were 
to be played and many late comers joined 
those who had played on Sunday and Mon- 
day. Additional prizes had been offered and 
a match play arranged for the representa- 
tives of manufacturers and wholesalers. 

Those who did not play golf spent the 
afternoon on the lake fishing, boating and 
late in the afternoon a large number donned 
their bathing suits and enjoyed the water. 

It was late when all the golfers returned 
from the other side of the lake and the 
committee was busy from that time until the 
banquet hour figuring out the winners. 


Fifth low medal, silver razor set in case, 
was won by Wayne Bigwood. 

Greatest number of strokes, qualifying 
round, a banjo clock, was easily won by 
Carl Rost. 

Most holes in a given number of strokes, 
Duofold watch strap, won by Wayne Big- 
wood. 

Lowest medal for players failing to 
qualify, large vase, won by Mrs. Robert 
Koerber. 

Highest medal of those who did not 
qualify, silver cocktail set, was awarded to 
Ed Hicks. 

Champion of the week, Denver Harlan. 
For this he was awarded a fine Ball watch 
and will have his name engraved on the 
Baldwin-Miller Association Cup. 

For being the runner-up Allen Jay re- 
ceived a sterling silver putter. 

For low medal on any nine holes a hand- 
some wrist watch was presented. Denver 
Harlan, to whom this was awarded, stated 
that one watch met his requirements, and 
requested that this watch be placed among 
the prizes for next year. 

The above events were for members only. 
Three prizes were offered for traveling men. 

First low medal, New Haven clock, won 
by R. E. Slade. 

Second low medal, New Haven 
watch, awarded to Kurt Schmidt. 


strap 


spoke of “The Horological Institute of 
America.” 

Mr. Jay traced briefly the history of the 
association from its organization meeting. 
and told of the work it is doing to raise 
the standards in this country A letter 
read from the secretary revealed the fact 
that Indiana jewelers and watchmakers had 
not shown the interest some States have 
shown and Mr. Jay urged the jewelers be- 
come members and endeavor to have their 
watchmakers take an interest and secure 
certificates from the Institute. 

Only a brief discussion followed during 
which several stated that they had made 
efforts to interest watchmakers but it 
seemed difficult to get them to see the value 
of it. 

On account of the illness of the next 
speaker, Miss Edith E. Guyer, of Jenkins 
& Co., Richmond, was not able to be present 
but sent a paper to be read by Mrs. Wm. 
Rindt, of the same company. The paper 
was about “Gift Shops” and was very it- 
teresting. Both Mr. and Mrs. Rindt elabo- 
rated on the paper and gave those present 
a number of helpful suggestions. Miss: 
Guyer had devoted several years to the gift 
department and her experience will be 
valuable to those with gift departments or 
contemplating one. She treated on every 
phase of the subject and her paper will 
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be published in the gift section of THE 
JEWELERS’ CIRCULAR. 
ADDRESS OF ROBERT KOERBER 


What was said by all to be one of the 
most interesting and helpful talks of the 
convention was that of Robert Koerber, 
Fort Wayne, who discussed the “Deferred 
Payment” business. Mr. Koerber stated that 
his store adopted a sort of modified deferred 
payment plan two years ago and told how 
successful the plan had worked. 

The speaker first discussed the various 
methods and spoke of the ethics used by 
many of the newer stores. While he con- 
sidered it absolutely necessary for the 
jeweler to harmonize his business with the 
tendencies of the day he did not believe 
that the average established jewelry store 
was not constituted to entirely change the 
method of doing business and enter upon 
an exclusive deferred payment plan. The 
prestige of the store, its dignity maintained 
and confidence in the store retained by 
adopting a partial deferred payment plan. 

He explained the method adopted in his 
store and stated that he would be glad to 
give more in detail to any jeweler in- 
terested. Briefly his plan is to mark every 
article in the store at the lowest cash price 
in plain figures. When an article is pur- 
chased on the deferred payment plan it is 
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at the time the charge is made it is ex- 
plained that if not paid at that time the 
carrying charge will be added and not once 
has one of his old charge accounts ob- 
jected, while formerly much difficulty was 
experienced at time in collecting regular 
charge accounts. 


His talk was followed by a general dis- 
cussion which developed one outstanding 
difference of opinion. This was as to 
whether it is better to make a carrying 
charge openly or conceal it in the price. The 
majority opinion seemed to be that jewel- 
ers would profit more if the plan was made 
clear and the cash customer could appre- 
ciate that his cash was worth something to 
the merchant because a buyer knows that 
credit costs something and some one must 
pay it. 

Secretary E. O. Little then read applica- 
tions for membership and all of these were 
accepted to membership. 

The Auditing committee reported that 
they had found the accounts of the secre- 
tary and treasurer correct in every particu- 
lar and complimented the secretary for the 
splendid manner in which the financial rec- 
ords were handled. 

The committee on Deceased Members re- 
ported the loss of three members during the 
year, George Beach, Valparaiso, Ed. O. 
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GROUP OF FOUR GOLFERS LEAVING FOR THE FINALS 


Left to Right—Allen Jay, Wayne Bigwood, Denver 


sold at the cash price and in addition to 
the initial payment the carrying charge of 
7 per cent is paid in advance and the cus- 
tomer knows he is: paying that much more 
than the customer who pays cash. No sale 
is made to be completed in a greater time 
than one year and it is explained to the 
buyer that if the full amount is paid before 
the contract time the unearned portion of 
the carrying charge will be refunded. In 
other words, he said both the cash customer 
and the credit customer know every detail 
of the transaction. 

Mr. Koerber stated that in the two years 
of operation he had found no fault in the 
plan but many direct benefits. His store 
is now in a position to handle the cus- 
tomer who does not wish to pay cash and 
at the same time the cash customer has the 
same confidence in the store. It has simpli- 
fed his regular charge accounts which 
every cash store has. These are handled 
as cash accounts if paid within 60 days but 


Harlan and Robert Koerber. 


Collins, Franklin, and Scott Pauley, .Bloom- 
ington. Ed. Williams who presented the 
report spoke of several others who, while 
not members, were held dear to the mem- 
bers of the organization and mentioned par- 
ticularly Sam Swartchild, of Chicago. Mr. 
Swartchild had not missed an Indiana con- 
vention in many years. Before presenting 
the resolution to be spread upon the minutes 
and sent to families of deceased Mr. Wil- 
liams paid a high tribute to the memory of 
George Beach who had been elected treas- 
urer of the association for the thirteenth 
time just a few weeks before his death. 
Wm. Rindt presented the recommenda- 
tions of the nominating committee and the 
officers suggested were unanimously elected 
by suspending the rules and having the 
secretary cast the vote of the organization. 
Wayne Bigwood, Terre Haute, was re- 
elected president. First vice-president, 
Dave Kohn, Evansville; second vice-presi- 
dent, Ed. Williams, Bloomington; secretary, 
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Julius A. Oswald, Fort Wayne; treasurer, 
Frank A. Kroetz, Valparaiso. Members of 
the Executive committee, Allen Jay, Rich- 
mond; Ralph Roessler, Marion; E. Lamy, 
Lafayette; E. O. Little, Auburn; Wm. H. 
Rindt, Richmond. 

The resolutions committee report was sub- 
mitted by Walter Mellor, Michigan City. 
The resolutions adopted were: 


Resolutions 
Whereas: We the jewelers of Indiana are very 
much interested in the Kelly-Capper Bill now be- 
fore Congress as it provides a standard whereby 
the rights of the producer, merchant and con- 








WALTER H. WHO PRESENTED THE 


MELLOR, 
RESOLUTIONS 


sumer are each fully secured and protected in 
their rights, giving a necessary protection to 
established resale prices, therefore be it 

RESOLVED: That we, the jewelers of Indiana 
give our further endorsement to the bill and urge 
the jewelers of the State to bring this action to 
the attention of the Congressmen and Senators of 
this State and endeavor to secure their efforts in 
behalf of the measure, Be it further 

* * * 


ReEsotveD: That we express our continued en- 
dorsement of the National Jewelers Publicity Asso- 
ciation and request every jeweler in the State to co- 
operate in every way possible to make the cam- 
paign for funds a success. We further urge that 
every jeweler use his influence to interest the 
manufacturers, importers and wholesalers in this 
worthy and necessary endeavor. 


* . * 
ReEsoLtveD: That we endorse the action of the 
National Sterling Manufacturers by which the 


number of patterns in plateware will be reduced 
and the making of pieces of discontinued patterns 
after a reasonable time is eliminated. 

ca * “a 

That we thank the Elgin National Watch Co. 
for directing the consumer to the retail jeweler 
in their national advertising and express the hope 
that other manufacturers will adopt a similar plan. 

* * * 

That we again endorse the effort of the officers 
of the American National Retail Jewelers’ Asso- 
ciation and express our appreciation for their 
accomplishments in our behalf, and pledge to them 
our continued support. 

* * +. 

That we endorse the National Jewelers Fire 
Insurance Co. and recommend that our mem- 
bers avail themselves of its savings feature. 

* * * 


That we endorse the Jewelers Security Alliance 
and commend it to our members for its pro- 


tective features. 
* * * 


That we heartily endorse’ the plan to continue 
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the work of the Harvard Research Bureau and 
urge our members to assist the efforts of the 
national officers in making this a permanent part 
of our organization’s work. 

* * * 

That we especially thank our national president, 
Conrad J. Brotherly, for his presence at the 
convention and for his very interesting and help- 
ful talks and trust that it may be our pleasure 
and honor to greet him at our future conventions. 

* * * 

Whereas, circumstances prevent the presence 
of our good friend and faithful coworker and as- 
sociate, Ralph Roessler, and his good wife, be it 

ReEsoLvep: That we express in this way our ap- 
preciation of his service for the jewelers of this 
State and of the nation and the hope that his 
vacation trip will be one of pleasure and _ profit 
and that he and his family may return safely to us 
and their home. , 

That we thank the ladies for their presence and 
charming assistance in making this one of the most 
enjoyable conventions in the history of the crgan- 
ization. 


Resolutions of thanks extended to the 
speakers and others who contributed to the 
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MRS. RCBERT KOERBER, 


success of the convention were also adopted 
by the members. 

After singing a farewell song President 
Bigwood declared the 19th annual conven- 
tion at an end. 


MANUFACTURERS AT THE 
CONVENTION. 

A number of wholesalers and manufac- 
turers were represented at the convention. 
Among them were: Gruen Watch Co., Cin- 
cinnati, by Ed. F. Guckenberger; Baldwin- 
Miller Co. Indianapolis, by Fritz Fromm; 
Frohman & Co., Cincinnati, by George 
Brown: Scribner, Loehr & Co., Cleveland, 
by D. B. Gilbert; Elgin National Watch Co., 
‘Chicago, by H. C. Niss; Dennison Mfg. Co., 
by Kurt W. Schmidt; community Silver 
Co., Oneida, N. Y., by R. E. Slade, Wexler 
Bros., Chicago, by Jerome Wexler; Roth- 
schild Bros., Chicago, by W. F. Wreden; 
Dirigold Corporation, Chicago, D. W. Berg- 
strom; Bulle Clock Corporation, Chicago, 
by G. H. Ryan, and W. H. Lancton; New 
Haven ‘Clock Co., by S. Sadek. 

Among those who had _ exhibits 
Oneida Community, Ltd., Wexler Bros., 
Rothschild Bros., The New Haven Clock 
Co., The Bulle Clock Corporation, The 
Dirigold Corporation. ; 


WHOLESALE 


were 
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Program for Annual Convention of Virginia 
Retail Jewelers’ Association at 
Roanoke, July 8 and 9 

ROANOKE, Va., July 3.—The registration 
of delegates from all parts of the State next 
Thursday morning will mark the opening 
of the 18th annval convention of the Virginia 
Retail Jewelers’ Association in the Hotel 
Patrick Henry, this city. From 11 o’clock 
Thursday morning when President Leo 
Henebry calls the convention to order until 
Friday evening, the jewelers will listen to 
a number of interesting addresses and re- 
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to Right—Mrs. 
Fromm and 


Rindt, Mrs. Fritz 


Letschert 
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ports, choose officers and participate in a 
number of social events which have been 
arranged for the out-of-town delegates. The 
following program will be carried out: 


Thursday, July 8 


10:30 a. mM. Registration, in the convention hall, 
Hotel Patrick Henry. 

11:00 a. mM. Meeting called to order by Presi- 
dent Leo F. Henebry. 


Address of Welcome, Blair J. Fishburne, Mayor 
City of Roanoke. 

Response, Leo. F. Henebry, president 
Retail Jewelers’ Asscciation. 

On behalf of the Retail Jewelers of the State, 
A. F. Jahnke, Richmond, Virginia. 

President’s annual report. 

Secretary’s annual report. 

Treasurer’s annual report. 

Appointment of committees. 

Resolutions. 

Auditing. 

Nomination. 

12:00 Noon. 

Adjourn for Lunch. 

1:30 p. m. Meeting called to order. Address 
by Conrad J. Brotherly, President A. N. R. J. A. 

2:30 p. m. Address, “A New Era for Sterling 
Silver,” by Alexander Vincent, Secretary, Sterling 
Silversmith Guild of America. 

3:00 pep. m. Automobile ride to the points of in- 
terest by courtesy of Roanoke jewelers. 

8:00 p. m. Banquet Hotel Patrick Henry (in- 
formal). Leo F. Henebry Introducing Toastmaster 
Hon. Clifton A. Woodrum. 

Address, Ex-Governor E. 

Address, C. J. Brotherly. 

Addresses, Speakers to be selected. 


Friday, July 9 


Breakfast conference Hotel Patrick 


Virginia 


Lee Trinkle. 


8:15 a. M. 


Henry by courtesy of Roanoke jewelers. 
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9:15 to 10:15. Viewing Exhibits. 
10:30 a. mM. Meeting called to orc 

Holt presiding. er, Mark & 
Report of Committees: 
Resolutions. 
Auditing. 
Nominating. 
11:30 a. m. Election 
Unfinished Business. 
Selection of our next meeting place. 


of Officers. 


The officers of the Virginia Association 
include : Leo F. Henebry, president, Roanoke 
Va.; Mark E. Holt, first vice-president 
Petersburg, Va.; Geo, E. Flippin, second 
vice-president, Lynchburg, Va.; John J 
Speer, third vice-president, Danville, Va: 
C. Roy Jones, fourth vice-president, Cul. 
peper, Va.; O. F. Russow, secretary and 
treasurer, Roanoke, Va. 

Members of Executive Committee are 
Arthur S. Pflueger, Roanoke, Va., and M. 
Harrison, Roanoke, Va. 








Employe in Attleboro Silver Factory Sus. 
tains a Fractured Skull as Result of a 
Peculiar Accident 


ATTLEBORO, Mass., July 3.—James B, 
Waterford, 177 S. Main St., employed as 
assistant superintendent of the Watson Co., 
silver manufacturing plant, was_ seriously 
injured by a peculiar accident in the firm's 
plant Wednesday afternoon while adjusting 
the machinery in connection with a large 
drop press. A large spring attached to the 
plunger of the press suddenly let go, driv- 
ing a heavy piece of metal against the 
ceiling and rebounding struck Mr. Water- 
ford on the head. 

Mr. Waterford was rendered unconscious 
and was immediately taken to the office of 
Dr. J. A. Reese, who, after a preliminary 
examination disclosed that the skull had been 
fractured. The injured man was ordered 
removed to the Sturdy Memorial Hospital. 
An immediate operation was performed at 
the hospital by Dr. Reese to relieve the 
pressure on the brain caused by the de- 
pressed fracture of the skull. 

The operation gave immediate relief and 
a hopeful turn in Mr. Waterford’s condition 
was noted and the latest reports indicate that 
his chances for recovery are regarded as 
encouraging. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended July 3, 1926 


The U. S. Assay Office reports : 


$427,940.28 


Gold bars exchanged for gold coin.... 
60,012.89 


Gcld bars paid depositors............ 
Total "$487,953.17 
Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchange, 
Date Cash 
FG PR oo eae canehainecen vaewe $422,692.64 
"ae 2G, jeteges 
LE: ESA RII e 
BO Oks we ew ewe ois ware eins 5,247.64 
és Brae ha eet tia adiguelorctern a akete inate eee 
93 Besar che sMa ve owns sancuu seen 
MME 6 nok en eats ee eee $427,940.28 








Edward Caney, for many years in the 
jewelry business at Richfield Springs, N. % 
died recently in the Utica Hospital. He was 
70 years of age. The family had lived near 
Richfield Springs for many years. 
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BANDIT SHOOTS WOMAN 





Hold-Up in Detroit Jewelry Store Inter- 
rupted by Customer Who Is Seriously 
Wounded When She Gives Alarm 


Detroit, Mich., June 30.—Mrs. Louisa 
Knack, 49 years old, was shot, and it is 
feared, fatally injured, today when she inter- 
rupted two bandits in the act of holding up 
the Jefferson Jewelry & Optical Co., at 13202 
Jefferson Ave. One bullet entered her mouth, 
another her left breast and a third her left 
arm. 

Mrs. Knack entered the store with a wrist 
watch she wished repaired, and found one of 
the two bandits standing over Rubin Alzofon, 
a clerk, with a revolver, and forcing him to 
open the safe. The other bandit was posted 
on guard near the door. 

“Get in that room,” said the bandit on 
guard, pointing a revolver at her. Instead, 
Mrs. Knack screamed and started towards 
the door. The bandit fired from a distance 
of several feet. Then he and his com- 
panion fled to an automobile at the curb, 
where they rejoined three comrades. The 
five then made their escape. 

Nothing was taken. The bandits were 
young and well dressed, according to Alzo- 
fon, who, with George Cutting, a lad acting 
as helper, were alone in the store when the 
two men entered. 

The car containing the five men drove up 
to the store at 9:20 a. m. Three of them 
remained in the car and their two compan- 
ions ambled leisurely into the store, where 
they found Alzofon and the boy behind the 
counter. They ordered the two into a 
back room and bound the boy with a rope, 
placing him on the floor. 

At this juncture a postman appeared and 
dropped a letter on one of the front coun- 
ters. The bandits forced Alzofon to go to 
the doorway and greet the postman. One 
of the men held a revolver with the muzzle 
against the clerk’s back while he stood in the 
doorway. 

After the postman left, the two thugs es- 
corted Alzofon to the safe and commanded 
him to open the doors. As the clerk dropped 
to his knees and began spinning the dials, the 
taller of the bandits took his post as guard 
at the front door. While this was underway, 
Mrs. Knack entered with the wrist watch. 

“When she saw the pistol pointed at her, 
she became excited,” the clerk said. “The 
bandit was rattled, when she screamed. He 
shot her as she started to leave the store.” 
According to the clerk the safe contained 
$5,000 in currency and jewelry. 

Alzofon said the hold-up apparently had 
been carefully prearranged and would have 
been successfully executed, had not Mrs. 
Knack entered when she did. 








GET LOOT WORTH $20,000 


Thieves Tunnel Their Way Into Chicago 
Jewelry Store and Rifle Showcases 





Cuicaco, July 1.—Sometime between 
Saturday night and Monday morning of last 
week, thieves tunneled their way into the 
basement of the store occupied by Berman 
& Stein, retail jewelers and’ pawnbrokers, at 
605 N. Clark St. 

They cut their way into the floor of the 
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jewelry store. Once inside they knocked 
off the combinations of the safe and took 
out all the diamonds and jewelry. The 
thieves also rifled the showcases of mer- 
chandise and made their escape ‘without 
starting the burglar alarm system. 

The concern’s loss is estimated at about 
$20,000. 








GETS DIAMOND RINGS 
Sneak Thief Visits Harrisburg Jewelry 
Store and Escapes With Valuable Loot 


HarrisBurG, Pa., July 3.—Police of this 
city have as yet found no clue to the man 
who committed one of the boldest jewelry 
robberies in this city for many years, walk- 
ing off with a tray containing six diamond 
rings, the exact value of which is not given. 
The H. C. Claster store at 3rd and Market 
Sts., was the scene of the theft. 

From the actions of the thief for several 
days previous, it is evident the police say, 
he had planned the robbery very carefully. 
He first entered the store early in the fore- 
noon and asked to have the crystal of his 
watch repaired. A few hours later he re- 
turned and got the crystal, taking time to 
study the arrangement of the store and the 
habits of the clerks as much as possible. 
He finally paid for the crystal and left but 
returned in a short time and asked to be 
shown some iced tea glasses. After a long 
inspection, during which the clerks now re- 
call that his eyes wandered continually 
about the store, he purchased a set of six 
glasses and the clerk who waited on him 
went to the basement to wrap them up 
carefully at his insistence. 

In the meantime a Harrisburg business 
man had entered the store and asked to be 
shown some diamond rings. He stood close 
to the purchaser of the glasses and it was 
noticed this man watched the other cus- 
tomer closely but no one in the store paid 
any attention to this circumstance at the 
time. After looking over the rings, the 
business man said he was unable to make 
a selection but would return later and 
asked the clerk to set the tray aside until 
his return. As the customer was well 
known to the clerk, this was done and the 
tray placed in a showcase. Then the 
stranger went to the clerk who had waited 
on the business man and asked to be shown 
a brooch. He purchased it and asked the 
clerk, a young woman, to have it put in an 
attractive box. To do this she went to the 
basement, leaving the man practically alone 
in the store. Other clerks and the watch 
repairer were in the rear of the building. 

When both clerks who had waited on the 
man returned from the basement with his 
packages, he asked to have them held for 
a time and paid $3 on account, saying he 
would return after he had cashed a check 
at a nearby bank. Then he walked leisurely 
out. Soon after his departure it was dis- 
covered the tray of rings that had been 
placed in the show case was gone. The 
stranger did not return for his packages. 
The rings were of platinum mounted witlr 
good stones. =e 

Detectives who combed the city  pawn- 
shops found no trace of the rings and the 
police of Philadelphia and other cities have 
been notified and also requested to warn 
jewelers of the trick worked by the thief. 
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He is described as about 40 years old, well 
dressed in a smart gray suit, a snappy straw 
hat and with the appearance of a pros- 
perous business man. } 








PUBLICITY CAMPAIGN 


Total of $761,004.74 in Hand as Fund Nears 
$800,000 Mark 


The National Jewelers’ Publicity Asso- 
ciation reports that the fund for the cam- 
paign up to Tuesday morning, July 6, had 
reached a total of $761,004.74, and that the 
$800,000 mark will probably be reached 
during the week. 

Of the amounts collected to date 3,706 
retailers have subscribed $389,894.98; 675 





manufacturers, $237,736.52; 349 wholesal- 
ers, $88,837.40, and 167 wholesalers, 
$44,535.85. 


The $2,000,000 campaign is being carried 
on vigorously and many jewelers are giving 
their time and money toward its success. 








Members of Wage Board for Jewelry and 
Relative Lines Holding Meetings in 
Boston 


Boston, Mass., July 3—A wage board to 
recommend a minimum rate of wages for 
women and. girls employed in the manufac- 
ture of jewelry and related lines, including 
optical goods, watch and clock manufac- 
ture, has been established by the Minimum 
Wage Commission. The chairman of the 
Board is Charles R. Cabot, Esq., former 
Assistant Attorney General. The other 
members of the board are Miss Annette 
Crocker of Brookline, Henry B. Stuart of 
Boston, representing the public; Messrs. J. 
H. Blake, Harvey E. Clap, Samuel Hol- 
man, Jr., George Nerney and Donald 
LeStage of Attleboro, and Charles W. Pot- 
ter of Waltham, representing employers in 
the occupation; Mrs. Sarah E. Blake, Miss 
Vida Fisher of Attleboro, Misses Eva 
Daigle and B. Pauline Martel of South- 
bridge, Mr. John J. McKenna of Waltham, 
and Henry J. Moynihan of Dorchester, 
representing the women employees. 


The board is meeting weekly on Wednes- 
day evenings at the State House. As part 
of their work they are studying the needs 


of the women employes in the occupation. 


In this connection they are preparing a 
cost of living budget for a self-supporting 
woman in the industry. 
the financial condition of the industry and 
whether in their opinion it can meet a 
minimum rate based on their findings as to 
the cost of living, they will recommend 
what they consider a suitable minimum rate 
for women and girls employed in the occu- 
pation. These recommendations will be 
made as a report to the Minimum Wage 
Commission. Before entering a wage de- 
cree, the Commission will hold a_ public 
hearing on the findings of the board. 

The establishment of the board is the 
result of an inquiry made by the Commis- 
sion in 1923-1924 regarding the wages of 
women employed in the occupation. The 
establishments included manufacture watches 
and clocks, spectacle frames and_ lenses, 
lorgnettes and various kinds of jewelry and 
silverware, jewelry findings and novelties. 


After considering - 
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Annual Meeting of Chicago Jewelers’ Association 








About One Hundred and Fifty Members Attend Gathering at Palmer House, 
Participate in Election of Officers and Enjoy Program of Entertainment 
—Albert Ellbogen Honored 

















Cuicaco, July 2.—Approximately 150 
members of the trade assembled in the 
gorgeous Red Lacquer room of the new 
Palmer House last night to attend the an- 
nual meeting and election of officers of the 
Chicago Jewelers’ Association and witnessed 
the election and installation of Sydney Y: 
Ball, of Norris, Alister-Ball Co., as the 51st 
president of this potent organization that 





SYDNEY Y. BALL, PRESIDENT-ELECT 


has functioned in the interests of the entire 
trade for more than a half century. 

The entertainment committee, Harry 
Radix, chairman, had arranged a special 
program for the occasion, an entertainment 
of unusual merit throughout. During the 
foregathering, and. while the menu was 
served, snappy music was furnished by Al 
Copeland and his famous “jazz” orchestra, 
with an occasional song by entertainers. 

At about 8:30 President Milhening an- 


nounced a short intermission, during which 


those present mingled and discussed the af- 
fairs of the association and trade matters in 
general. At the sound of the gavel places 
were resumed at the various tables. 

By motion the regular order of business, 
with the exception of the treasurer’s report, 
was suspended. Treasurer Joseph S. Stein 
then read a detailed report of the financial 
affairs of the organization during the past 
year. A summary indicated that there is 
a balance in the treasury of $3,896.75. 

At this time the president stated that he 
desired to introduce to the newer members 
and present to those of longer membership 
a man who had done much in the years gone 
by toward the success of the organization, 
a man who did the secretarial work for 
many years, Frank Hickok, of Buffalo, N. Y. 

When the ovation had ceased Mr. Hickok 
expressed his pleasure in having the oppor- 


tunity of gathering with the members of the 


organization once again and participating in 
one of their social affairs, and said that 
many of the most pleasant recollections of 
his life were of his connections with the 
ote fr. 

President Milhening said that in former 
years it had been the duty of the president 
to make a lengthy annual speech, but he was 
glad that under present arrangements the 
president was supposed to remain silent 
while his assistants and the entertainment 
committee attended to the affairs. He was, 
however, unwilling to permit the last hour 
of his administration to pass without some 
word about those men who had contributed 
in making his administration a success. He 
mentioned the names of Sol Hess, William 
F, Juergens, Harry Radix and his commit- 
tee and paid a high tribute to the office of 
Assistant Secretary Louis Goldman, and 
especially to Francis V. Healy, who has as- 
sisted the Good and Welfare Committee in 
its efforts to suppress crime against the 
jewelry trade and secure effective prosecu- 
tion of criminals operating against members 
of the trade in Chicago. 

He then took up the work of the Good and 
Welfare Committee and briefly gave the 
reasons for the work that has been done 
during the year and paid a high tribute to 
the chairman, Albert Ellbogen. At the con- 
clusion of his talk he asked Mr. Ellbogen 
to come to the speakers’ table so that many 
who are not personally acquainted with him 
might see the man of small stature whose 
accomplishments are so great. 

He told Mr. Ellbogen that his friends 
wished to place before him some material 
reminder of their appreciation of his serv- 
ice for the trade, for the enhanced value his 
efforts had given the association and pre- 
sented him with a handsome leather desk 
blotter with indexed files at each end and 
a twin inkwell with fountain pens. 


Mr. Ellbogen was not disposed to take 
much credit for what had been done, and 
stated that the large measure of credit 
should go to the other members of the com- 
mittee and to Francis V. Healy, of Gold- 
man, Allshouse & Healy, who had followed 
every case through to the end. 

Chairman William Juergens, of the nomi- 
nating committee, then submitted their re- 
port, which was received and unanimously 
adopted. The officers elected to guide the 
destinies of the association during the com- 
ing year are: President, Sydney Y. Ball, 
Norris, Alister-Ball Co.; vice-president, 
Taylor Strawn, Elgin National Watch Co.; 
secretary-treasurer, John Leiner, Benjamin 
Allen & Co.; directors to serve two years, 
H. Paul Juergens, Juergens & Andersen 
Co.; J. G. Swartchild, Swartchild & Co.; 
George Herring, Associated Silver Co. 

Mr. Juergens then escorted Mr. Ball to 
the president’s chair, and in turning over the 
gavel Mr. Milhening said that the associa- 
tion was fortunate in securing Mr. Ball for 
president, and he hoped Mr. Ball would be 
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as fortunate in selecting aids as he had been, 

Mr. Ball expressed his appreciation of 
the honor and friendly recognition and as- 
sured the members that he would serve to 
the best of his ability. 

A rising vote of thanks was extended to 
the retiring officers. 

President Ball then introduced Taylor 
Strawn and John Leiner so the members 
could have an opportunity of expressing ap- 
proval, and the ovation was lusty. 

Upon being granted the floor H. Pay! 
-Juergens asked the president for the oppor- 
tunity of introducing an organization in the 
trade that has gained a place for itself in 
the promotion of goodfellowship in the trade. 

Fourteen men entered the room each hold- 
ing a large card on which was a letter in 





HARRY E. RADIX, CHAIRMAN OF THE ENTER- 
TAINMENT COM MITTEE 


gold, spelling the words “Golden Roosters.” 
Consecutively the men said: 


G is for Goodfellowship, the aim of 
the Roosters. 

O Opportunity, sought by these boost- 
ers. 

L is for Loyalty, that’s never broken. 

D_ is Dependableness, that’s our token. 

E is Endeavor, our strength and our 
aim. 

N_ means that Nothing shall mar our 
good name. 


R is for Resourcefulness for every 
task. 

O means Observance of all that you 
ask. 

O stands for Opening, which we will 
make. 

Sis for Service when trade is at stake. 

T is for Trust, which we know we de- 
serve. 

Eis our Energy nothing can swerve. 


R is for Ready, come what may. 
S is Sincerity, boosting C. J. A. 


Following this came the regular enter- 
tainment of the evening. Mr. Radix, of the 
entertainment committee, announced the 
numbers, and it was the general opinion that 
this was one of the highest class entertain- 
ments ever presented before the organizatioa. 
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The first number was by the orchestra 
during which the solo parts were given an 
opportunity. This was followed by a trio 
of singers who used the guitar, banjo and 
concertina. 

Other entertainers who gave numbers that 
called forth repeated encore were Miss 
Beatrice Cardell and Miss Olive O’Neil. 
Miss O'Neil, with a beautiful soprano voice, 
favored with several songs, and Miss Car- 
dell, appearing twice on the program, gave 
Charleston toe dance and a graceful 


a 
There were 


Egyptian contortion dance. 





JOHN LEINER, SECRETARY-TREASURER 


other numbers by the orchestra and the clos- 
ing number was a singing and talking num- 
ber by Misses Leonard and Barnett, the 
“Radio Humming Birds.” 








BUSINESS IMPROVES 





Large Number of Orders for This Season 
of the Year Reported from Attleboros 
and Providence—Factory Vacation 
Schedule 
ProvipeNce, R. I., July 3—The jewelry 
industry in this city and the Attleboros has 
been encouragingly stimulated within the 
past two or three weeks by an unusually 
large number of orders for this season of 
the year, according to reports of manufac- 
turers, who anticipate a record Fall busi- 
ness in consequence. Fall schedules* of 
working hours, including in some instances 
night work and home work, have recently 
been put into effect in various plants, par- 

ticularly in the Attleboros. 

The stimulus has not been confined to 
either expensive or cheap grades, it is 
stated, but has affected all lines. In this 
city manufacturers of both solid and plated 
gold products, but particularly the former, 
report unusual activity, while in the Attle- 
boros the novelty manufacturers are find- 
ing a heavy demand for their products and 
are keeping larger forces at work than in 
several years previous to this season. 

Executives of manufacturing jewelry or- 
ganizations, when interviewed concerning 
this activity, disclaimed any knowledge of 
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the reason for a boom at this particular 
time, which is usually regarded as one of 
the dull periods of the year, but admitted 
that their business had felt a wholesome in- 
crease in orders in advance of the usual 
active period which normally begins the 
latter part of this month, when the jewelry 
buyers invade Providence in large numbers 
to place their orders for the holiday season. 

Woodward Booth, secretary-manager of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association, said that he 
would not characterize the present activity 
as a boom, but that nevertheless the indus- 
try has experienced a tonic effect, particu- 
larly during the past two weeks. 

Ralph K. Stone, of Chapin-Markhom- 
Stone Co., Inc., and president of the New 
England Association, reports a gradual in- 
crease in the number of orders during the 
past six weeks, heavier buying by retailers 
than at any time during the past six months, 
and a general wholesale renaissance of the 
industry. The manufacturers producing for 
the Fall holiday trade have done more busi- 
ness recently than those serving retailers, 
he said, but such a differential in time 
usually prevails. 

Faced by a steadily increasing rush of 
orders for both immediate and future Fall 
delivery, manufacturers have in many in- 
stances curtailed the closing period for va- 
cations and overhaulings, many taking only 
one week instead of two as has been the 
custom for a number of years. 

Owing to the extra rush of orders, a large 
number of the manufacturing jewelry estab- 
lishments throughout the Attleboros, which 
planned the usual two weeks’ vacation 
period have been compelled to revise their 
schedules and reduce vacations to one week. 

This comes, says one manufacturer here, 
as an added proof of the fact that a record 
Fall business is a positive possibility, and 
it confirms the Federal Reserve Bank report 
showing that department stores’ sales of 
jewelry and silverware are far ahead of 
those of last year. 


A list of vacations in the Attleboro shops 
follows: 

D. E. Makepeace Co. building, July 2 or 
3 to July 12 (one week). 

Saart Bros. July 3 to July 19 (two 
weeks). 

Walter E. Hayward Co., July 3 to July 
12 (one week). 

Tappan buildings, July 3 to July 12 (one 
week). 

Bigney building, July 3 to July 12 (one 
week). “ 

Ingrahafn building, no closing time. 

Electric Chain Co., no closing time. 

Leach & Garner, building, July 24 to 
July 31 (one week). 

R. F. Simmons Co., building, July 24 to 
July 31 (one week). 

Baer & Wilde building, July 17 to July 
31 (two weeks). 

M. S. Co. building, July 24 to Aug. 1 
(one week). 

L. G. Balfour Co., July 23 to Aug. 9 
(two weeks). 

Finberg building, not until Aug. 1. 

Robinson building, July 24 to July 31 
(one week). 

Watson Co. building, July 3 to July 12 
(one week). 
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Harvey E. Clap Co., July 2 to July 12 
(one week). 

James E. Blake Co., July 3 to July 12 
(one week). 

Bay State Optical Co., July 3 to July 12 
(one week). 

H. A. Allen & Co., July 3 to July 12 
(one week). 








W. VIRGINIA JEWELERS MEET 





Members of State Association Hold Two- 
Day Convention at Parkersburg—Officers 
Elected and Other Business Transacted 


PARKERSBURG, W. Va., June 30.—F. C. 
Wallace, Huntington, was elected president 
of the West Virginia Retail Jewelers’ Asso- 
ciation, which closed its 21st annual conven- 
tion yesterday in this city. 

Other officers named were W. P. Watson, 
Clarksburg, first vice-president; W. C. 
Lockwood, Parkersburg, second vice-presi- 
dent; W. J. Jones, Martinsburg, third vice- 
president; M. J. Barrick, Martinsburg, was 
re-elected secretary-treasurer. 

The executive committee is composed of 
J. B. Baum, Wheeling; H. J. Homrich,. 
Huntington, and W. J. Lekin, Wheeling. 

Clarksburg was selected as the next con- 
vention place, the date to be set in the near 
future. 

Clarence H. Stein, of Wheeling, secretary 
of the West Virginia Council of Retail Mer- 
chants, spoke at the morning session, basing 
his remarks on the theme of “Taxation.” 

The convention was opened June 28 at the 
Chancellor Hotel, where the sessions were 
held. A reception was held in the morning 
at 10 o’clock, and at 2 o’clock in the after- 
noon the convention proper was opened with 
a business session, and several addresses by 
association officers. The convention banquet 
was held in the evening at 6 o’clock in the 
dining room. 

Another business session was held on the 
morning of June 29, starting at 9 o'clock, 
and at 2 o’clock in the afternoon another 
business session was opened, and the election 
of officers followed. 








Arthur H. Plimpton, Old Employe at Ba- 
tavia, N. Y., Jewelry Store Passes Away 


BurraLto, N. Y., July 2—Arthur H. 
Plimpton, for the past 11 years jeweler and 
optician in the store of William M. Hopp 
& Son, Batavia, died at his home, 21 Union 
St., in that city on June 27 from a complica- 
tion of diseases. He had been in ill health 
for 18 months. 

Mr. Plimpton was born in Hornell on 
July 14, 1864, moving to Batavia in 1914. 
He is survived by his widow, two daughters, 
Miss Marian Plimpton and Mrs. Raymond 
Moore, both of Batavia; also by two sisters. 

Mr. Plimpton was affiliated with Batavia 
Lodge No. 475, F. & A. M. Funeral services 
were held at his late residence on June 29, 
and the following day the remains were 
taken to the Mount Hope Cemetery in Hor- 
nell for burial. The officers of the Batavia 
lodge, accompanied the body to Hornell and 
conducted the Masonic services at the grave. 








Olson & Anderson have opened a jewelry 
store at 510 4th St., Sioux City, Ia. 
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New England Jewelers Tee Off at Shenecossett Country Club 








Ideal Weather and a Perfect Setting Add to Pleasure of Eleventh Annual 
Tournament—Prizes Awarded at Banquet 

















New Lonpon, Conn., June 30.—Under 
ideal weather conditions and against a superb 


Sunday afternoon the first round match 
play took place, the first division playing 




















CARL LAWTON, VICE-PRESIDENT; H. C. VAN NESS AND A. F. CRAMPTON AFTER FINISHING 
THEIR FINAL ROUND 


background of perfect links, sparkling salt 
water and handsome Summer homes, with 
headquarters at a hotel of national note, the 
11th annual Spring tournament of the New 
England Jewelers’ Golf Association took 
place June 20 and 21 at the Shenecossett 
Country Club links, Eastern Point, A. W. 
Van Ness, of San Francisco, being winner, 
with Thomas Nally, of Springfield, last 
year’s victor, coming in second, as runner 
up. 

As the association is limited to 150 
members, and has a waiting list, it was con- 
sidered gratifying to have more than 100 
members present, and 64 entries for the 
tournament. The jewelers from all parts 
of New England, Newark and New York, 
with the winner, A. W. Van Ness, and his 
brother, H. C. Van Ness, holding the long- 
distance record, having traveled across the 
continent to take part, assembled Saturday 
night at the Hotel Griswold, a few belated 
arrivals coming in Sunday morning. Both 
days of the tournament were favored by 
perfect weather conditions. 

The qualifying round, medal play, the 
best eight gross scores qualifying for first 
division, the next best for second, and so 
on, took place Sunday morning. E. Sidney 
Cook, Jr., of Stowell & Co., Boston, arrang- 
ing handicaps and rules as well as being 
chairman of the prize committee. 
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scratch and others at three-quarters of th 
difference in handicap. Sunday evening pe 
business meeting and election of officers 
occurred, Albert M. Kohn, of Henry Kohn 
& Sons, Inc., Hartford, Conn.. secretary 
and treasurer of the association, reporting 
the organization in excellent condition finan- 
cially and in every other respect. 

F. R. Hollister, of Chapin, Hollister & 
Stone, Providence, president of the asso- 
ciation, was in the chair and Car] Lawton, 








F, R. HOLLISTER, PRESIDENT, ON THE VERANDA 
OF THE HOTEL GRISWOLD 


of Harris & Lawton, Boston, vice-president 
of the association, was also present. These 
officers were all unanimously _ re-elected 
although they protested their entire willing- 
ness to let other members direct the destinies 
of the association. 

The association members, being residents 
during the tourney of the Hotel Griswold, 
which faces the New London harbor, were 




















THE TWO FINALISTS OF THE TOURNAMENT, A. W. VAN NESS, WINNER, AND THOMAS NALLY, 


RUNNER-UP, WITH THEIR CADDY 
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R. A. Benedict 


default 
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J. A. Montgomery 
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Invocation—Rev. Clarence E. Brown, Pastor 
First Baptist Church, Cooperstown. 
Address of Welcome—Monte J. Multer, Presi. 


dent Cooperstown Rotary Club. 

Response—William D. McNeil, Utica. 

11:00 A. M.—President’s Address — Emil z. 
Scheer, Rochester. 

11:20 A. M.—-Reports from Principal Cities and 
Associations Including: Ibany, Binghamton 
Bronx Retail Jewelers’ Association, Brooklyn, 
Buffalo, Elmira, East New York, Jamestown, 
Metropolitan Retail Jewelers’ Association, Greater 
New York and Vicinity, Ossining, Rochester, 
Syracuse, Troy, United Retail Jewelers, New York 
city, Utica, West Side, New York City. 

Communications and announcements of commit- 
tees. 

12:30 P. M.—Luncheon in Jewelers Section Main 
Dining Room. 


MONDAY AFTERNOON 


2:30 P. M.—‘‘Jewelers group life insurance.”’— 
John J. Lynn, Metropolitan Life Insurance Co., 
New York. 

3:15 P. M.—‘‘Co-Operation.”—Edward Leininger, 
vice-president, Buffalo, N. Y. 

3:45 P. M.—“‘Activities of the Field il 
—William S. Hughes, Mt. Vernon, N. 

4:15 P. M.—Special order of thd and trade 
discussions. 

4:45 P. M.—Adjournment. 


MONDAY EVENING 
6:00 P. M.—Dinner in Jewelers Section Main 
Dining Room. 


8:30 P. M.- 
(Informal). 


—Dancing in Ball Room The O-te-sa-ga 


Tuesday, July 13 


TUESDAY MORNING SESSION 


10:00 A. M.—“Progress in Sterling Silver.”— 
Alexander Vincent, secretary Sterling Silver Smiths 
Guild of America. 

10:45 A. M.—‘Business Problems and How to 
Solve Them.”—L. H. Buisch, Dayton, O., the 
National Cash Register Co. 

11:15 A. M.—‘‘Activities of the American Na- 
tional Retail Jewelers’ Association.’”-—Past Presi- 
dent, Charles T. Evans, Buffalo, N. Y. 

11:45 A. M. —Trade Discussions—Led by Ed- 
ward Leininger, vice-president, Buffalo, N. Y. 

1. How shall we meet unfair competition of 
Manufacturers and Jobbers selling at Retail? Past 
President Charles T. Evans, Buffalo, N. Y. 

2. How can the established jeweler meet the 
present —— of the Installment Jeweler? 
Charles H. Howe, Past President, Syracuse, N. Y. 

12:00 M.—Special Order Business. 

12:15 P. M.—Adjournment. 

12:30 P. M.—Lunchecn in hotel dining room. 

1:30 P. M.—Photograph on veranda of the 
O-te-sa-ga. 

TUESDAY AFTERNOON 


2:00 P. M.—Leave Hotel for inspection of Coop- 
erstown Museum. 

3:15 P. M.—Excursion 
Lake Otsego. 

6:00 P. M.—Dinner in hotel dining room. 

8:30 P. M.—Dancing in Ball Room. 


Wednesday, July 14 
WEDNESDAY MORNING SESSION 


8:30 A. M.—Breakfast in hotel dining room. 

10:00 A. M. —— Horological Institute, Jacques 
LeRoy, New York 

10:30 A. M._~“How to recover the business 
we have lost to the Installment Jewelers.”—H. L. 
Tuers, Cincinnati, O. (Gruen Watchmakers Guild) 


by Boat on_ beautiful 


11:15 A. M.—Trade Discussicns—Led by Wil- 
liam D. McNeill. . 
1. The Crime Situation and what is the Ks 


meee? Opened by Sol L. Levy, Buffalo, N. Y 
How much Insurance should the jeweler carry 

“am what kind? Opened by Edward H. Hufnagel, 
Mt. Vernon, N. Y. 

12:15 P. M .—Adjournment. 

12:30 P. M.—Luncheon in jewelers section main 
dining room. 

3:00 P. M.—Reports of Standing Committées: 
Trade Interests—Albert Kamp, Ossining. 
ee H. Hufnagel, Mount Vernon, 


Membership—A. Landau, New York. 

Deceased Members—C. Curtis Sprang, Albany. 

Report of Committee on Resolutions—Chas. T 
Evans, Buffalo 


Report of Committee on Awarding Trophy— 
Chas. H. Howe, Syracuse. 

Report of Secretary—Chas. E. Sunderlin, Roch- 
ester. 

Report of Treasurer—L. M. Campbell, Canan- 
daigua. 

Report of Auditing Committee—Wm. G. Mc- 
Dougall, New York. 7 

Trademarks and Qualities Committee—Victor 
Lambert, New York. 

4:45 P. M.—Adjournment. p 

6:30 P. M.—Dinner in jewelers section main 


dining room. 
8:30 P. M.—The Annual Dress Ball and En- 
tertainment will follow the dinner. 
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Samuel A. Cohan, Bachelor of Science, 
has opened an assaying and refining establish- 
ment at 803 Sansom St. 

The jewelry firm of George J. Maxwell 
& Co. at 1530 Walnut St., one of the most 
exclusive in town, has joined the gift ranks 
and is specializing in fine bronzes and 
Chinese goods, the latter including some 
handsome pieces in boxes, desk sets, etc. 

The Louis Stern Co., Providence, which 
has a branch office in the Washington 
Square building here, is planning to have 
a large exhibit at the American National 
Retail Jewelers Associaticn convention at 
the Bellevue-Stratford hotel during the 
week of Aug. 9. 

I. Wander, an experienced diamond cutter, 
who came here from New York city where 
he was in business for many years, has 
taken over the business of the late S. C. 
Citroen in Room 304, Washington Square 
building, where he is specializing in cater- 
ing to the needs of the trade. 

An interior display that is attracting much 
attention in the store of J. E. Caldwell & 
Co. is a cabinet containing replicas of the 
famous diamonds of the world, including the 
giant Cullinan stone, the Regent, Pitt, 
Nassau and others. Most of the attention 
of spectators is centered upon the replica of 
the Cullinan stone before it was cut. 

Mrs. Philip Kind, wife of a well known 
member of the firm of S. Kind & Sons who 
is almost as active in civic work as her hus- 
tand, has sailed for Dublin, Ireland, as one 
of the 20 delegates from the United States 
to the fifth biennial congress of the 
Womens International League for Peace 
and Freedom. She is one of the consulta- 
tive members of the congress representing 
this country. 

A notable window display was made by 
J. E. Caldwell & Co. last week when the 
silver cups and other trophies for the 
Peoples’ Regatta on July 5 were exhibited. 
One of the large display windows of the 
store was filled with the 22 large and small 
cups and other pieces of silverware and 77 
strap wrist watches. The display attracted 
much attention from passers-by. All the 
trophies were furnished by the firm. 

Local jewelers have been interested in the 
news that coinage at the United States Mint 
here has shown a heavy drop during the 
fiscal year just closed and this despite the 
coinage of some 1,000,526 special half dol- 
lars for the Sesqui. The total shows a de- 
crease from $109,606,233 last year to $48,- 
586,004 for the fiscal year just closed. The 
decrease was due in part to the fact that 
fewer larger coins were minted while the 
number of nickels, dimes and cents increased. 
This year a total of 278,924,254 coins were 
minted as against 152,642,558 last year. 

Apparently there is to be no concerted 
action this season by either wholesale or 
retail jewelers here on Saturday closing dur- 
ing July and employes of several of. ‘the 
larger wholesale stores are “up in the air” 


as to whether their establishments will close, 


at all on Saturdays during the Sesqui period. 
Sansom St. merchants are also undecided on 
this point and several of them will remain 
open all day Saturday through July and 
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August while others will close at noon. De- 
partment stores will close generally all day 
Saturdays but some jewelers say there is 
liable to be much extra business from Sesqui 
visitors. 

Barking of his pet dog the other morn- 
ing at an early hour prevented the robbery 
of the store of John E. Trudell, 3125 Frank- 
ford Ave. Mr. Trudell and his family who 
occupy an apartment over the store, were still 
asleep when they were aroused by the furious 
barking of the dog. Mr. Trudell jumped 
from bed and going to the window saw two 
men working at the front window of the 
store. One happened to look up and saw the 
jeweler at the window whereupon both fled. 
Mr. Trudell called the police by telephone 
and a detail searched the vicinity but found 
no trace of the thieves. Investigation indi- 
cated the men were preparing to cut a hole 
in the window when alarmed by the barking 
of the dog. 

Charles J. Maxwell, for many years a re- 
tail jeweler here and now head of the Wal- 
nut Street Business Mens’ Association, which 
includes many jewelers, has evolved a unique 
scheme for the decoration of that thorough- 
fare between the Delaware and Schuylkill 
Rivers. . Through his efforts a fund of al- 
most $20,000 has been raised by the busi- 
ness men for the adornment of the street 
during the Sesqui period. To avoid the 
stereotyped decorative plan of groupings of 
flags, Mr. Maxwell has provided that every 
electric light globe on the street will be 
taken down and replaced by globes that 
are exact counterparts of the famous Liberty 
Bell in Independence Hall. This will be a 
unique lighting scheme for the street and in 
the daytime artistic groupings of flags and 
colors will bedeck the thoroughfare. 

Morris Fogel, 1031 S. 5th St., a jewelry 
salesman, broke his promise to a thief but 
does not feel very bad over it as by so doing 
he was enabled to aid the police in captur- 
ing a negro who had robbed him of 10 
watches and $40 in cash. Fogel had been 
told that a family living at 2413 Turner 
St. in the south section of the city was in 
the market for one or more watches and 
went to the house alone. As he stepped in- 
side the door he was met by a huge negro 
who said he wanted to buy a watch and in- 
vited Fogel to show his wares. The negro 
ushered Fogel into'a room where there was 
a woman, later revealed as the negro’s wife. 
As Fogel stepped inside the room, the 
negro drew a revolver and, covering the 
salesman’ with the weapon, ordered the 
wothan to search him. While Fogel held 
his hands in the air, the woman took the 
watches and the money. The negro then 
ordered the salesman to go down: into the 
cellar, saying he would be locked up while 
the couple escaped but the salesman pleaded 
to be let go, promising he. would say nothing 
about the robbery. To this the couple 
finally agreed and Fogel left the house with 
the robber threatening him with death if he 
gave an alarm. No sooner was Fogel] out 
of the house than he hastened to the near- 
est telephone and called up the police of 
Oxford and 19th Sts. station. Detectives 


were rushed to the Turner St. house where - 


‘they found the woman, the man having gone. 
She denied having seen Fogel or knowing 
anything of the robbery. Fogel had given a 
description of the man who had robbed him 
and a short time later the police arrested a 
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negro giving his name as “Carl Williams,” 
later admitting his real name was John Gray. 
Search at the station according to the police 
revealed the 10 watches taken from Fogel 
in his pockets but there was no sign of the 
$40. He is held on a charge of robbery and 
assault and the woman as an accomplice. 











All retail and wholesale establishments 
are now closing at 5 p. mM. weekdays. Num- 
erous retail stores also close at 1 p. M. Satur- 
days as well as do wholesale houses. 

Emanuel Grafner, of Grafner Bros., went 
to New York last week to see his son Wil- 
liam Taft Grafner off on a trip to Europe. 
Several weeks ago Mr. Grafner went east 
for the same purpose, when his daughter 
sailed for abroad. 

It is proposed to present an ordinance 
to the city council in the near future requir- 
ing storage house owners and movers gen- 
erally to make reports of all movings to the 
city authorities, just as the pawn shops are 
required to make reports of all merchandise 
pawned, these reports being made daily to 
police headquarters. The credit jewelers 
are said to be very much in favor of the 
proposed ordinance, as it would enable credit 
grantors to follow up persons who “skip” 
and leave unpaid bills. The ordinance will 
be presented to the city authorities in the 
near future. 

Some mischievous person last week hurled 
a brick through the display window at the 
store of H. O. Scott, 2825 Penn Ave., but 
as far as known, nothing was taken. This 
location is not in the downtown section. As 
far as known, there have been no window 
smashings in the downtown section since 
Director James M. Clark of the Public 
Safety Department announced that he had 
placed a squad of officers in an automobile. to 
patrol the downtown streets at night, 
equipped with riot guns and orders to shoot 
thieves. This action, it is believed, has had a 
good effect generally. 











M. E. & Don I. Danks, Rochester, have 
gone out of business. 

The setting off of the burglar alarm at the 
Marks & Abramson’s jewelry store, 64 State 
St., early Sunday morning, June 27, marked 
the second attempt to rob the store. De- 
tective-Sergeant Collins responded to the 
alarm and found the large plate glass in the 
front window smashed. Officer Connell 
caught a man hurrying away from the place. 
A search of the man’s clothing failed to dis- 
close any of the missing articles taken from 
the show window. The man was detained as 
a suspicious character. 








Lew Marker, jewelry auctioneer, Denver, 
Colo., has been conducting an auction sale 
for John Smalley, 336—25th St.,° Ogden, 
Utah. 
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Find out what the public wants 
—then supply that want 


di HERE hasn’t yet been discovered a way to sell 

[ aveine to anybody who didn’t first have an idea 
he wanted to buy it. 

Where do people get these ideas to buy? From many 

sources; from what other people say, from advertise- 

ments; articles in magazines and newspapers; from see- 

ing it in homes of other purchasers. Sometimes they just 

see it in a store, and buy it. 





Today millions of people are getting the idea to buy 
Early American things. This idea is being nurtured by 
newspapers, magazines, books, movies, museums, interior 
decorators, architects, leading stores—in fact, through 
every avenue of public influence. 


The public is buying chairs, tables, chests, beds, pictures, 
wall-papers, draperies, rugs, china, houses—a world of 
things—all based upon the Early American idea. 


Happily this dominant idea—this tremendous buying 
urge—is now linked to merchandise you sell—Sterling 
Silver Tableware—through the introduction of the 
EARLY AMERICAN STYLE in “Treasure” Solid Silver. 


{ 
| 
| 
{ 
i 


{ 


oe 


In this new pattern the full power of this great move- 
ment has been artfully captured, for it takes its inspira- 
tion direct from the spoon patterns made by our early 
American silversmiths—preserving those quaint and dis- 
tinctive features that correctly express the Early 
American style in silver flatware. 


~_ ——— 


That the EARLY AMERICAN STYLE in “Treasure” 
silver is creating a sensation is really not surprising— 
because it is simply providing the people with what they 
want. It just fits into their idea of what they want to buy 
—Early American. 


If you have not received your copy of the 
“Early American” brochure please write us. 


Treasure 
TRADE Be MARK 


ROGERS, LUNT & BOWLEN CoO. 


Silversmiths ~, Creators of Distinctive Tableware ies lea ee 
“The Early American Style’ comes either plain 
GREENFIELD‘, MASSACHUSETTS or engraved to suit individual tastes. Both 


Sbaiaber of the Sterling Gliveramithe’ Guild of America Mytes are Saeee om Rey peveotent. 
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NE of our Texas 
subscribers, in go- 
ing over the list of 
wedding anniversaries 
as generally used, was upset to find that up 
to the 15th anniversary there is nothing in 
the list that pertains to the jewelry business 
unless one could consider the leather anni- 
versary sometimes used for the third year 
as coming into the jeweler’s field in some 
way. He, therefore, urges very strongly 
that we sponsor a movement whereby 
jewelers would cash in on some of this anni- 
versary business without having to wait for 
a decade and a half saying that “we would 
like to see a new list with articles in the 
jewelry line substituted for cotton, paper, 
wood, wool, etc., which are now given. We 
suggest that semi-precious stones might be 
used for this purpose.” 
While we sympathize with this Texas 
merchant in his chagrin at finding the 
jeweler can cash in so little on wedding 
anniversaries, except on the 25th or silver 
anniversary, the pearl anniversary on the 
30th and the golden wedding anniversary on 
the 50th, we are constrained to call to his 
attention, and to the attention of other 
jewelers who may be seeking to change the 
anniversary list, that a movement such as he 
describes, particularly if advocated at all 
strenuously by the jewelers, would be apt 
to have a reaction that would be far from 
beneficial because it would not only beget 
antagonism on the one hand, but, on the 
other, would be apt to create the idea that 
the association of precious metals or gems 
with anniversaries of any kind had a purely 
commercial basis and is a part of sales 
propaganda for our industry without any 
real basis in sentiment as universally ac- 
cepted. The progressive jeweler knows that 
the sentiment attached to jewelry and gems 
by tradition, and which has come down 
through the ages, is the strongest factor 
he can play up in the development of his 
business. This is well seen in the vogue 
for birth month stones, in the engagement 
ring and in the revived demand for betrothal 
rings for men. His strongest card is in 
simply being a purveyor of merchandise 
which expresses the sentiment generally 
accepted by the public. When the public 
believes that the sentiment is created by 
propaganda from the jeweler or is in any 
way a commercial proposition, suspicion is 
immediately engendered and all interest in 
the association of our products with senti- 
ment is lost. 


Wedding Anni- 
versaries and the 
Jewelry Trade 


Now jewelers must realize that the wed- 
ding anniversaries have not been named by 
the jewelers in the past nor would the public 
consent to having them named or affiliated 
with any particular products by jewelers or 
other merchants at present. This association 
has grown up as tradition and custom over 
the years among the public at large and any 
attempt to upset the old and established cus- 
toms will not only be looked upon with dis- 
favor but strongly resented. As far as the 
association of jewelry products with wedding 
anniversaries that have no significance today 
is concerned the jeweler can, of course, seek 
to influence the acceptance of certain prod- 
ucts as associated with them. But this in- 
fluence can be best exerted in his capacity 
as an individual and not as a merchant and 
above all, it should not be done blatantly 
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through his organizations or in a way that 
will be recognized as propaganda for the 
industry, otherwise it will immediately create 
antagonism among the merchants in all other 
lines of trade who feel they have an equal 
right to have their products associated with 
these particular anniversaries and it must 
be remembered that the merchants who will 
oppose such a change for business reasons, 
outnumber the jeweler many hundred times. 

This is why we have never cared to 
sponsor a movement to arbitrarily change 
the wedding anniversaries and have advised 
against any arbitrary lists being used by the 
trade’ that would materially upset the tradi- 
tional lists universally accepted. 





F the many organi- 

zations and _ insti- 
tutions in the jewelry 
trade, probably the 
one whose importance to the industry at 
large is least considered is the Horological 
Institute of America which now, though 
small in numbers of supporters and con- 
tributors, and handicapped in its work 
through lack of funds, has already exerted 
a tremendous influence of good upon the 
watchmaking trade in all its branches in the 
educational and manufacturing line as well 
as the repairing. As the head of one of the 
largest watch companies expressed it, “the 
Horological Institute of America has tre- 
mendous latent possibilities for the good of 
the watch and jewelry trade and every 
jeweler and watchmaker who has the inter- 
est of his industry at heart should get behind 
the Institute and assist it in every possible 
way.” It is in the development of the work 
of this Institute that we will be able to 
create the sentiment for the watchmakers 
of the country to improve in their profession 
and for the inducement for new men to come 
into this line. The fact that there is an 
institution which will recognize the ability 
of the proficient man and certify to that 
ability makes it worth while for a junior 
watchmaker to strive to become a certified 
watchmaker and for the certified watch- 
maker to strive to become the certified hor- 
ologist. 

When the public is made sufficiently well 
acquainted with the work of the Horological 
Institute of America, the standing of the 
retail jeweler, at least as far as his repair 
work is concerned, will be materially in- 
creased, particularly in those stores where 
the proficiency of the men is evidenced by 
the certificate of this scientific society. It 
is the duty of the members of our industry, 
therefore, not only to aid and support this 
institution in every way, but also to aid and 
assist in giving its work the greatest pub- 
licity that the public may become cognizant 
of the fact that the Institute is a body 
founded on scientific lines for the develop- 
ment of practical workmen until they have 
attained a professional proficiency; that it 
works for the good of the public which it 
seeks to protect by differentiating the pro- 
ficient watchmaker from the tinker of 
watches from which so many have suffered 
in the past; that it is not a commercial 
organization in any sense of the word nor 
is its work dictated in any way by com- 
mercial interests, its main object being the 
uplift of the horological industry and the 
creating of conditions wherein their able 


The Work of the 
Horological Insti- 
tute of America 
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and proficient members can receive proper 
recognition. 

When the great campaign of publicity for 
the jewelry trade is inaugurated this Falj, 
it might be well to consider that in the edy- 
cation of the public as to the reason why 
they should consult the jeweler on all oc. 
casions, proper publicity of the work of the 
Horological Institute of America be included 
as a feature, for it is an important factor 
in the protection of the jeweler against yn- 
skilled workmanship and will be more so as 
time goes on and the work of the Institute 
develops. 








Last War Veteran Leaves Bowman Tech. 
nical School, Lancaster, Pa., When Gov. 
ernment Rehabilitation Department 
Is Closed 


LANCASTER, Pa., July 5.—By the official 
closing of the Government Rehabilitation 
Schools throughout the country last week 
connection has been severed between the 
Bowman Technical School and the Veterans’ 
3ureau, after a period of eight years of 
association. 

William P. Scott, who left last week for 
La Grande, Ore., to open his own shop, was 
the last veteran to complete a two and a 
half year’s course in watch repairing, en- 
graving and jewelry making. He was one 
of 200 ex-service men who received train- 
ing at this school, which has existed 37 
years. 

It was through the War Department’s 
recommendation that the Veterans’ Bureau 
chose the Bowman Technical School for 
training disabled veterans of the World 
War, and this because of the service ren- 
dered by the school during the first 10 
months of the war in training 108 men in 
special work in the mechanism of aerial in- 
struments. A branch school was estab- 
lished by the Bowman Technical School for 
the purpose. 

The school has a capacity for an enroll- 
ment of 100 students and these come from 
all parts of the United States. 








Novalis Watch Co., New York Files Sched- 
ules in Bankruptcy Showing Assets of 
$1,800 and Liabilities of $41,645 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Thursday by the Novalis Watch Co., 
importer of watches, 2 W. 46th St. The 
firm acknowledges debts of $41,645, includ- 
ing wages, $669; secured claims $14,967 and 
unsecured claims, $26,109. The assets 
amount to $1,800 and represent stock in 
trade, $1,500 and other personal property 
$300. An involuntary petition in bank- 
ruptcy was filed against the concern on May 
12 last. 

The largest unsecured creditors include: 
Samuel T. Shaw, $3,000; Mrs. F. Stoll, 
$700; Mrs. T. Yost, $200; L. Rucker, 
$3,015; Arlea Watch Co., $914; Eldor 
Watch Co., $3,850; A. Imhof, $373; Star 
Watch Case Co., $346; A. E. Hart, $287; 
American Morocco Case Co., $481; D. 
Baake, $200; Chadbourne, Hunt, Jaeckel 
& Brown, $505; Duell, Anderson & Duell, 
$2,173; Emerson Watch Case Co., $217; 
The Hadley Co., $280 and Novalis Watch 
Co., $7,200. 
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The offices and plant of Blancard & Co., 
Inc., wedding rings and findings, have been 
removed from Newark, N. J., to 136 W. 
52nd St. 

The Lion Safety Pin Clutch Co., has 
moved from 100 W. 21st St., to 20 W. 
22nd St., where more convenient quarters 
are occupied. 

May & Smiles, Inc., dealers in pearls and 
jewelry, 665 Fifth Ave., have opened a 
branch in Paris at 56 Rue LaFayette. Alfred 
Smiles is in charge of the Paris store. 

Maxwell R. Maybaum of Maybaum 
Bros., Inc., 48 W. 48th St., sailed for the 
European diamond and pearl markets on 
the Paris, which left here last Saturday. 

Nathan Atlesberg of Atlesberg & Nlein- 
man, diamond importers, 65 Nassau St., re- 
turned to this city, on Monday, June 28 on 
the Leviathan after a 10 weeks’ trip abroad. 

Samuel Jacobson of Jacobson Bros., cut- 
ters of diamonds, 170 Broadway, has sailed 
for the London ‘rough’ market on a pur- 
chasing trip for the United Diamond 
Works, Inc. 

I. Kleinberg, importer of diamonds, 170 
Broadway, sailed for Europe last Saturday 
on the Leviathan going on a_ purchasing 
trip. He will visit the Antwerp, Amster- 
dam and Paris markets. 

Stephen Varni, of Stephen Varni Co., 
lapidaries and importers of precious stones, 
15 Maiden Lane, sailed on the Berlin last 
Friday for a visit to the European diamond 
markets in the interest of his concern. 

Joseph Nussbaum of Nussbaum & Binge, 
299 Broadway, formerly of Nussbaum & 
Hunold, left June 24 on a four months’ 
trip to Europe. He is accompanied by his 
wife and daughter and while abroad will 
visit London, Paris, Italy, Switzerland and 
Germany. 

The business of Patek Philippe & Co., 
makers of watches and clocks, was incor- 
porated at Albany, N. Y., last week with 
a capital of $3,000. Those named as in- 
corporators are: H. M. Ball, L. S. Popkin 
and E. C. Gould. 

Miss Etta H. Grossman, office manager 
for Michael Levy, manufacturer of gold, 
diamond and platinum jewelry, 36 W. 47th 
St., is sailing on the De Grasse today, (July 
7,) on an extensive tour of Europe, visit- 
ing France, Italy, Switzerland, Germany 
and England. She will be gone about two 
months. 

The fifth annual exhibition of the Art- 
in-Trades Club of New York will open 
at the Waldorf Astoria Hotel on Sept. 28 
and will continue daily except Sunday until 
Oct. 27. The exhibit will show the work 
of the most skillful decorators, designers 
and craftsmen and will embrace a series 
of 25 rooms completely furnished and de- 
corated. 


Edward Kittay & Co., diamond dealers, 
87 Nassau St., announce to the trade that 
the Mack Kittay who is with their firm 
has no connection with any other firm. This 
announcement is made to prevent further 
confusion arising from the fact that a new 
firm has recently started in business in the 
same building a member of which is another 
man by the name of Max Kittay. 

Louis Friedlander, formerly of Fried- 
lander-Kohn, Inc., is now connected with 
Davidson Bros., dealers in diamonds, 7] 
Nassau St. Mr. Friedlander will cover his 
territory soon with a line of diamond 
mounted jewelry and loose diamonds. It 
was announced last week that Louis Planick 
had severed his connections with Davidson 
3ros., and will not represent the firm after 
July 10. 

Frank S. Davison, who travels in the 
south for the Bulova Watch Co., sailed for 
Iurope last Wednesday. He expects to be 
gone four weeks and during that time will 
visit relatives in England. He is accom- 
panied by Mrs. Davison. Before returning 
to New York, it is Mr. Davison’s intention 
to spend a few days in France and one day 
at the Bulova watch company in Bienne, 
Switzerland. 

J. J. Fanning, a jewelry salesman, waived 
examination last Wednesday, when brought 
before Magistrate McCreery in the First 
District Magistrate’s Court, on a complaint 
filed by Abel Bros. & Co., manufacturing 
jewelers, 16 Maiden Lane. The defendant is 
now out on $1,000 bail to await the action 
of the grand jury. Tanning, it is alleged, 
obtained nearly $1,000 worth of jewelry on 
memorandum from various jewelers in this 
city and has failed to return any of the 
valuables. The salesman was arrested by 
Detective Michael Regan of the Maiden 
Lane squad. 

Charged with robbing the Chinese Art 
Shop of Kuog & Yuen, 253 Fifth Ave., 
three weeks ago, a man was arrested on 
Tuesday, June 29, and is now in the Tombs. 
According to the police, the prisoner stole 
jade, rose quartz and soapstone jewelry 
from the art shop worth about $5,000. The 
arrest of the man was made at 129 E. 
59th St., late in the afternoon when, ac- 
cording to detectives, he was endeavoring 
to dispose of $500 worth of loot. It is 
claimed the authorities had traced him 
through sales to second hand stores on the 
lower East Side. The prisoner insists that 
he knew nothing of the robbery and claims 
that he bought the goods from an acquaint- 
ance whose name he was at that time un- 
able to recall. 

A check swindler failed in an attempt last 
week to get a diamond ring worth $670 
from Mears & Co., jewelers, 170 Broadway. 
The stranger made a fine appearance and 


when he first entered the store claimed that 
he worked for the American Museum of 
Natural History. He told Mr. Unger, the 
manager, that the Museum was sending him 
abroad and that his wife’s fare to Europe 
was also being paid by the Museum. The 
money saved by not having to pay his wife’s 
fare, he said he wanted to use to buy her 
a ring. After telling his story he looked 
over some rings and finally selected one 
costing $670. He refused to buy it until he 
went to other jeweler’s stores to see’ what 
they had to offer. After some time the 
stranger returned and stated that he was 
ready to take the ring. He gave a check 
for $670 drawn on the National Newark & 
Essex Banking Co. When the jewelers 
stated they would have to telephone to the 
bank, he remarked that that would be all 
right and that he would return for the ring. 
Needless to say the swindler never came 
back. Mr. Unger lost no time in sending 
the check to Newark for certification and 
then not only learned that it was no good, 
but that a wholesale jeweler in this city 
had fallen a victim to the same man. He 
is described as about 32 years old, and 
weighing 145 pounds, is of slim build and 
has a sallow complexion. 

It became known last week that C. Walter 
Worthy, one of the two negroes arrested on 
a charge of smashing open and looting the 
safe in the jewelry store of John H. Lynch, 
127 Bridge St., Springfield, Mass., escaped 
from a warden on Friday, June 25, while 
heing returned to the West Side Prison. 
The prisoner, with Edward Turner, the other 
man arrested on the Springfield charge, was 
in the custody of a keeper when he made his 
escape. The West Side Prison keeper had 
taken his prisoners to the Tombs to await a 
hearing before a Supreme Court justice on 
Friday, June 25, on a writ of habeas corpus. 
The hearing, after being adjourned from 
Friday morning until the afternoon, was 
finally put over until the following morning. 
The prison keeper then started back to the 
West Side Prison in a taxicab with the two 
men. When the automobile reached 52nd 
St. and Eighth Ave., it became tied up in a 
trafic jam and the keeper decided to walk 
the remaining block to the jail, which is on 
53rd St., between Eighth and Ninth Aves. 
As he got out of the cab with his prisoners, 
Worthy slipped his hand through the shackle 
which bound him to the keeper and ran west 
on 52nd St., and disappeared into a negro 
tenement house. Worthy is now being 
sought as a fugitive from justice. 

Morris Kaplan, of Morris Kaplan & 
Sons, 36 W. 47 St., accompanied by Mrs. 
Kaplan, returned from Europe Tuesday, 
June 29, on the Olympic, after an extended 
trip through Europe. While abroad they 





(Continued on page 97) 








96 THE JEWELERS’ CIRCULAR July 7, 1926 


LL 


Over One Hundred Years the Jewelers’ Bank 











Ce 
omnes A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 





account here and are among our best friends today. 


Se, 


TRust comPANY We Welcome New Business 
Main Office—149 Broadway 


Branches—Battery to the Bronx 


Ge a nn Ba acne? 
A a eed 








Capital, Surplus and 
Undivided Profits over S 


Po ae il Resources Over a Quarter of a Billion Dollars 

















IN THE HEART OF THE JEWELRY 


TRADE 1926-1927 Edition 


JEWELERS in steadily increasing 
numbers are finding our location 

most convenient and our serv- The Jewelers’ Circular 

ice very satisfactory. 





Buyers’ Directory 








Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 
FIDELITY TRUST 


COMPANY : 
of NewYork Price One Dollar 


110 William St., cor. John St. 
New York 








The Jewelers’ Circular Publishing Co. 


, 11 John Street New York, N. Y. 
Aafe Deposit Vaults 









































Banking Service for the Jewelry Trade 


\ \ JE offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
' §1 Fulton Street, New York 


























made purchases in Antwerp and Amster- 
dam. 

J. D. Ingber, diamond importer of 48 W. 
48th St., left for the European diamond 
markets on the Leviathan. 

Emanuel Wilner, manufacturer of rings, 
121 Canal St., closed his factory on July 3 
and will re-open it July 12. This is the an- 
nual reaction period. 

Samuel Lenkowsky, of Samuel Lenkowsky 
& Sons, sailed for Europe last Saturday on 
the Leviathan. Mr. Lenkowsky will be away 
for about six’ weeks and while abroad will 
visit the important diamond centers of 
Europe. 

Henry Silverstein, trading as the Hudson 
Terminal Gift Shop, 30 Church St., executed 
a deed of trust last Friday to Joseph H. 
Frier, of Goldman & Frier, 15 Maiden Lane, 
The concern is reported to have liabilities in 
excess of $2,300, while the assets approxi- 
mate $750. This firm deals in novelties and 
glassware. 

The Hamilburg Shaw Corp., manufacturer 
of rings, 8 W. 30th St., has announced that 
its plant will be closed for 10 days, begin- 
ning July 2 for the purpose of giving the em- 
ployes their annual vacations and to enable 
the concern to remodel, repaint and enlarge 
the factory. The office of this concern will 
remain open during the time the factory is 
closed. Dave Harris, western representa- 
tive of this company, is visiting the New 
York office prior to making his usual Fall 
trip through the west. 

A window in the store of Clairmont & 
Nichols, opticians, 16 W. 45th St. was 
smashed with a brick early last Friday 
morning and rifled of watches, clocks and 
optical goods believed to be worth several 
thousand dollars. The window smasher first 
cut the window with a glass cutter and then 
hurled a brick, making a hole large enough 
to insert a man’s arm.. The robbery was 
discovered at 5 o’clock in the morning by 
Patrolman Kiely, who stood guard until one 
of the concern’s salesmen arrived. 

At a meeting of the creditors of Willian 
R. Grainger, Detroit, Mich., held last Fri- 
day at the office of Engelsman Bros., this 
city, a resolution was unanimously adopted 
authorizing Joseph H. Frier, of Goldman & 
Frier, attorneys, 15 Maiden Lane, to repre- 
sent creditors. This same resolution fur- 
ther authorized Mr. Frier to proceed im- 
mediately to Detroit, where he is to make an 
investigation. Mr. Frier is leaving for De- 
troit and will report to creditors as soon as 
he returns. The firm previously met credit- 
ors and offered a settlement which is still 
pending. : 

A judgment by default for $35,900 was 
filed in the Supreme Court on Friday last in 
favor of the Jewelers’ Safety Fund Society 
against Richard Reese Whittemore and other 
members of his gang of jewelry robbers, 
Milton Goldberg, William G. Unblebach and 
Anthony Palladino. Louis and Jacob Krae- 
mer were also sued in the case, but they filed 
an answer denying the allegations and also 
made an application to vacate an attachment 
against their property in connection with the 
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case which was decided against them. The 
suit was brought on the ground that the de- 
fendants obtained all the property stolen from 
Larter & Sons on Oct. 9, when a Ford coupé 
was robbed of jewelry and containers at 
Broadway and 84th St. The plaintiff paid 
the loss to Larter & Sons and sued on the 
ground that the claim has been assigned to 
the plaintiff. 











Blancard & Co., have moved their offices 
and plant from this city to 136 W. 52nd St., 
New York city. 

The Helen Mfg. Co., Inc., 475 Washing- 
ton St., held its annual outing and picnic 
at Mt. Freedom, N. J. The men left the 
factory in automobiles supplied by the firm. 
They were taken to the picnic grounds, 
where a_ baseball game was immediately 
started. The factory played against the of- 
fice, and defeated the office in a five inning 
game, irrespective of the fact that Julius 
FE. Bader pitched against the factory. The 
100 yard dash for light-weights was won by 
Perry A. Lipman. A beautiful watch was 
awarded to the winner of this race. The 
fat mans race, also 100 yards, was easily 
won by Mr. Bader. A fountain pen was 
awarded as a prize for this race. The third 
event was a standing broad jump, which was 
won by Nicholas Garafolo. A_ beautiful 
clock was awarded to the winner. The fourth 
contest was chinning the bar. Two prizes 
were awarded in this contest. The winner 
in this event was Robert Schutt, and second 
place was won by Charles Garafolo. First 
prize in this contest was a box of cigars 
and second prize a fountain pen. It was 
agreed by all present that the dinner was 
the finest ever served at such a function. 
Everybody having spent a very enjoyable 
day, and resolving to co-operate in all their 
work in the various departments in the fu- 
ture, it was decided that other social func- 
tions would be held semi-annually by the 
firm. No ladies being present at this out- 
ing, the firm gave them a fine dinner and 
theater party to celebrate the occasion. 








New York State Notes 


Charles H. Robie .& Co., Williamson, 
N. Y., have gone out of business according 
to information received last week. 

Joseph Barkow, salesman, 609 S. St., 
Schenectady, N. Y., owes $3,407 and has no 
assets, according to a voluntary petition in 
bankruptcy filed in the United States Dis- 
trict Court in Utica last Friday. The 50 
creditors are mostly jewelers, and include the 
following: Art Comb Works, $116; Ralph 
Worms, Inc., $34; McArdle & Tallman, 
$78; Chiswo Novelty Co., $85; Montclair 
Jewelry Co., $119; L. Cohen & Sons, $103; 
Henry W. Hawbeyer Co., $79; A. H. Ben- 
heim & Co., $86; Chas. H. Ingersoll, $105; 
Reliable Watch Co., $117; Reliable Pen Co., 
$66; H. Kasinitz, $100; Seltzer Bros., $47; 
Manhattan Bead & Chain Co., $72; Royal 
Jewelry Co., $147; Leon Hirsch Corp., $294 ; 
Mentz & Newwirth, $43; Century Novelty 
Co., $68; Nelson Bead Co., $25; M. Freud- 
enberg, $73; Les, Lenere Perle Co., $119; 
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Covitt Bros., $73; Carl J. Oppenheimer, $74; 
Byers & Hayes, $71; Wertheimer, Plehn & 
Levy, $82, all of New York City; Morgan 
Jewelry Co., $262 and Spear & Susskind, 
$31, Providence, R. I.; Howe Comb Co., 
Leominster, Mass., $31; Creed-Kelly, Bos- 
ton, $46; Meriden (Conn.) Jewelry Co., 
$112; Joseph Fergoorsky, Albany, $90; 
Philip-Simmon Mfg. Co., Chicago, $83; W. 
P. Hitchcock Co., Syracuse, $190, and Mason 
Box Co., Attleboro, $29. The petition was 
filed through Attorney George A. Marcus, 
Schenectady. 

A half-tone view of Otsego Lake and a 
cover page reading “Three Days in a Sum- 
mer Paradise with Men Who Talk Your 
Language,” is the introduction to a folder 
which has been sent out by the New York 
State Retail Jewelers’ Association calling 
attention to the 17th annual convention to 
be held at the Otsego Hotel, Otsego Lake, 
Cooperstown, N. Y., July 12-13-14. The 
program of the convention calls for many 
social activities and an excellent list of 
speakers has been scheduled. Among whom 
will be John J. Lynn of the Metropolitan 
Life Insurance Co., whose topic will be 
“Jewelers’ Group Life Insurance”; H. L. 
Tuers, of the Gruen Watchmakers’ Guild 
who will discuss “How to Recover the Busi- 
ness Lost to Installment Jewelers”; L. H. 
Buisch, of the National Cash Register Co., 
and widely known speaker on business sub- 
jects who will discuss “Business Problems 
and How to Solve Them”; Charles T. 
Evans, Buffalo, who will discuss the ac- 
tivities of the A. N. R. J. A. Others promi- 
nent in the trade will also speak. 
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Charles G. Oclheim, Leininger-Oelheim, 
Inc., played a prominent part in the annual 
Fourth-of-July celebration of the Riverside 
Business Men’s and Taxpayers’ Association, 
of which he is a past president. 

A. I, Polan, Charleston, W. Va., jeweler, 
who likewise is interested in similar estab- 
lishments in Huntington and Logan in the 
same State, was in Buffalo last week attend- 
ing the Zionist convention at the Hotel 
Statler. 

Charles T. Evans, of Brayton’s Inc., at- 
tended the Knights Templar conclave in 
Rochester, last week, and while there visited 
Emil J. Scheer, president of the New York 
State Association and discussed the outlook 
for a large attendance at the Cooperstown 
convention next week. 

The last two remaining pieces of diamond- 
set jewelry smuggled into this country from 
Mexico City about six months ago, were 
sold at auction on June 29 by the United 
States Marshal for $229. The two pieces, 
containing about 14 small diamonds, were 
pendants, estimated as worth $800.- Sale of 
the other items confiscated when the two 
Mexicans were arrested, brought $4,700 at 
auction several months ago. The govern- 
ment’s informant, Stanley Dedo, Genesee 
St., jeweler, is thus entitled to about $1,500. 
The reward in such matters is 25 per cent. 
of any fine levied and the proceeds of the 
sale of confiscated goods. There was a 
$1,000 fine in this case. 
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A large line of dimension Cabochon, Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon 
stone, Malachite, Lapis, Thompsonite, Turquoise 
of Matrix, an Scarabs, Opal, Chrysoprase, The Jewelers’ Circular Publishing (+ 

le meos, etc 

Gem Material, in rough and sliced, for cutters, in 11 John St., eorner Broadway, New Yer 
precious and semi- a stones. 


ciated enken wae, an eatemnty ean, 


WELL, Importer, Deadwood, So. a. 
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Gene Abbott, Potter & Buffinton Co., has 
returned from a business trip to Chicago. 

W. H. Manchester & Co. have closed their 
Oriental and. gift store at 522 Broad St. 

Art Hadley of the Hadley Co. leaves this 
week for several months stay in England. 

Zare White of the Z. White Co. has been 
drawn for petit jury duty in the Superior 
Court next term. 

Mr. and Mrs. Calvin Dean left a few days 
ago for an extended trip to Alaska, making 
numerous stops en route. 

Gregor Krichbaum, has returned from an 
extended business trip through the middle 
states for L. Krichbaum & Co. 

The Metal Crafts Gift Shop has removed 
from 36 N. Main St., to a larger store on 
the ground floor at 37 Aborn St. 

Harry D. Hedison, of the Hedison Mfg. 
Co., has commenced the erection of a new 
two-story cottage for himself in Edgewood. 

The power in both the Doran buildings, on 
Chestnut and Ship Sts., is shut down this 
week for the annual overhauling and repair- 


ing. 

AL McDade and J. R. O’Neil jewelry 
buyers for Shartenberg & Robinson, Paw- 
tucket, were New York visitors the past 
week, 

J. Robert Sweet of the Providence office 
of the National Jewelers’ Board of Trade 
was in Boston and vicinity last week on 
revisions. 

Lincoln & Bosworth is the style of the new 
manufacturing concern that has been started 
by Harold A. Searle and Thomas J. Coyle 
at 71 Friendship St. 

A contract was awarded the past week for 
the remodeling of the offices of the D. M. 
Watkins Co., manufacturers of jewelers’ 
supplies, 274 Pine St. 

Henry IF. LaCharite has filed a statement 
with the city clerk of Pawtucket that he is 
the sole owner of the Main Novelty Co. at 
26 Bagley St. that city. 

The case of J. Briggs & Sons Co. against 
F. E. Ashmun Co. on the calendar of the 
Superior Court for trial on Wednesday was 
passed for reassignment. 

The C & G Mfg. Co. Inc. has removed its 
offices and factory from 117 Point St., to 
larger quarters in the B. A. Ballou Co. Inc. 
building at 61 Peck St. 

Walter Lederer was chairman of the com- 
mittee in charge of the golfing of the Ex- 
change Club following luncheon at the Wan- 
namoisett Country Club last Thursday. 

The factory and office of R. E. Thornton 
Co. 18 Commercial St., Pawtucket, will 
be closed for the annual vacation and stock 
taking period from July 1 to 12 inclusive. 

Horace A. Carpenter, of the refining con- 
cern of H. F. Carpenter & Son, is serving 
on the present petit jury panel of the United 
States District Court for the Rhode Island 
district. 

Among the members of the personal staff 
of the chief marshal of the big parade in 
this city on Independence day were Arthur 
Henius, Henry D. Sharpe and Jerome M. 
Fitz Gerald. 

A majority of the manufacturing jewelry 
establishments in this city closed Friday 
_ hight for the rest of the week and over the 
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holiday. Some shops will remain closed for 
inventory this week. 

The Brown & Sharpe Mfg. Co. has 
awarded a contract for the erection of an 
addition to the boiler house at its plant on 
Promenade St., to be approximately 42 by 
25 feet and 40 feet high. 

Ernest Alsfeld, with the Ostby & Barton 
Co. attended the annual convention of the 
National Association of Electro-platers at 
Newark the past week as delegate from the 
Providence-Attleboro branch. 

Miss Stevenson’s Little Shop at the old 
school, near Ocean House at Watch Hill 
has been opened for the season, with com- 
plete gift shop lines. Miss Stevenson con- 
ducts similar shops at Hyannis, Mass., and 
Bermuda. 

Mrs. Archibald Silverman of the manufac- 
turing jewelry firm of Silverman Bros. of 
this city, was elected vice president of the 
Zionist Organization 'of America at the 


annual convention held in Buffalo, N. Y., 
last Monday. 
Edward M. Wheeler, manager oi the 


Providence office of the National Jewelers 
Board of Trade, will spend his week-ends 
this Summer at his country place near 
Willimantic, Conn., where his family have 
already taken up their residence for the 
season. 

Mr. and Mrs. William H. Goodgeon of 
Westerly sailed from Montreal last Satur- 
day for Europe to spend the Summer months. 
They expect to visit France, Italy, Switzer- 
land, Germany, Belgium, Holland and Eng- 
land, before their return sometime in Sep- 
tember. 

The case of L. Krichtaum & Co. appellant 
against Rachael Lyshitz, which was on the 
calendar of Superior Court to be heard on 
appeal before a jury last Wednesday, was 
passed for reassignment. This is a suit for 
damages under the Workmen’s Comipensa- 
tion Law. 

The case of the Washington Jewelry Co. 
of Boston against James Lawrence of this 
city was heard in the civic session of the 
Sixth District Court on Friday before Judge 
Rueckert on a disputed book account and on 
motion and proof, judgment was entered for 
the plaintiff for $42.10 and costs. 

New England Lacquer Co., which will be 
located in East Providence, with a capital 
stock of $20,000 for the purpose of dealing 
in lacquers, etc., was granted a charter under 
the laws of Rhode Island on Monday. The 
incorporators are Malcolm D. Champlin, 
Stephen H. Jenckes and Thomas A. Jenckes. 

A man pleaded not guilty in Sixth District 
Court Monday morning to a charge of re- 
ceiving stolen property, and was held in 
$2,000 bail for trial July 6. He was ar- 
rested last week as a result of police investi- 
gations following charges that jewelry stolen 
in Rochester, N. Y., had been disposed 
of through him. 

The factories and offices of the Arnold 
& Steere Co. and of William C. Greene Co. 
at 101 Sabin St., will close for the usual 
Summer vacation period from July 24 to 
Aug. 7 during which time the plants will be 
removed to the new building which the Alfred 
Co. is erecting at the corner of South and 
Parsonage Sts. 

The Providence Automatic Stamping Co. 
was chartered the past week under the laws 
of Rhode Island with a capital stock of 
$20,000 consisting of 200 shares of preferred 
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at $100 each and 400 shares of common of 
no par value. John S. Doll, Horatio R. 
Rogers and Gurney Edwards of this city are 
the incorporators. 

Monday in the civil session of Sixth Dis- 
trict Court before Judge Rueckert the case 
of Charles A. Markoff and Samuel A. Mark- 
off, doing business as the Japanese Novelty 
Co. against Mary F. Flynn doing business as 
J. F. Flynn’s at Woonsocket on a disputed 
book account. Decision was entered for the 
plaintiff of $259.62 and costs. 

William A. Shawcross, of Monroe Block & 
Co., 45 Richmond St., returned on the 
Leviathan June 28th, after a month abroad, 
visiting in Paris and London. During his 
stay in Paris he came in contact with John 
Howland, G. Klein & Sons; George Kol- 
stead; Maurice Baer; John T. Black, of 
Saks & Co., New York, and a great many 
others connected with the jewelry industry. 

John W. Williams has filed his acccunt 
and inventory as administrator of the estate 
of the late Charles F. Markham, manufac- 
turing jeweler of this city, in the Municipal 
Court showing stock, machinery, tools, etc., 
$682; accounts receivable, $100; deposit in 
High St. Bank, $209.60; interest in estate 
of Jerome C. Markham, $3,000, interest in 
manufacturing jewelry business of Markham 
Co., value unknown. 

A final decree was entered in Superioi 
Court on Tuesday before Presiding Justice 
Willard B, Tanner granting the petition of 
Howard L. Carpenter as trustee of William 
B. Reed Co., jewelers of Pawtucket, accept 
ing and approving the final report of the 
receiver ; dissolving the corporation; allowing 
the receiver $350 for compensation and $350 
for fees of counsel and that the receiver be 
discharged after distributing the balance on 
hand. 

Nominations of 26 directors were ap- 
proved at a meeting of the incorporators of 
the Providence Community Fund Inc. held 
last Tuesday. Included among these were 
Arthur L. Aldred, president of Gladding’s ; 
Edmund V. Mayor, president of Gorham 
Mfg. Co.; Erling C. Ostby of the Ostby & 
Barton Co.; Mrs, Alfred K. Potter, Joseph 
Samuels of The Outlet Co.; Henry D. 
Sharpe of the Brown & Sharpe Mfg. Co.; 
Archibald Silverman of Silverman Bros. 


Superintendent of Health Dr. Charles V. 
Chapin, City Solicitor Elmer S. Chace on 
Wednesday inspected the Hingeco Mfg. Co., 
manufacturers of jewelers’ findings, 73 At- 
wells Ave., following complaints filed by some 
two-score of residents that a drop press was 
operated in the shop shook nearby houses in 
a manner dangerous to health. After inter- 
viewing several of the residents and inspect- 
ing the plant of the company located in a 
two-story building the officials held the mat- 
ter under advisement for future reference to 
the Board of Aldermen. 

In the schedules in bankruptcy filed by 
John M. Weimbaum who up to a few 
months ago conducted the Empire Jewelry 
Co., corner Westminster and Empire Sts. this 
city and the Trinity Square Jewelry Store 
at Pawtucket, in the Federal Court here the 
liabilities are given as $36,836 and the assets 
as nothing. The largest creditors include 
the following: Buegliesen & Jaboison, New 
York city, $1,634; Adler & Heine, New 
York city, $1,292; Goldsmith & Stern, New 
York city, $1,786; Jonas Koch, New York 
city, $2,090; M. S. Page & Co., Providence, 
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$1,708; Van Allen Co., Providence, $639; 
J. T. Mauren Mfg. Co., Providence, $1,266; 
Harry Soren, Providence, $1,380; J. Sechter, 
Roxbury, Mass., $2,000; Leo Grossman, 
Providence, $2,447; International Silver Co., 
Meriden, Conn., $2,303; Spear & Suskind, 
Providence, $1,355; David Nemser, Provi- 
dence, $651; Hoffman Watch Co., New York 
city $726; Bulova Watch Co., New York 
city, $956; Wahl Co., Chicago, $999; W. S. 
Halper, New York city, $777; Ashen & 
Rockman, New York city, $960 all un- 
secured; Robert Barker, Woonsocket, R. [., 
as indorser, $2,000. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Max Barish, of the American 
Jewelry Co., New York city; M. H. Rubin, 
of the Millard Novelty Co., Philadelphia ; 
Joseph Mayer and George Cohen of A. Stein- 
hardt & Bro. Inc., New York city; Leon 
Oppenheimer and Alfred Miller of Oppen- 
heimer Co., Baltimore, Md.; Oscar Kind and 
Louis Block, of S. Kind & Sons, Philadel- 
phia; Walter Flynn, of the National Cloak 
and Suit Co., New York city, and Mr. Rein- 
schreiber & Cahn & Co., New York city. 











The work of removing the plant of the 
General Plate Co. to its new location on 
Forest St. began Wednesday. 

William E. Sweeney of the D. E. Make- 
peace Co. sailed from New York last week 
on a two weeks’ recreation trip to Havana. 

Richard Merrified, R. Blackinton & Co., 
left early the past week on an extended 
business trip for the firm to the Pacific Coast. 

Mr. and Mrs. Frank Patnaude and their 
son left on an automobile trip Wednesday 
through New York State and Canada. The 
trip will be for two weeks. 

Joseph Finberg, of the Finberg Mfg. Co., 
was host last week for the father and son 
outing of the Jewish Community centre, 
which was held at Touisset. 

The Bliss Bros. Co. will close its plant 
down the week of July 26 resuming opera- 
tions Aug. 2 after a thorough renovation, 
overhauling and the addition of considerable 
new special machinery. 

Harold E. Sweet entertained the members 
of the Sunday School class at the Murray 
Church, of which he is teacher, at his Sum- 
mer home at North Falmouth the other day. 
The party made the trip by automobiles and 
with games and water sports spent a delight- 
ful day. 

E. W. Cummings, Sr., was leading in Class 
B at the weekly handicap tournament at the 
Highland Country Club last week. Among 
those who participated in the tourney were 
Lloyd G. Balfour, Lawrence P. Keeler, 
E. H. Barden, Frederick Schwinn and 
Arthur A. Macrae. 

Leon M. Flanders who has been a mem- 
ber of the Sinclair, Flanders Co., has with- 
drawn from the business to enter a new line 
of business for himself. The firm name 
has been changed to the Sinclair, Marks Co.., 
Maurice Marks who has been a member of 
the firm’s sales force, having been admitted 
to the partnership. ; 

Camp Finberg, the new Y. M. C. A. camp 
at Greenwood Lake, made possible through 
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the generosity of Joseph Finberg, will be 
dedicated on July 7 and an attractive pro- 
gramme is being arranged for the event. 
Enough additional land has been given by 
Mr. Finterg to allow for an adequate base- 
ball field. Among the furnishings that have 


been given are silverware from Harold E. 
Sweet; $20 from Edwin Nerney; baseballs 
Horton 
books 


and 
from 


and bats from Raymond M. 
porch chairs and numerous 
Samuel M. Einstein. 












Walter Hart left Saturday for his old 
home in Maine where he will spend the 
Summer. 

Orin W. Clifford has the sympathy of the 
entire trade in the death the past week of 
his mother, Mrs. Sarah Clifford. 


Mr. and Mrs. Howard Grant have re- 
turned from Denver, Colo., where Mr. Grant 
attended the Rotarians’ convention. 

The W. & S. Blackinton Co. factory has 
been closed the past week for the annual 
vacation period and for overhauling. 

Mr. and Mrs. Frank P. Kennedy and 
daughters, Misses Marguerite and Dorothy, 
spent the past week in New York and 
vicinity. 

F. Lester Holbrook, Ernest Mulvey and 
H. S. Tamblyn are members of the com- 
mittee in charge of the drive that is to be 
conducted for funds for the local Y. M. C. A. 

The letter carriers and postal clerks of the 
Fall River postoffice gave a clam bake last 
Sunday in honor of Congressman Joseph W. 
Martin, Jr., who was for many years local 
correspondent of THE JEWELERS’ CIRCULAR. 
The bake was in recognition for the services 
rendered by Congressman Martin in behalf 
of the Fall River postal employes. 














Columbia’s business places held a Sales 
Day on June 29. 

Leo Henle, Sussfeld, Lorsch & Schimmel, 
was a recent visitor. 

V. O. Bente, a missionary of the Elgin 
Watch Co., was a recent visitor here. 

Samuel Kaysen, of the Morris Kaysen Co., 
Philadelphia, visited the trade here on June 
29. 

Recent visitors were Oscar Kranich, of 
Kranich Bros., York, and D. P. Layman, 
Reading, Pa. 

The J. F. Apple Co.’s factory closed July 
3 for a 10-day’s vacation. The business office 
is not closed, however. 

F. A. Wheeler, of the traveling sales force 
of the Non-Retailing Co., has returned from 
a two month’s round-up of their trade in the 
south. 

While Tell Nussbaum, of the Tell Watch 
Co., was motoring last week another autoist 
smashed into his car. Mr. Nussbaum 
escaped injury. 

Kranich Bros. donated one of the silver 
loving cups which were awarded as prizes in 
the recent golf tournament at Long’s Park. 
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The other cups were purchased at the 
Kranich and Zook stores. 

Starting July 1, Lancaster’s business places 
will observe a Summer half holiday every 
Thursday afternoon. Saturdays stores will 
close at 6 P. M. 

Allen Dove, of the traveling sales force of 
Saul L. Solomon, returned last week from 
a tour of their Jersey Coast trade and has 
now gone to eastern Pennsylvania. 








Ralph C. Baker has chosen Wiscasset for 
his vacation. He will be there through 
July. 

The Robert T. Hall Co., engraver, has 
moved from 36 Bromfield St. to 333 Wash- 
ington St. 

Thieves broke into the store of A. H. 
Munroe, Malden, June 26, and made off with 
$150 worth of merchandise. 

Marriage intentions have been filed at city 
hall by Gerald F. Ryan, 18 Bulfinch St., and 
Kathleen M. Murphy, 10 Mason Ave., North 
Attleboro, jewelry worker. 

Charles Perry, vice-president of the Rip- 
ley-Howland Mfg. Co., plans to pass his 
vacation at Rockport. He has been there 
for several years, this being one of the cool: 
est spots on the north shore. 

Henry Stevenson, of the Thomas Long 
Co., has gone to the White Mountains for a 
rest. Miss Gertrude Dwyer, assistant cash- 
ier at the Long Company’s store, was mar- 
ried last week to Silas Rathburn. The em- 
ployers and employes made suitable gifts to 
mark the event. 

The annual outing of the Boston Station- 
ers’ Association was held at Pemberton last 
week with more than 400 guests and mem- 
bers taking part. A delegation of New 
York stationers came over on the. boat the 
night before for the event. Guy W. Hart, 
of the Joseph Dixon Co., was chairman of 
the outing committee. A ball game and 
several novel contests followed and valuabie 
prizes were awarded. Dinner was served in 
the Inn, accompanied by a program of en- 
tertainment. 








Plainville. Mass. 


A large bonfire on the Whiting & Davis 
field ignited immediately after midnight Sun- 
day ushered in the local Independence Day 
celebration. 

The handsome mesh belt presented to John 
Y. Smith, the veteran strong man of Boston, 
Monday evening in connection with the 
Legion boxing contest, was made by the 
Whiting & Davis Co. 

At the monthly meeting of the Plainville 
Board of Trade held Tuesday evening the 
industrial committee announced that there 
are excellent prospects of increasing the in- 
dustries of the town in the near future. 

H. K. Sturdy was the recipient of numer- 
ous prizes including several firsts, seconds 
and thirds at the third annual June exhibi- 
tion of flowers last week of the North Attle- 
boro Garden Club. 











Joe Roon will erect a new jewelry store 
at Princeton, Minn. 
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Chicago Notes 


Glen Wahl, retail jeweler of Warden, Ia., 
motored to Chicago last week with a friend, 
and while here looked over the markets. 

Elmo Roper, Creston, Ia., was a visitor 
ii Chicago during the past week, looking 
over the markets and calling on friends in 
the trade. 

Joseph Rifkin, of Rifkin & Hart, diamond 
importers of New York city, spent the past 
week in Chicago iooking up many of his 
friends and visiting with the trade. 

George E. Gibson has recently associated 
himself with Kansteiner, Inc., 5 N. Wabash 
Ave. This is Mr. Gibson’s first venture 
into the jewelry field, having been connected 
in other lines for many years. 

C. K. Spencer, of Rohde-Spencer Co., 
Inc., 223 W. Madison St., is spending this 
week at the Wisconsin Dells, enjoying a 
rest with his wife and family. Mr. Spencer 
made the trip by automobile. 

L. J. Pratt, representing Kansteiner, Inc., 
left recently on a_ special Summer trip 
through the west. He expects to be gone 
for several weeks. Mr. Pratt makes his 
headquarters at Witchia, Kans. 

Anthony True, who has offices on the 
eighth floor of the Columbus Memorial build- 
ing, is again able to be at his desk, after 
being confined to his home for the past two 
weeks suffering from. sciatica rheumatism. 

Ed. Velhagen, of Velhagen Bros., Raton, 
New Mexico, arrived in Chicago last week 
and after spending a few days here attending 
to business left for his old home at Cleve- 
land. Mr. Velhagen made the trip by auto- 
mobile. 

Fred Haller, manager of the Chicago 
office of the Ostby & Barton Co., is spend- 
ing two weeks with a party of friends in 
Minnesota at the Canadian border. Mr. 
Haller is putting in the greater part of his 
time in fishing. 

R. Gsell, of R. Gsell & Co. Inc, New 
York city, accompanied by his wife, arrived 
in Chicago last Saturday from California, 


where they spent several weeks resting. - 


After spending a few days in Chicago they 
returned to New York city. 

M. Dickinson, representing Sproehnle, 
Inc., 29 E. Madison St., with headquarters 
at Dallas, Texas, spent the past week at the 
home office of this firm en route to his 
southern territory after completing an ex- 
tended business trip to the Pacific Coast. 

Thomas J. Dee, of Thomas J. Dee & 
Co., Mallers building, is able to be out and 
about after being confined to a_ hospital 
and his home for a month following an 
operation. Mr. Dee is rapidly convalescing 


and will be fully recovered very shortly. 

B. R. Fischer, retail jeweler, located in 
suite 700 Heyworth building, left Chicago 
last Thursday for New York, and sailed from 
that port on Saturday on the Gripsholm. 
Mr. Fischer will visit Scandinavia, Ger- 
many and Switzerland, and will be gone 
for about two months. 

Joseph T. Brennan, of Buss-Linthicum- 
Thorson, wholesale watch dealers, is spend- 
ing several days at the home office located in 
the Columbus Memorial building. Mr. 
Brennan represents this firm through the 
west to the Pacific Coast and is in Chicago 
getting his new Fall line. 

George W. Simons, of the Simons Bros., 
Co., Philadelphia, Pa., accompanied by his 
wife, arrived here last week by motor. Mr. 
Simons will remain here for about 10 days 
visiting with the trade and making his head- 
quarters at the Chicago office of this concern 
which is in the Columbus Memorial building. 

James Kuba, manager of the 26th and 
Crawford Ave., branch of the Jones & Baum- 
rucker Co., is spending two weeks at White- 
hall, Mich., with his wife, enjoying a much 
needed rest. Charles F. Baumrucker, a 
member of the firm, is devoting his entire 
time to this store during the absence of Mr. 
Kuba. 

Harry Radix and Tom McMahon, of 
Thos. J. Dee & Co., Mallers building, re- 
turned last week from a_ business trip 
through the east. Mr. Radix and Mr. Mc- 
Mahon were away for about two weeks. 
They went by way of Toronto and Montreal 
and returned by way of Boston, Philadelphia 
and Washington. 

The Star Watch Case Co. is now located 
in its new quarters on the 16th floor of 
the Jewelers’ building, 35 E. Wacker Drive. 
This concern’s Chicago office was formerly 
located in room 1112 Heyworth building. 
The new offices are equipped with special 
made mahogany fixtures, and are consider- 
able larger than the old quarters. 

Sol Son, of Son & Prins, diamond dealers 
and importers, left Chicago last Sunday on 
the 20th Century for New York city, and 
sailed on Monday on the Columbus, for a 
two months’ visit to France, Switzerland, 
Germany, Belgium and Holland. Mr. Son, 
will visit the diamond markets before return- 
ing, so will combine business with pleasure. 

Workmen are busy remodelling the store 
of “Frederics,” 11 E. Washington St. When 
completed this store will be considerably 
larger. Space that formerly served as an 
alleyway between the Columbus Memorial 
building and the Venitian building is now 
being utilized and added to the store of 
“Frederics.” With the additional space the 


store will be 27'4 feet wide. All new 
dark fixtures are being installed and the 
floor will be covered with a light inlay. 

Melvern Kansteiner, of Kansteiner, Inc., 
Kesner building, returned last week from 
St. Louis, Mo., where he attended the 
funeral of his mother, Mrs. Lydia Louise 
Kansteiner. Mrs. Kansteiner passed away 
very suddenly at a_ hospital in St. 
Louis, on June 11, after an operation. 
’uneral services were held at her late home 
and interment was in a local cemetery. 

Fred Whitney, Chicago manager for the 
Hadley Co., left last Monday for his home 
at Binghamton, N. Y., where he was called 
on account of the death of his father, O. C. 
Whitney. Deceased suffered from heart 
trouble for some time and passed away at 
his home on Sunday, June 27. Funeral 
services were held from his home on 
Wednesday and interment was at the family 
plot at a neighboring town. Mr. Whitney 
was accompanied by his family and will re- 
turn to Chicago some time this week. 

Two retail jewelers were the victims of 
window smashers during the past week. In 
the case of FE. Strassburger, 2630 Lincoln 
Ave., a tray of rings amounting to about 
$1,000 was taken. <A policeman from the 
Lincoln Park district was attracted by the 
crash of glass, and by the time he got to the 
scene the thieves were in their automobile 
and ready to go. He fired several shots 
at them, but they made their escape. O. 
Osborne, retailer at 3952 W. Madison St., 
reports his loss at $374. A large hole had 
been cut in his window and the display re- 
moved, 

The Kurzon-Saikin Co., on the third floor 
at 335 W. Madison St., reported to the 
police last Wednesday morning that dyring 
the early morning hours burglars entered 
the establishment by cutting through the 
ceiling of the floor above, and escaped with 
only $50 worth of jewelry. It is believed 
by the police that the burglars entered the 
building during the day and “jimmied” the 
door on the fourth floor of the building, 
which space is vacant, and then waited until 
the Kurzon-Saikin Co. closed for the day. 
The combinations on the safes were knacked 
off, but the thieves were unable to open 
them. They only gathered some cheap 
jewelry that was left in the cases over 
night. 

Jacob Hahn, lapidist, 4821 Warner Ave., 
accompanied by his wife, sister and brother- 
in-law, left Saturday morning, to motor to 
Akron, O., where he will spend a few days 
visiting with relatives. Before returning 
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home he will motor through Ohio and Michi- 
gan. 

Milton Herzog, of S. Buchsbaum & Co., 
159 N. State St., and Mrs. Herzog are 
spending a couple of weeks with their fam- 
ily at Mt. Clemens enjoying a rest. 

Charles H. Bern, retail jeweler located at 
5116 Wentworth Ave., accompanied by his 
wife and family, are spending two months 
visiting with relatives and friends in Swe- 
den and Denmark. 

M. Schwartzman, of the Schwartzman 
Jewelry Co., St. Louis, Mo., accompanied 
by his wife, motored to Chicago last week, 
and after remaining here for a few days 
visiting with friends returned home. 

Fred R. Hauser, formerly connected with 
Sallan, Inc., Detroit, Mich., is now connected 
with Abe Wolf, Inc., 112 S. Dearborn St. 
Mr. Hauser has a large acquaintance in the 
jewelry field, and they wish him success in 
this new venture. 

Harry Morris, president of Morris, Mann 
& Reilly, Inc., 111 S. Wells St., returned to 
Chicago last week, after spending two 
months in Europe. While in Europe, Mr. 
Morris looked over the markets and visited 
many places of interest. 

Roger McGee, porter for Abe Wolf, Inc., 
112 S. Dearborn St., was sentenced to four 
months in the House of Correction by Judge 
Schulman. McGee was found guilty of petty 
larceny. He was caught when he attempted 
to dispose of several ring mountings that he 
claimed he had found in the store. 

Last week the Art Comb Mounting Co., 
317 W. Monroe St., executed a deed of trust 
to A. B. Allshouse, of Goldman, Allshouse 
& Healy, 5 S. Wabash Ave. This firm is 
financially embarrassed, and attribute their 
difficulty to the change in hair styles. Sam- 
uel Silverman, Etta Silverman and Jack 
Kramer are the stockholders and directors. 
As stated in these columns of the June 30th 
issue of THE JEWELERS’ Circurar, their lia- 
bilities are $17,777.50. Their assets consist 
of stock amounting to $16,814.90, fixtures 
$3,081.26 and accounts receivable $3,374.94, 
making a grand total of $33,270.30. 

Louis Hoffman, Chicago representative 
for the Simpson Hall Miller Co. of the In- 
ternational Silver Co., returned last week 
from Wallingford, Conn., where he spent 10 
days visiting at the home office. George 
Hughes, Holmes & Edwards Silver Co., of 
this same company, also returned from a 
visit to the factory at Bridgeport, Conn. 
E. M. Shaw, of the Meriden Britannia Co., 
was at Meriden, Conn., for a couple of 
weeks attending a sales conference, and 
B. S. Felvey, Chicago and middle west rep- 
resentative of the 1847 Rogers Bros. Co., is 
expected to return this week from Meriden, 
where he has been for a couple of weeks. 








Several watches and a small quantity of 
jewelry were taken from the window in a 
store on Colonial Ave., Dallas, Tex., out- 
side the city limits one night, recently, ac- 
cording to reports from the sheriff’s office. 
A small wooden block was thrown through 
the window by the robbers who escaped 
without the theft being discovered. 
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Frank Cernie is holding an auction sale 
at his store on E. 79th St., near St. Clair 
Ave. Sol Bergman is the auctioneer. 

Herbert Burdick and Alex Russell, H. W. 
Burdick Co., accompanied by their families, 
have left for a trip to Coldwater, Mich. 

Mr. and Mrs. Charles McCarvel, Elyria, 
and Mr. and Mrs. Sol Slutzker, Lorain, 
were in Cleveland on business last week. 

The Merit Co. has just completed re- 
arranging part of its floor space room and 
has built a private office for members of 
the firm. 

J. H. Fox, watchmaker of Latonia, O., 
has retired from active business. He is one 
of the pioneers of the business and is 72 
years of age. 

The Jewelry Crafts Association called off 
the June meeting owing to the warm 
weather, and will not hold any more meet- 
ings until Fall. 

Robert Crane, formerly of the Consoli- 
dated Engravers Co., who has been on the 
sick list for some time past, is now at Ge- 
neva, O., convalescing. 

Out-of-town jewelers in Cleveland on 
business last week included Walter H. Deu- 
bel, Canton; Ed Nolf, Norwalk; I. Shiff, 
Lorain, and F. W. Addsett, Minerva. 

William Wagner, president of the Wag- 
ner, Gilger, Cohn Co., wholesaler, has left 
for New York with Mrs. Wagner, where 
he will take ship for a trip to Europe. 

George Dickinson, Geneva watchmaker 
and optician, has sold out his business to 
Mr. Flory, who was formerly the watch- 
maker for T. L. Peck & Co. of Paines- 
ville, O. 

Fred and Dave Rudner, who were for- 
merly connected with Jack Art, Canton, 
have gone into business for themselves, hav- 
ing purchased the business of Anderson & 
Co., Canton. 

Harvey Hahn, Cowell & Hubbard Co., 
was elected president of the Ohio German 
Conference at the United Brethren Sunday 
School and Christian Endeavor convention, 
held at Zanesville last week. 

David Glasser, the Merit Co., is planning 
on attending the A. N. R. J. A. convention 
in August. Both he and his brother, Beti 
Glasser, together with Harry Bernon, at- 
tended the Ohio convention at Cedar Point. 

The Shaw Hayden jewelry store will be 
opened this week on Hayden Ave., near 
Shaw, East Cleveland. It will be the sec- 
ond jewelry store on this busy street. The 
storeroom has been completely remodeled 
and attractive features installed. 

The Broadway Jewelry Co., 5837 Broad- 
way, will open a credit store at this address 
in about 10 days. This location was for- 
merly occupied by Morris Folkman. The 
store is beautifully fitted up and is one of 
the show places on Broadway. The new 
company was recently incorporated for 
$10,000. 

L. R. Fauver held his formal opening at 
his new store at Madison Ave. and Hillard 
Ave., Saturday evening which was attended 
by a large crowd, and that augurs well for 
future business. He moved from 118th and 
Detroit Aves., Lakewood. The new store 
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has had a complete new front put in and 
many other improvements have been added. 

George Fox, who was formerly in the 
watchmaking department of the Rudolph 
Deutch Co., has purchased the trade shop 
of Ernie Murbach, and will continue the 
business under his own name. Ernie Mur- 
bach has left the city for a trip to Cali- 
fornia. 

The Cowell & Hubbard Co. is just finish- 
ing its mid-year inventory. W. J. Mass, 
with the company, is spending a week at 
Wellsville, O. O. D. Stoudt, watchmaker, 
is motoring to the east with Boston as his 
objective. H. B. McCague spent the week 
end with his family at Conneaut Lake, Pa. 
Harry Ericson had to make a hurried trip 
to Cincinnati on account of the sudden ill- 
ness of his brother, who was operated upon. 
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George fa, 
Omaha last week purchasing stock. 

Gordon Smith, A. F. Smith Jewelry Co., 
Omaha, spent the week-end at St. Joseph, 
Mo. 

M. D. Brown, Plattsmouth, Neb., made a 
trip to Omaha the past week to select some 
stock. 

Mrs. M. J. Klevjord, Logan, Ia., was in 
Omaha last week buying special stock for 
some of her customers. 

G. F. Linder, Oakland, Ia., was making 
some selections among the wholesale houses 
in Omaha during the week. 

June brought a good demand for solid 
silver, according to the local jewelers. This 
was due to the impetus given the trade by 
the June weddings. 

R. Gsell, of the Hafis Watch Co., New 
York, city, was in Omaha last week en route 
east, after spending some time in the west 
and in Yellowstone Park. 

A. F. Smith, head of the A. F. Smith Co., 
Omaha, spent four days recently in Daven- 
port, Ia., amid the scenes of his boyhood days. 
He played some golf while there with old 
friends. 

Tinley L. Combs, Omaha, is back from 
the east, where he attended a De Molay 
convention, and looked after some matters in 
the jewelry trade, including a meeting of the 
National Publicity Committee, of which he 
is a member. 

J. M. Markussen, Minden, Neb., was re- 
sponsible for the apprehension of a woman 
issuing bad checks in western Nebraska. 
She bought a purse in his store and issued 
a check on a bank in which she had no 
funds. Mr. Markussen caused her arrest, 
after which it was discovered she had been 
operating also in Grand Island, Broken Bow 
and some other points in western Nebraska, 
always making a small purchase and issuing 
a check for a larger amount, taking the dif- 
ference in change. Her trial was speedy, 
and she was sentenced to from one to 10 
years in the State penitentiary. 


was in 








Ben E. Wilson, jeweler, has moved his 
business from 230 N. Miami Ave., Miami, 
Fla., to 221 N. E. Second Ave., in the same 


city. 








H. Flauth, a retail jeweler at Ann Arbor, 
was in Detroit last week, making calls on 
the wholesalers and manufacturers. 


A. F. Muehlke, of the Muehlke Crafts- 
men’s Shop, in the Metropolitan building, 
is planning for a trip up the lakes as a part 
of his vacation pleasures. 

Arthur Meadows, a manufacturing jewel- 
er, has opened a new shop at 905 Metro- 
politan building, in connection with the 
Feinberg-Max Co., wholesalers. 

Harry Cole, Jacob Segal & Co., diamond 
importers, is receiving congratulations from 
a large number of friends following his re- 
cent marriage to Miss Ada Fenske. 

Herbert S. Siebel, Saginaw, Mich., left 
recently for an extended European trip. He 
expects to visit most of the large diamond 
and jewelry centers on the continent. 

Charles Curtis has recently bought out 
the retail jewelry business of W. J. Owens, 
at Williamston, Mich. Mr. Curtis formerly 
was with the Parker Jewelry Co., at Lans- 
ing. 

G. Cantor, 6525 Woodward Ave., jeweler, 
and Mrs. Cantor, together with Mr. Latt, 
of the Cadillac Jewelry Shop, East Forest 
Ave., are enjoying a vacation at Atlantic 
City and other eastern points. 

Morton Sillman has recently opened a 
new retail jewelry store on State St., near 
Shelby. For a number of years he was 
in business on Monroe Ave., and some time 
ago retired from that location. 

R. O. Heller, 8675 Grand River Ave., re- 
tail jeweler, has recently completed a fine 
Summer home on an inland lake near De- 
troit, and is now making daily motor trips 
between his store and his new home. 

Robert Jeschka, who operates a large re- 
tail jewelry establishment in Toledo, called 
on old friends in Detroit last week. He ts 
having a good Summer business amd sees 
nothing but favorable conditions for the 
coming Fall. 

Herbert Baxter, Birmingham, was in De- 
troit last week buying new merchandise. 
He finds the jewelry business in his terri- 
tory has favorable prospects for the Sum- 
mer and Fall. 

Mort. Evans, Bulova Watch Co., was in 
Detroit last week, calling on his many 
friends. He is particularly well-known 
throughout the state as he always takes an 
active part in the Michigan Retail Jewelers’ 
Association’s annual conventions. 

Moe Ehrlich, who has maintained a re- 
tail jewelry store at Hastings and Adams 
Aves. for a number of years, is now closing 
out his stock there at auction. He plans to 


devote all his attention to his new store, 
opened up some time ago on Woodward 
Ave. 


F. Fehrenbach has opened a new retail 
jewelry establishment and repair business at 
Halfway, Mich., a suburb of Detroit. He 
Says present conditions are promising and 
anticipates a good run of business. His 1s 
the only jewelry store in the immediate 
neighborhood. 

N. A. Cowan, Wallace-Monroe Mfg. Co., 
left last week for a trip down into West 
Virginia. On his return, he and C. EF. 
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Wallace are planning a fishing trip far into 
the wilds of Canada. 

Two new stores have recently started in 
business on lower Woodward Ave., where 
jewelry is being sold at auction. The mer- 
chandise, it is announced, is made up oft 
unredeemed articles from pawnbrokers’ e¢s- 
tablishments, and thus the sales are not 
affected by the auction jewelers’ ordinance. 
The stores seem to be well filled with cus- 
tomers. 

E. C. Avery, manager of the Detroit 
branch of the W. F. Broer Co., wholesale 
jewelers at Toledo, was in conference at 
the home office last week and returns en- 
thusiastic regarding business for the Sum- 
mer months. He reports that business con- 
ditions are favorable in both the Detroit 
and Toledo territories, and that his organ- 
ization has made gains every month since 
the first of the year. 

Peter Ballentine has recently completed 
a number of improvements to his store at 
Lansing. He has added a new front and 
otherwise made it attractive. He has main- 
tained a fine business at this point for a 
number of years. Well trimmed windows, 
he finds, are among the best advertising 
features any properly-managed store can 
possess. With his present improvements he 
is in a position to make exceedingly ef- 
fective displays. 

Authorities at Pontiac, Mich., are seeking 
a revolver from which a 45-caliber bullet 
was fired into the brain of Philip J. Foley, 
gold refiner, who was slain there on April 
12. The search started after Dr. A. G. 
Warthin, of the University of Michigan, 
performed an autopsy on the body, which 
was exhumed for the purpose a short time 
ago. The bullet was discovered in the 
brain tissue, while the physician was mak- 
ing his examination. Those making the 
investigation decline to discuss their discov- 
eries, but state new witnesses will be heard 
later. 








Allentown. Pa. 


‘rank T. Koons, E. Hamilton St. jeweler, 
is spending his week-ends at his cottage at 
Lake Hopatcong, N. J. 

Because Independence Day was observed 
Monday, July 5, this year, all local mer- 
chants, including jewelers, closed — their 
places of business on that day. 

The medals for the Field Day and track 
events held at Victory Park on July 5, have 
been on display in the window of E. F. 
Schertzinger’s jewelry store, Slatington. 

O. B. Billmyer, Hamburg, Pa., accom- 
yanied bis brother who was visiting in this 
section to Rio, W. Va., where he will spend 
several days with his father, H. S. Billmyer. 

Faust & Landes, fashioned and engraved 
the beautiful diamond studded gold F. O. E. 
life membership card just presented to 
George A. Bohlinger, president of the F. O. 
E. Club of this city. 

M. S. Taube, representing L. Heller & 
Son, Inc.. in this locality, is in the Buffalo 
General Hospital at present where he is con- 
valescing from a serious operation. Mr. 
Taube's condition is all that can be expected 
at this writing. 

Abraham Cohen, who conducts a store at 
391 Hamilton St., has just erected a large 
eleciric sign in front of his building, which 
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can be seen for some distance. The sign 
represents a large clock, and contains the 
name of the store. 

Kred W. Rex, Lehighton, and wife, enter- 
tained about 40 guests at their home on 
Mahoning St., Wednesday afternoon at a 
bridge party. The affair was given in honor 
of their son’s marriage. The son, Harold 
Rex, and his bride being in this section on 
a wedding trip. It was a delightful affair, 
the Rex home being beautifully decorated 
for the event. The Oriental orchestra fur- 
nished music and at a_ suitable hour a 
splendid repast was served. 














TRADE CONDITIONS 
Retail jewelry dealers report that June, taken as 


a whole, was a very good trade month, and that 
they have no complaint to make. The local, as 
well as the out of town trade, held up very well, 
and the dealers say there probably will be the 
usual Summier slump in trade during the months 
cf July and August, yet they expect to see busi- 
very well in comparison to other lines 
of business. General business conditions in Evans- 
ville are helding their own very well, and _ collec- 
ticns have improved some during the past month. 
The smaller towns in southern Indiana, southern 
Illinois and western ard northern Kentucky report 
that trade has been rather slack for some time 
past, due to the dullness of the coal market, 
coupled with the that farmers are too busy 
to come to town. 


ness hold uy 


fact 


William Artes, of Charles F. Artes, Inc., 
has returned from a trip to New Harmony, 
Ind. 

Local dealers in glassware report that 
their trade during the month of June held 
up well and in fact was as brisk, during 
the. corresponding month of last year. 

John L. Houghland, head of a local detec- 
tive agency, who had done special work for 
several years back for many of the local re- 
tail jewelers, died at his home in Evansville 
a few days ago. He was 57 years old. 

Local retail and wholesale jewelers will 
co-operate with the Jobbers’ Bureau of the 
local Chamber of Commerce in arranging 
several “Good Will” tours to towns in 
western and northern Kentucky during the 
months of July, August and September. The 
local business men will be accompanied on 
these trips by a band and they will be feasted 
in many of the towns. 

Many retail jewelers of southern Indiana 
towns will go to Lincoln City, Ind., on 
Sunday, July 11, to attend the third annual 
picnic of the Boonville Press Club at Boon- 
ville, Ind., of which William B. Carleton, 
local trade journalist, is the president. The 
mother of Abraham Lincoln is buried in the 
Nancy Hanks park at Lincoln City and the 
picnic will be held in this park with several 
noted speakers present. There will also be a 
program of sacred and patriotic music and 
the American Legion band of Boonville, will 
be on hand. In the afternoon a wreath will 
be placed on the grave of Nancy Hanks 
Lincoln, mother of Abraham Lincoln. An 
address will be made at the grave by Presi- 
dent Carleton and he will hand the wreath 
to two little girls who will tenderly place 
it on the grave. The picnic last year was 
attended by more than 5,000 people and it is 
expected the event this year will attract at 
least twice this number. 














The Cincinnati Watch Case & Repair Co. 
closed down June 26 to make the neces- 
sary repairs and give the employes a vaca- 
tion. The business was opened again on 
July 6. 

Edward F. Herschede, president of the 
Frank Herschede Co., E. 4th St., made the 
presentation speech, when members of the 
Retail Merchants’ Association presented Rob- 
ert W. Pogue with a golf set, Tuesday. The 
presentation was made during the course of 
the annual outing given by the association at 
Bass Island, it marking the third event of its 
kind in the history of the organization. 

Miss Mary Lee, secretary ‘to C. E. Richter, 
of the Richter & Phillips Co., leaves Sunday 
night on a long-anticipated trip to the Pacific 
Coast. Miss Lee will take the southern trip 
out and the northern trip back, so she will 
get to see a great deal of the United States 
and part of Canada. Members of the firm 
presented her with several little remem- 
brances in order to make her trip more en- 
joyable. Miss Lee expects to be gone about 
four weeks. 

C. A. Smith, Thomas Jewelers, Inc., Day- 
ton, O., celebrated his wedding day on June 
28, at Cincinnati, where, with his newly made 
bride, he was the guest of honor at a charm- 
ing wedding breakfast given by Julian G. 
Schwab at the Hotel Gibson. Other partici- 
pants in this delightful affair were Mr. and 
Mrs. G. Rome Thomas, of Dayton. The 
newly wedded pair left the same evening for 
a motor tour through the Blue Grass State. 
They will return to Dayton on July 15. 

A surprise was sprung on the Spencer Dia- 
mond team at Deer Creek commons by the 
Ziegler-Schaefer team, Sunday, and their 
game ended in the eighth inning at a tie— 
6 to 6. This proved quite a surprise, as the 
Diamond team the week before gave Com- 
melos a good trouncing, which practically 
established their leadership in the Class A 
standing. Carl Ackerman held the Ziegler 
team for four innings, Sunday, but they start- 
ed getting to him, and he and his teammates 
were virtually hanging on the ropes when the 
game was called. 

C. E. Richter, of the Richter & Phillips 
Co., announced, Monday, that clubs would be 
formed by citizens interested in the charitable 
and athletic organizations of which William 
M. Anderson is a member, to promote his 
candidacy for Sheriff of Hamilton County. 
Mr. Anderson received the endorsement of 
the Republican organization and Mr. Richter 
was named a member of the committee that 
will have charge of the forthcoming cam- 
paign. Mr. Anderson is a member of the 
baseball and boxing commissions, Rotary 
Club, Big Brothers’ Club, and chairman of 
the Altenheim and General Protestant Or- 
phans’ Home Feast Day Committee. 

H. William Meier, Jr., aged 25, 265 Gil- 
man Ave., traveling representative of the 
Dorst Co., and Miss Elizabeth C. Neely, 
aged 21, 3613 Herschel Ave., were married 
Wednesday. Mr. Meier prepared for the 
event, but did not let his plans be known 
around the jewelry establishment. He 
bought the residence at 3625 Brentwood Ave., 
Hyde Park E., from Louis R. Geier for $9,- 
200, and after a short honeymoon trip the 


THE JEWELERS’ CIRCULAR 


couple will locate in that residence. The 
marriage license was obtained at the Court 
House on Tuesday. The ceremony was per- 
formed in the Marie Antoinette ballroom of 
the Hotel Alms by the Rev. E. T. Swiggett, 
of the Trinity Presbyterian Church, Wednes- 
day night. 

An injunction suit was filed in Common 
Pleas Court by Louis Levite, auctioneer, 
against the City of Cincinnati, Thursday, to 
prevent interference with an auction sale that 
has been going on at the Wolpa jewelry 
store, 230 W. 5th St. The police arrested 
Levite last week and the case rested in Mu- 
nicipal Court, and they again arrested him 
Wednesday. In fact they took him into cus- 
tody twice, and he was fined $25 and costs 
each time in the City Court. Mr. Levite pre- 
sented evidence in court that he was only 
handling the jewelry stock of another and 
was serving as an agent. The citations were 
made by the police, following investigations 
conducted by the Cincinnati Better Business 
Commission. The suit for injunction will 
be heard on its merits probably Friday. 

Hubert Hornung, jeweler and clock dealer 
of Brookville, Ind., took a prominent part in 
the presentation of a huge Herschede hall 
clock to J. Henry Fillmore, director of the 
Shrine band of Cincinnati, Saturday night. 
Mr. Hornung, when he isn’t telling about the 
value of jewelry for gifts, plays on the saxo- 
phone and is a member of the Shrine band. 
The clock was left at a residence adjoining 
that of Fillmore, Saturday, and was assem- 
bled by Mr. Hornung, after members of the 
band advanced on the residence and staged a 
little surprise on their director. He recently 
submitted his resignation as band director, 
and members of the band wanted to demon- 
strate their esteem and admiration by giving 
him the clock. There was also presented a 
gold plate, bearing the names of 71 bandsmen 
and this plate was placed in the bottom of 
the clock. 








Atlanta, Ga. 





TR‘DE CONDITIONS 

A review of business conditions during the first 
six months of 1926 shows that most Atlanta retail 
jewelers have thus far had a good business year. 


Business conditions are still somewhat “‘spotty.”’ 
That is, no two firms report the same 
month as their best month. But on _ the 


whole, business has been fully as good as it was 
during the same period in 1925 if not better. 
Spring business was generally good and culminated 
in a graduation gift business that ran about 10 per 
cent above trade last year for the period. More 
jewelers are using the Harvard Research Bureau 
pamphlets than before and holding down their 
costs. The campaign for funds for the $2,000,000 
publicity campaign has gone over very well in 
Atlanta and more pledges are being received. And 
with prospects for a good cotton crop and bumper 
diversified crops excellent, retail jewelers here are 
satisfied with the half-year just passed and believe 
that the “‘best is yet to come.” 





Oscar Silverman, Bell-McAfee Jewelry 
Co., Albany, Ga., was a visitor in Atlanta 
during the week. 

C. D. Crane, of Sanford & Crane, Bir- 
mingham, Ala., was an out-of-State visitor 
in Atlanta during the week. 

A. W. Johnson, Ewing has re- 
turned from a two-weeks’ honeymoon spent 
in Miami and other points in Florida. 

C. L. McClesky, formerly with Claude 
S. Bennett, has gone with the firm of 
Daniell & Dodson, Atlanta retail jewelers. 


3ros., 


July 7, 1926 


Invitations to attend the eighth annual 
convention of the Georgia Retail Jewelers’ 
Association in Atlanta on July 19 and 29 
have been sent by Secretary Herbert L. 
Moor to every retail jeweler in the State. 

George Daniell, Marietta, Ga. was in 
town several times during the week. Mr. 
Daniell is president of the Georgia Retail 
Jewelers’ Association and is arranging de- 
tails of the coming convention on July 19 
and 20. 

E. B. Freeman, Jr., and J. P. Stevens, 
well-known Atlanta horologists, have re- 
‘cently returned from the meeting of the 
Horological Institute of America in Wash- 
ington, D. C. While in Washington, Mr. 
Freeman, who is a nephew of Myron E, 
Freeman, was made a member of _ the 
Horological Institute of America, probably 
the youngest member of the society, which 
is considered a distinct honor in horological 
ranks, 

A recent news item in THE JEWELERs’ 
CirCULAR noted the removal of A. G. Sum- 
mers from the Arcade building to the At- 
lanta National Bank building, where he has 
resumed his trade as a watchmaker and 
repair man. While this item was substan- 
tially correct, some confusion has resulted 
from the fact that in the Arcade building 
A. G. Summers was in business with his 
cousin, Ralph Summers. Ralph Summers 
has remained in business in the Arcade 
building while A. G. Summers is the one 
who has moved. 

William A. Haygood, who has been en- 
gaged for several years in the grocery 
business in Florida, has secured a position 
with Myron E. Freeman & Bro. as a mem- 
ber of the sales force. Mr. Haygood 
started work with Myron E. Freeman 30 
years ago, as a boy, when the firm was 
located on Whitehall St., and was known 
as Davis & Freeman, and his return to 
Atlanta is in the nature of a return to his 
first love—the retail jewelry business. 
After leaving Davis & Freeman, Mr. Hay- 
good was for many years with the Maier 
& Berkele Co., and later in business for 
himself in Florida. 

T. H. Latham, of Latham & Atkinson, 
Atlanta retail jewelers, left last Wednes- 
day on the “Bobby Jones” special for New 
York, where he represented the Atlanta 
retail jewelers in a group of 150 business 
men and golf enthusiasts greeting “Bobby” 
upon his return from England. Both Mr. 
Latham and Mr. Atkinson are enthusiastic 
golfers, and probably no retail jewelry 
store in America has had such an array of 
important trophies in its windows from 
time to time as has Latham & Atkinson. 
Among the trophies shown have been the 
American National cup and the National 
Amateur cup, won by “Bobby” Jones, and 
the American Women’s trophy and Cana- 
dian Women’s Championship trophy, won 
by Miss Alexa Sterling, now Mrs. Frazier. 
The firm will put on display in its window 
the British Open Champion cup which 
“Bobby” Jones is bringing home with him. 








S. M. Akers, auctioneer, has just finished 
a successful sale for A. W. Hanaway, 
Meadville, Pa., and is now closing out the 
stock in the Walter J. Fuermann store at 
59 Main St., Bradford, Pa., who is retiring 
from business and going to California. 
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Gordon Warnke, of E. H. Warnke Co., 
manufacturing jewelers at Milwaukee, trav- 
eled through the central portion of Wiscon- 
sin during the past week, visiting the trade. 

A new jewelry store has been opened at 
Menomonee Falls, Wis., by T. H. Storts, 
who formerly conducted a store in Milwau- 
kee. The formal opening of the business 
was held July 1. 

Fred J. Theleman, manufacturing jeweler 
at Milwaukee, made a trip through the 
southwestern Wisconsin trade territory dur- 
ing the past week, going as far west as 
Beloit. 

F. E. Bleuher, William L. Gilbert Clock 
Co., Chicago, was a guest for a few days 
of Arthur Kuesel Bros. Co. They enjoyed 
several rounds of golf on the courses near 
Milwaukee. 

The Quality Jewelry Co., 523 N. 8th St., 
Sheboygan, Wis., is holding a closing-out 
sale and the business will be discontinued 
by Charles Rudnick, proprietor of the store. 
He is leaving for Chicago, where he will 
enter a new field of work. 

A woman driver of an automobile, who 
probably got nervous, plowed into the dis- 
play window of the jewelry store of J. 
Segerstrom at Rhinelander, Wis., and 
wrecked the front of the building recently. 
A new front will be put in immediately, ac- 
cording to Mr. Segerstrom. 

A jewelry store will be opened about 
July 15 at 22nd and National Aves, by 
Lester Schick, who is now buying his stock 
for the store. Mr. Schick was with the 
Maurice Strelitz Co., jewelry establishment 
in Milwaukee for several years and is well 
known among the local trade. 

W. H. Hartfeldt has announced that the 
opening of his new jewelry store, to be 
located at 1804 Center St., will be held on 
July 10. Mr. Hartfeldt is well known 
among the jewelry trade in Milwaukee as 
he has been associated with Frank Zuehr 
on Muskego -Ave. for a long period. 

The store of Behling & Kosobucki, 290 
Brady St., has been enlarged to give ample 
room for the expanding business. This firm 
has been in business for a short period and 
has grown rapidly. The first location in 
which it was became too small, and the 
store was moved to the present location. 

Miss H. Treutel, who was formerly with 
the O. H. Bingenheimer Co., wholesale 
jewelry and supply house in Milwaukee for 
the past seven years as private secretary 
to James Havlista, president, was married 
on June 26 to H. Spitzer, Milwaukee. They 
wil reside at 1305 Scott St., Milwaukee after 
their honeymoon. 

The formal opening of the new jewelry 
and optical shop of G. H. Ross, Fond du 
Lac, Wis., was attended by numerous 
friends of Mr. Ross, who came to wish him 
success in his venture. The store is located 
in the McKnight building, which was re- 
modeled and new lighting and other fixtures 
installed to make the building as attractive 
as possible. 

Holmes & Edwards Silver Co. has ar- 
ranged for a display at the annual conven- 
tion of the Wisconsin Retail Jewelers’ As- 
sociation in Green Bay, July 13 and 14. It 
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will be in the Hotel Northland and will be 
in charge of Arthur FE. Hall, representative 
of the company in the Wisconsin territory, 
and Ed Wals, of the Reliance Silver Co., 
Milwaukee. 

H. S. Peterson, representative of the Re- 
liance Silver Co., wholesale jewelry house, 
was in the main office of the company dur- 
ing the past week and arranged his new 
Fall line. Mr. Paterson travels through 
the northwestern States for the Reliance 
company. He brought his family with him 
and they were the guests of Ed Wals, of 
the Reliance company, during their stay in 
Milwaukee. 

The Milwaukee Wholesale Jewelers As- 
sociation has announced that the badges for 
the Wisconsin Retail Jewelers’ Association 
convention to be held in Green Bay, July 
13 and 14, will be mailed out to all mem- 
bers prior to their leaving for the conven- 
tion. This badge has been declared the of- 
ficial one for the convention and is being 
furnished through the courtesy of the mem- 
bers of the Milwaukee wholesale associa- 
tion. 

The Milwaukee Wholesale Jewelers’ As- 
sociation has worked out a plan of co-opera- 
tive advertising which is in the form of 
direct by mail literature to be sent to ail 
retail jewelers in Wisconsin. The monthly 
bulletin will be 8% by 11 inches in size and 
will carry advertising of the 14 members of 
the association. The average size of the 
advertisements will be three by five inches 
according to present plans. The first issue 
will be mailed to reach the retailers before 
the State convention and the first page will 
carry a letter urging all of the retailers to 
attend the convention at Green Bay. The 
purpose of the monthly bulletin is to bring 
out the fact that the wholesalers are ready 
at all times to co-operate with the retailer 
in all departments of the business. This 
point is well brought out in the first issue 
by the support given to the retailers’ con- 
vention. 

An expert diamond cutter, placed in the 
large display window of the Bunde & 
Upmeyer Co., one of the leading retail 
jewelry houses in Milwaukee, for a week, 
has brought an influx of business to the 
diamond shop of the firm which has never 
been equaled for this period of the year 
when that end of the business is in a sea- 
sonal dullness. Through the educational 
method of the display, the public has been 
taught that mine diamond which they have, 
others with chips in them, and old diamonds, 
can be recut and polished to look like new 
ones, and in many homes, these old diamonds 
have been taken from their guarded places 
and brought into the Bunde & Upmeyer shop 
to be repaired. The machinery and equip- 
ment used by the diamond expert was moved 
from the shop into the window, and the 
expert, Sebastian Jongelings, who is regular- 
ly employed by the firm, did the same work 
there which he does in the shop. In another 
portion of the large window was a display 
of models, representing 23 of the largest 
and most important diamonds in the world. 
Local interest was created in the display by 
two diamonds found in Wisconsin. One of 
them has been in the possession of Bunde 
& Upmeyer Co. for 23 years, having been 
purchased from Mrs. G. Pufahl, who found 
it at Burlington. 
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Canada Notes 





Contributing to the success of the Van- 
couver rose and flower festival of the 
Greater Vancouver Horticultural Society in 
Vancouver during the last few days of June, 
Henry Birks & Sons, Vancouver, offered a 
beautiful loving cup as a prize. The Birks 
cup was offered for the grand aggregate in 
the open rose section, and stimulated the race 
for the prize, R. Battensby securing it with 
the rich total of 35 points. 

A reception was recently held to formally 
introduce the services inaugurated at the 
new store of Shores, Ltd., jewelers and 
opticians at 15] Hastings St. W., Vancouver, 
B. C. Many compliments were paid to the 
officers of this enterprising jewelry estab- 
lishment upon the appearance of the new 
store. Following the reception, which in- 
augurated a club payment plan of selling 
jewelry, extended also to a mail order sys- 
tem, there has -been iurther invitations to 
the people of Vancouver, B. C., to inspect 
the new store and the new stock which the 
concern has received. 

Charged with smuggling jewelry from 
Canada into the United States a man was 
arrested by the American customs officers 
at the international boundary separating 
Washington from British Columbia at 
Blaine, Wash. It is claimed by the Ameri- 
can authorities making the arrest that there 
were found 17 uncut diamonds, two diamond 
stick pins, a watch and several other articles 
of jewelry which were valued in the neigh- 
porhood of $5,000, when he was taken. This 
amount of jewelry was upon his person 
when he was searched at the boundary, the 
authorities say. 








Richmond, Va. 


Charles Koshland, of Koshland Bros., 
Philadelphia, called on the trade here a few 
days ago. 

John Yarbough, of Watkins & Yarbough, 
and A. F. Jahnke, of Jahnke & Co., plan to 
attend the 18th annual convention of the Vir- 
ginia Retail Jewelers’ Association in Roan- 
oke scheduled to be held July 8 and 9. Sev- 
eral other Richmond jewelers also hope 
to attend the meeting. 

Morris Lutto, manager of Gray’s Inc., 
jewelry store, presented Nolde Bros., with 
a beautiful loving cup incident to the celebra- 
tion of their 34th birthday anniversary and 
the formal opening of their expansive new 
bakery plant which was held simultaneously 
with the anniversary. Many employes of 
this plant are patrons of the Gray store, and 
for this reason Mr. Lutto took occasion to 
express his appreciation by giving the com- 
pany a loving cup. 

D. Buchanan & Son, jewelers, 225 E. 
Broad St., have taken out a charter of in- 
corporation authorizing them to do a general 
retail jewelry business, with maximum capi- 
tal limited to $150,000 and minimum to $50,- 
000. Incorporators are: D. A. Buchanan, 
president; G. R. Harmon, secretary, and 
Stelman S. Sloan, all of Richmond. The 
firm used to operate a store in Norfolk, as 
well as Richmond, but it discontinued the 
Norfolk business in 1918. It is one of Rich- 
mond’s oldest jewelry firms and known all 
over the State. 














A. Rees, Coalinga, was a visitor in Los 
Angeles last week calling on the wholesale 
houses. 

L. M. Edwards, western representative 
of the Alvin Silver Co., is in Los Angeles 
calling on the trade. 

C. O. Arnold, 156 E. Colorado St., Pasa- 
dena, has left for an extended vacation trip 
to the Yosemite Valley. 

G. W. Macomber, Eagle Rock, is confined 
in a hospital, having suffered a stroke of 
apoplexy a few days ago. 

N. J. Ackley, watchmaker, has moved trom 
his former quarters, 808 Broadway Central 
building, to 912 same building. 

George F. Hambright, diamond merchant 
in 908 Story building, is absent from his 
place of business on his annual vacation. 

Albert Pretzfelder, of Bayer, Pretzfelder 
& Mills, watch importers of New York citv 
is a visitor in this city in the interests of 
his concern. 

George Goldberg, western sales manager 
with headquarters in Chicago for Helbein- 
Stone Co., watch importers of New York 
city, is in Los Angeles, calling on the trade. 

The Southern California Jewelers Golf 
Association is busy making arrangements for 
the Fall tournament. The following com- 
mittee is in charge: Frank Davidson, C. F. 
Weston and Guy Lauderbough. 

B. F. King, jewelry autioneer of Southern 
California, has left for home after conduct- 
ing a very successful auction sale in El Paso, 


Tex. His store in Venice was left in charge 
of Miss Basham and Miss May Macomber. 
C. F. Weston, manufacturing jeweler in 


the Title Guarantee building, has gone on a 
three-weeks’ fishing trip to the Mammoth 
Lakes region, about 350 miles north. He is 
equipped with a camping outfit and is pre- 
pared to get the limit of trout. 

A. C. Smalley, of the silverware depart- 
ment of the E. W. Reynolds Co., has re- 
sumed his duties after an absence of two 
weeks spent at Lake Tahoe and the Petritied 
Forrest at Santa Cruz. He made the trip 
by automobile and was accompanied by his 
wife. 

J. P. Tait, W. 7th St. jeweler, is back 
from a trip to St. Louis, where he attended 
the Imperial session of the Grotto. He went 
by special train in company with the Los 
Angeles organization. He returned by the 


way of Colorado Springs and the Royal 
Gorge. 
Jesse Measer, of the Berson-Measer 


Jewelry Co., started north July 5 to be gone 
six weeks. He will go as far as Eureka, 
near the northwest corner of California. 
The Berson-Measer Co. has prepared a 
special system of credit for the use of mem- 
bers of the trade who are carrying on busi- 
ness on the credit system. 

Joseph A. Friedman, of the Friedman & 
Gessler Co., wholesalers in jewelers’ sup- 
plies, is leaving for a vacation and business 
trip to New York City. He will call on the 
importers and manufacturers in the east and 
make connections for new lines for the com- 
ing year. Mr. Gessler will be making the 
rounds calling on the trade. ; 

Henry J. Schlegel, manager of the silver- 
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ware department of Geo. D. Davidson Co., 
645 S. Hill St., has resumed his duties after 
an absence of three weeks. He left this city 
as a member of the Shrine Chanters attend- 
ing the convention held. in’ Philadelphia. 
After the convention he visited New York 
City, Rochester, N. Y., and Chicago. 

Warren W. Fulmer, of Fulmer & Gib- 
bon, Philadelphia, manufacturers of platinum 
ring mountings, is visiting Los Angeles with 
his family. This is his htrst trip to this 
section, and he is much impressed by what 
he has seen here. He regrets that the cele- 
bration of the Sesqui-Centennial prevents his 
remainiiig here as long as he otherwise 
would. 

Hugh Geiger, sales manager for the 
Napier Co., Meriden, Conn., will make a 
trip to the Pacific Coast soon for the pur- 
pose of making a special exhibit of costume 
jewelry in the show rooms of Koke, Slaudt 
& Co., representatives for the Napier Co. 
on the West Coast. <A similar display will 
be made in San [francisco at the St. lrancis 
Hotel a week later. 

C. F. Sischo, of C. F. Sischo & Sons, is 
home after making a trip with Mr. Gilmore, 
one of his traveling salesmen, through the 
north. He was gone three weeks, and is 
feeling much better in health on account of 
the trip. Paul Sischo is taking a vacation 
and has gone to the Yosemite National Park, 
while Kenneth Sischo, another son, is 
seriously sick at home. 

J. G. Donavan, Jr., has returned from his 
wedding trip and is at his place again in the 
store of the Donavan & Seaman Co. His 
father, J. G. Donavan, took Mrs. Donavan 
and other members of the family, after the 
festivities of the recent wedding, and went 
to Sabota Hot Springs, about 100 miles from 
Los Angeles near San Jacinto, and spent 
several days very enjoyably. 

Herbert Slaudt, of Koke, Slaudt & Co., 
and J. D. Bridges, of the local office of the 
International Silver Co., returned recently 
from Honolulu, after a successful business 
trip. They were in Honolulu about 10 days. 
Mr. Slaudt reports that business conditions 
are not very good on the islands. Honolulu, 
he says, is cursed by special sales and auc- 
tions the same as the jewelry trade is here. 
With 110,000 population, only 16,000 are 
whites. Sixty per cent. are Japanese. 

The many friends in the jewelry trade of 
Los Angeles are sorry to hear of the illness 
of Mrs. J. M. Samuels, of 3880 S. Western 


Ave. She has been confined in the Sylvan 
Lodge Hospital near Santa Monica for 
several weeks, and it will be some time 


before she resumes her duties at her place of 
business. Mrs. Samuels is suffering from a 
nervous breakdown due to her strenuous at- 
tention to her business. Her store in her 
absence is in charge of Dr. F. B. Winters 
and his wife. 

The store of Louis E. Pearlson, 318 N. 
Main St., was entered by burglars during the 
night recently. Although he had gone to 
considerable expense in placing iron bars 
both at the front and rear of his store, the 
thieves broke into his establishment by cut- 
the ceiling from an 


ting a large hole in 
above his and 


empty rooming house 
lowered themselves into the store by ropes. 
They left a number of burglars’ tools on 
their departure. They secured loot to the 


value of $1,000. 


store 
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The following out-of-town jewelers called 
on the trade during the week: O. A. Dock- 
ham, Burbank; Fred L. Strickler, Ingle. 
wood; M. Bronson, San Pedro; C. E. Per: 
ham, San Pedro; James J. Furfar, Santa 
Monica; Mrs. Carl [mhoff, Beverly Hills; 
J. H. Blanchard, Ocean Park; E. B. Lang, 
Venice; T. S. Lailey, El Monte; C. J. Hase, 
Ontario; Mrs. J. H. Boals, Corina; Ray- 
inond Finch, Corina; G. G. Hallowell, 
Lamanda Park; Mrs. H. E. Fox, San 
“ernando; C. W. Clark, Van Nuys; Mrs, 
Herbert K. Smith, Hermosa Beach; C. A, 
Haunn, Watts. . 

The Herbert K. Smith Co., 56 Pier Ave, 
Hermosa Beach, has moved to the new store 
in the new National Bank building at 80 Pier 
Ave. The concern has also installed an op- 
tical department, which will be in charge of 
Dr. M. L. Kemp. In connection with the 
store the concern will also conduct a manu- 
facturing jewelry department in which Mr, 
Smith will produce his own patented watch 
bracelet attachment, known to the trade as 
“Merle.” Many beautiful floral offerings 
were sent by the many friends in Hermosa 
Beach and also from Hollywood and Los 
Angeles. The company will also carry 4 
line of silverware. 








Pacific Coast Netes 


J. H. Crandall, jeweler of San Bernar- 
dino, Cal., advertises that he is closing out 
his business at auction. 

To celebrate the 22nd anniversary of his 
jewelry business in Shelton, Wash., Ira N. 
Wood has been holding a special sale. 

Ivan Neuenschwander who was for several 
years watch repair man for Paul H. Neuffer, 
Olympia, Wash., has opened a new jewelry 
store in the Graham Theater building, at 
Shelton, Wash. 

Mrs. Arthur Dauchy passed away on June 
17, after an illness of some duration. The 
deceased was the wife of Arthur Dauchy, 
one of the leading jewelers of San Diego, 
Cal. 

A watch repair shop has been opened at 
Ione, Wash., by Tom Darrow who for three 
years was a watchmaker and inspector for 
the Union Pacific and Oregon Short Line 
Rail Roads. 


Oklahoma City 


The Cook Jewelry Manufacturing Co., 208 
Basset building, Oklahoma City, has added 
Ralph E. Cook, watchmaker, to its me- 
chanical staff. 

Fred E. Neece, of West Tulsa, Okla., has 
moved his store from 1306 W. 17th PI. to 
1322 17th Pl., where he occupies a space 
of 25 by 90 feet. The new store has been 
equipped in the latest and best manner. 

Letzeiser & Co., manufacturing jewelers, 
Oklahoma City, Okla., have moved their 
office and shop to 303 Shoppe building, 
where they occupy a space 45 by 50 feet. 
Considerable new shop equipment has been 
added. 

The Pickerel! Jewelry Co., 409 W. Broad- 
way, Muskogee, Okla., has leased a space 25 
by 120 feet at 428 West Broadway. The 
latest and best fixtures have been installed 
indirect lighting system. A 

shop has been _ installed. 
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Morris C. Mayer of Mayer & Weinshenk 
is making the southern California trip. 

Although they called on their friends in 
the trade, while here, the recent visit . of 
Mr. and Mrs. J. F. Muth, Los Banos, Cal., 
was to attend the wedding of their son which 
took place at the First Congregationai 
Church. 

An unusual and interesting trip to Alaska 
and the Canadian northwest territory is about 
to be taken by H. A. Francis, manager cf 
Morgan & Allen Co. Mr. Francis and a 
party of friends are going into the interior 
after big game, taking experienced guides 
along. 

The low price of grain, 85c a sack, is pre- 
venting the farming sections of California 
from having the money they anticipated re- 
ceiving at this season, according to Charles 
Weber who has just returned from a long 
trip through the northern valley section for 
J. H. Spiro. 

Back from an automobile trip through 
Oregon and Washington, A. W. Huggins, 
president of A. I. Hall & Son, who called 
on customers of the firm in the various 
cities visited, found that conditions there 
were good. Mrs. Huggins went along and 
the trip was one of business and recreation 
combined. 

Anxious requests for him to come home, 
on account of a rush of orders, cut short 
the southern visit of W. J. Higgins, For- 
tenbery & Higgins, diamond setters, after he 
had visited Chicago and was staying with 
relatives at Memphis, Tenn. He had plan- 
ned a hunting and fishing trip in Tennessee, 
but instead Mr. Higgins is back at his 
bench. 

Back from a long selling trip, Frank 
Cresalia of Levy & Cresalia plunged at once 
into preparations for his fishing cruise with 
J. W. and Mrs. King on their cruiser which 
has many of the comforts of an ocean-go- 
ing yacht. They went trolling for bass, up 
the Sacramento River, over July 4. The 
cruiser is named Manuzwi which is Hawaiian 
for “Water Bird.” 

An extensive vacation trip is being taken 
by Robert Myers, of R. & L. Meyers Co., 
who left with his family on June 26. They 
are traveling by automobile to Seattle, view- 
ing the points of interest en route. From 
Seattle, they will go by boat and train to 
Vancouver B. C. and the Canadian Rockies, 
visiting Banff and Lake Louise. Mr. Myers 
expects to be away for six weeks. 

Many members of the trade were inte- 
rested in the dedication ceremonies which 
attended the opening of the new factory and 
offices of the Schlage Lock Co. at Bay 
Shore Ave., San Francisco, on June 25. This 
was because Al. Benard, manufacturers’ rep- 
resentative of 704 Market St., is one of the 
directors, and the company since its incep- 
tion has been a hobby and pastime with him. 

According to Edward V. Saunders, George 
H. Yeamans, treasurer of the International 
Silver Co., Mrs. Yeamans and their two 
daughters have left for the northwest, en 
route for home, with very pleasant recol- 
lections of their visit here and to other points 
in California, Mr. Saunders, who is Coast 
manager for the International Silver Co., 
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took time to attend the golf tournament of 
the Bohemian Club at Del Monte. 

To investigate crop conditions for him- 
self in the Delta section of the Sacramento 
Valley, J. H. Lewis, accompanied by his 
city salesman drove through Sherman Island 
and Number 1 and 2 Golden Islands. The 
Delta land, as rich as any on the Nile, was 
found to be in a most prosperous condition 
with huge fruit crops and many canneries 
actively operating. The new Victory High- 
way has just opened up this territory to 
through transcontinental traffic, one of the 
great suspension bridges being a mile long. 
Mr. Lewis says he never saw the Delta 
section looking better. 











Joseph Mayer, head of the Joseph Mayer 
Co., jewelers, Marion St., Seattle, is at pres- 
ent on a trip through Alaska. 

An historic collection of jade carvings 
came through Seattle last week when W. T. 
Chang of Peking arrived with this display 


for the exposition in Philadelphia. Some of 
the ancient jade carvings are three centuries 
old, dating back to the Manchu dynasty. 

The detective ability of those attending the 
convention against crime in Spokane proved 
to be unusually high, as 75 persons spotted 
the mysterious Mr. Raffles and cracksman. 
The first to detect him was F. Cruickshank 
of Vancouver, B. C. and inspector in that 
Canadian city, while Mrs. Roy Marsh of 
Colfax, was the first out-of-town woman to 
identify this man. 

Jewel robbers of Seattle are believed to be 
responsible for the recent job in “Frisco,” 
when about $50,000 worth of loot was taken 
by “veggs.” The police of Seattle are mak- 
ing an investigation. The safe of the Sun- 
set Jewelry Co., San Francisco was robbed 
of unset diamonds in the amount just men- 
tioned, and it is believed that a well dressed 
woman who looked over the stock is an ac- 
complice. 

A new Seattle store for Burnett Bros. at 
present at 909 Second Ave. is being planned 
by the architects, who are drawing diagrams 
for remodeling the quarters at 1316 Second 
Ave., which are occupied by a confectionery 
company. The jewelry company expects to 
move early in the Fall, when the new store 
created by the installation of new fixtures 
will be ready. Offices, a balcony, interior 
and exterior fixtures will be among the re- 
modeling arrangements now being made. 

A trip to Waltham, Mass., where he had 
been employed for many years with the Wal- 
tham Watch Co. is being taken by John 
Jomengen, a jeweler of the University Dis- 
trict of Seattle, who is accompanied on this 
long trek across the continent to the scene 
of his early activities, by Mrs. Bomengen. 
They left Seattle recently by auto, in the 
identical machine which brought them here 
just two years ago. Mr. and Mrs. Bomen- 
gen will visit the Sesqui-Centennial Exposi- 
tion at Philadelphia before returning to the 
city. During their absence Norman Bomen- 
gen will conduct the Seattle jewelry busi- 
ness known as John Bomengen & Son. They 
were both with the Waltham Watch Co. for 
many years prior to establishing here. 
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Minneapolis and St. Paul 





“Al” Einen, retail jeweler, Lamberton, 
Minn., was a recent Minneapolis visitor. 

Jack Hoffman of Hoffman Bros., New 
York city was in Minneapolis a few days 
ago. 

M. Loewenthal, of the firm of Ludwig 
Lehman, New York city, recently called on 
the retail trade of Minneapolis. 

Mrs. Elizabeth Schroeder, Weld & Sons, 
retail jewelers, 817 Nicollet Ave., Minne- 
apolis, is on a month’s trip visiting friends 
in California. 

James D. Daugherty, manager of J. B. 
Hudson & Son, retail jewelers, 33 S. 7th St., 
Minneapolis, is expected to return about Jury 
10 from a trip of two and a half weeks to 
New York city. 

Mr. Bradley, a retail jeweler, of Oelwein, 
Ia., stopped in Minneapolis about a week 
ago on his way to northern Minnesota, 
where he intended to do some fishing. J. B. 
Lee, of Gaylord, Minn., was also in Minne- 
apolis recently. 

QO. L. Hindahl of the jewelry manufactur- 
ing firm of Hatlestad & Hindahl, Lindley- 
Skiles building, 622 Nicollet Ave., Minne- 
apolis, left June 19 on an extensive vacation 
trip through the northern lake country. He 
is expected back the first part of July. 

Carl Fredericks of the repair department 
of the R. G. Winter Jewelry Co., 608 Nicol- 
let Ave., Minneapolis, played in the State 
Public Links Golf Tournament which was 
played on the Armour golf course in Minne- 
apolis in June. It rained much of the week 
when the matches were played. The dates of 
Mr. Frederick’s vacation coincided with those 
of the tournament. He is a member of the 
Glenwood Golf Club of Minneapolis. 

On the occasion of the visit of Crown 
Prince Gustav Adolph of Sweden to the 
Twin Cities, O. H. Arosin, retail jeweler, St. 
Paul, figured prominently in the reception as 
a member of the committee of arrangements. 
Mr. and Mrs. Arosin attended the luncheon 
on June 30 given by Swedish Vice Consul 
Nils Jaenson in honor of the Prince at the 
Minikada Club, Minneapolis, to which only a 
few of the more prominent citizens were 
invited. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 


London U.S. Gov't New York 


Date Official Assay Bars Official 
June 29: oc. 30% 67% 65% 

S SGnewee 30 ¥5 67% 65% 
Fe Basivccice 30% 68 6556 

Detiaman 30y%5 68% 65% 

- see 304°; 681% 6534 

_ | ee Holiday Holiday 








The Meyer Jewelry Co. was recently re- 
ported as being incorporated. The above 
store at 8015 Ferndale Ave., Detroit, Mich., 
remains under the same ownership, Meyer 
Rosenbaum being the sole owner. He is 
opening a branch store at 4716 W. Warren 
Ave., Detroit. This store has been incor- 
porated for $25,000. Meyer Rosenbaum is 
president, Howard O. Johnson, vice-presi- 
dent and treasurer, and Charles K. Harris, 
secretary. 











Love's gifts, like love itself, should be everlasting 


THE 


A PURCHASE FROM YOUR 
JEWELER IS AN INVESTMENT 
IN PERMANENT VALUES 
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N choosing a gift, ask yourself two ques- 
tions: What should the gift say? ... And 
for how long should it continue the saying? 
For a gift is a message from the heart. Its 
mission is to tell, in beauty and service, 
what the giver would tell in words. 
Choose the gift, therefore, in accordance 
with the message you would have it carry. 
If you intend merely a pretty compliment 
for the day or the occasion, perhaps you may 
appropriately choose a short-lived trifle. 
But if lasting fidelity is your message, let 
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the gift reflect the constancy of your thought 
in its very composition. 

“Constancy Gifts,” both for the slender 
and opulent purse, are found, most readily, 
at the jewelry store. For the jeweler special- 
izes in jewels. And every item he sponsors 
must measure up to jewel standards. 

The official trade-slogan of the jewelers 
of America is: “Gifts that Last.” So the 
sentiment you express through your jeweler 
is usually expressed “‘in perpetuity.” 

If the message you would send in your 
next gift is worthy of living, say it for a 
lifetime, with jewelry. 
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THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 
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Send for the TINY TREASURE BOOK, a delightfullittle brochure of Gift Facts and Gift Suggestions. Sent free 


Elgin National Watch Company, Dept. 6, Elgin, IM. 


Puts advertisement appeared in four colors in The Saturday Evening Post, June 19th 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
CrrcuLtar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 











Registering and Controlling Stock and Sales 





Methods Adopted with Success by Progressive Jewelers 


Written Expressly for The Jewelers’ Circular 

















PRACTICALLY every jeweler registers 
each item in stock by number, records 
information regarding its purchase, and keeps 
an absolute check on all sales by listing them 
as customers make -purchases. In this way, 
the registration numbers and purchase data 
enable an accurate check on stock, while the 
sales information proves to be of exceptional 
promotional value if properly used. 

There are a number of outstanding pro- 
cedures in operation throughout the country 
which afford a control and knowledge of 
existing conditions. S. Kind & Sons of 
Philadelphia, when developing their system, 
realized that, aside from actual perpetual in- 
ventory information, they frequently wanted 
to know of all of the different articles 
hought from one manufacturer or of all of 
the different manufacturers from whom 
they bought the same articles. In order to 
carry out this plan, it was necessary to 
operate three records, the first being a form 
earrying purchase and sales information; the 
second, a manufacturer’s card; and the third, 
a class card. 


Mfr's No. Mfr's Name 


The purchase and sales card illustrated is 
tiled primarily by line number which appears 
on its indexed top; then secondarily by 
manufacturer's name. All pertinent infor- 
mation is recorded on it when shipments are 
received as is article and class information 
recorded in the manufacturer’s and Class rec- 
ords which serve as cross indexes. In this 
way, there is a_ possibility of following 
through each purchase and sale and, at all 
times, finding it convenient to intelligently 
observe stock conditions. 


N order to carry out the plan, it was nec- 

essary to assign a different number for 
each item. Manufacturers were given a 
number from 1 up. Then the various articles 
carried in the store were divided into groups 
or classes, each being assigned a class num- 
ber from 1 up. With these divisions, the 
numerical arrangement became the line reg- 
ister. 


Assume that S. Kind & Sons are now 
starting the system of registering material 


just received. They turn to class No. 1 


Line No | 





which might be wrist watches—the manu- 
facturer we shall call “Jewel.” The number 
of the manufacturer in this case might be 
26 and the class of goods would be 1 so that 
each one of the wrist watches in the lot is 
listed consecutively on the “Jewel” card using 
the line register numbers. As the individual 
watch is registered, a string ticket is made 
out and attached to it. On this string ticket 
for the first watch registered, the number is 
1-26-1 meaning No. 1 for the class, No. 26 
for the manufacturer, No. 1 for the first 
item. If there were ten watches in the ship- 
ment, the tenth watch would bear the num- 
ber 1-26-10. After the string tickets are 
made out and attached to articles they im- 
mediately go to the marking department 
where each piece of jewelry is marked with 
the same number that appears on the tickets. 

This record and numbering procedure helps 
to eliminate routine effort. Previous to its 
operation, it took about one week to actually 
compile a complete inventory. After the 
new system was installed, the first complete 
inventory was taken in about three hours. 


Description Card No. 





S. KINO & SONS 





MAKER'S 
NUMBER 


REGISTER DATE 
NUMBER BOUGHT 


DESORIPTION cost 


ARTICLE REGISTER ANO PERPETUAL INVENTORY 


SELLING 
PRICE 





SOLO AMOUNT 


BY SOLO FOR ORDER NUMBER 


TO WHOM CHARGEO 








THIS 


RECORD GIVES THE RETAILER VERY 






COMPREHENSIVE INFORMATION 
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MASTERPIECES of the ART of CLOCKMAKING 






Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 


BUT 
The Value is there. 


On sale by Highest-class Jewelers 


CHELSEA CLOCK CO. 
(Established 1897) 


10 STATE STREET BOSTON, MASS. ~ Louis XVI Clock 


Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 
Banjo Clock 


Beautifully Deserated METAL CASES FINISHED TO ORDER AS DESIRED 


SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO DESK, AUTO & 
WALL AEROPLANE 











a 0 EI GE PEA 


Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set “Commander” Ship’s Bell Clock 
(Also Without Base) (Also Clock Sold Separately) 
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Storekeeping Department 





This was possible because clerks were able 
to take the watch cards to cases containing 
watches and merely check off numbers as 
they were called. When the checking of a 
case was near completion, it was possible to 
immediately know whether or not there were 
any shortages or oversupplies. 


F at any time it should be desired that all 
stock cards for materials from manufacturer 
be together, it is only necessary to refer to 
the cross indexed card, which gives all the 
articles with class numbers furnished by that 
manufacturer. Then manufacturer’s cards 


CHICAGO, 144. STOCK ano 





STOCK AND SALES RECORD OF MOUNTED GOODS 


under each class could be observed so that 
the buyer, when dealing with the salesman, 
could have a complete record of all the ma- 
terials purchased from his company, knowing 
instantly what classes were good sellers as 
well as slow movers. 

One of the supposed handicaps in starting 
a system of this kind would be the fact that 
jewelry already in stock is improperly 
marked. It would, of course, be out of the 
question to remark each piece. The plan for 
registering material in stock when this sys- 
tem is installed is as follows: 

On the master card, in the column at the 
right marked “order number,” the old num- 
ber actually marked on the jewelry is placed 
in red ink. When the article is disposed of, 


CHICAGO, 144. STOCK amo sacs 


cosr 


INVENTORY CHECK 





STOCK AND SALES RECORD OF WATCHES 


the actual order number on which it is sold 
is also put in this column. This gives a 
double check and avoids the necessity of re- 
marking the old jewelry already in stock. 
However, if a ticket were lost from an arti- 
cle which is to be checked, there is an instant 
knowledge of its class. Then there would 
simply be the necessity of turning to that 
class, in the “order number” column, for un- 
sold goods locating the identical number 
marked on the article. In this way, old arti- 
cles would be identified, even though they 
were registered under the new plan and the 
new registration number was not marked on 
the jewelry. 

It will be observed on S. Kind & Sons’ 


THE JEWELERS’ CIRCULAR 


card that the term “line number” is used. 
This, in reality, means class number. The 
firm had always known their “class” as “line” 
and a similar term was therefore used. 


A JEWELER of Chicago, I. C. Newman, 

has devised a system which brings the 
same results as those received by S. Kind & 
Sons. It is really exceptional in the actual 
control which it affords. Before the in- 
stallation of the new idea, Mr. Newman was 
very much concerned about some of the ex- 
pensive pieces and watches that he had in 
stock and wanted to tie up each item so that 
there would be an absolute knowledge of 
movements, and a check as to the actual ex- 
istence of materials. However, he wanted a 
procedure which would be flexible enough so 
that he would not have to carry in a file all 
of the old dead cards for items which had 
been sold for more than six months. From 
a study of these ideas, he put into operation 
two forms, one for watches and the other for 
all types of mounted pieces of jewelry. 
ach piece and watch has a separate card, 


wrens Name wera no. 


ARTICLE REGISTER CLASS NUMOER 





RECORDS MANUFACTURER'S NAME, HIS NUM- 
BER, AND ARTICLE BOUGHT FROM HIM 


which is indexed by the stock mumber 
scratched on the article itself. 

It will be observed that accurate purchase 
and sales information is embodied on these 
forms and there is a knowledge of the origin 
of each item. 

All pieces are numbered by series, similar 
to the procedure used by S. Kind & Sons. 
As soon as an item is sold, reference is made 
to its stock number in the file and the card 
representative of the item is reversed in po- 
sition; that is, turned over to its opposite 
side where sales information is recorded. 
The marginal edge of the reverse side of the 
card is shaded by close ruling, so that it is 
easy for Mr. Newman, at a period three or 
four months after inventory, to pull out a 
tray of his records representing his most ex- 
pensive la Vallieres and, at a glance, deter- 
mine how many have been sold and how 
many not have moved. In this way he is 
able to visibly watch each item in stock and 
attempt to move those which should be turned 
into cash. 

On the face of the cards there are a num- 
ber of squares, under the captions “inventory 
check.” These are provided so that a check 
may be placed at each inventory period to 
signify that the item is still in stock. A dif- 
ferent colored pencil is used each period, in 
this way identifying one period from the 
other. 


iG when going through his cards at each 

checking, Mr. Newman observes a num- 
ber of items which have been in stock for a 
long pericd of time, he immediately makes 
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note of them and works toward their sale. 
l'rom this feature is afforded a perpetual in- 
ventory, which makes possible the observ- 
ance of stock movements toward a reduction 
of inventory and an increase in profits. 

At the end of each inventory period, those 
cards which indicate sales are removed and 
there is still a straight, numerical sequence 
according to stock number. Dead items are 
not cluttering the file—it is entirely up to 
date. 

The cards removed serve as promotional 
records toward the development of business. 
It will be observed that notation is made as 
to circularization, also those items in which 
a customer is interested. This information 


ARTICN C.ass Numete 


as nen pe 
MANUFACTURER errs nUMeER 











KEEPS TABS ON MANUFACTURERS AND THEIR 
MERCHANDISE 


results in the sending out of mailing pieces 
which directly apply to each individual pros- 
pect’s needs. 


HERE is a variation of opinions regard- 
ing the keeping of an individual record 
for each item carried in the jewelry store. 
Where one dealer will. prefer to carry on a 
procedure similar to S. Kind & Sons, the 
other will see definite advantages in keeping 
an individual record for each item. How- 
ever, both systems afford an accurate knowl- 
edge of stock conditions and tie up directly 
with the marking procedure. 

The stock record, which will serve as a 
perpetual inventory to the jeweler, is a great 
saver of time and money, also the developer 
of new business. It will prove to be a 
“ouardian angel” to those who are finding 
difficulties in checking their inventory and 
observing the activities of their stock—C. F. 
Moss. 





Is Co-Operative Advertising Here 
to Stay? 





(Continued from page 51) 








tween individual concerns as between indus- 
trial groups. Men occupying the same field 
are no longer so keen to destroy each other 
as they formerly were, they are thinking 
more of the way their competitor can help 
them, rather than how they can hurt him. 
Competition has thus become group competi- 
tion, and as a group competition grows co- 
operative advertising is indispensable.” 

The importance of getting the Fund for 
the National Jewelers’ Publicity Association 
advertising campaign in hand cannot be 
over-emphasized and when we realize the 
number of industries competing with our 
own industry it is to be wondered at the 
delay and indifference on the part of so 
many. The time is at hand when we must 
lay plans. 


¢ 
& 


es ee eR Tr 
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The RELIANCE 


HERE is a definite 

demand for gift 
watches selling at the 
Reliance price. The 
Reliance is awatch you 
can recommend with 
confidence both be- 
‘cause of its quality and 
the service back of it. 


Retails at 
In Nickel Case $7.50 
Rolled Gold-Plate 










About 


Sugersot, 
TIMEKEEPING 
SERVICE 









INGERSOLL TIMEKEEPING SERVICE 


Makes the Ingersoll Jeweled Line 
an Ideal Line for Jewelers 


ITH present day repair 
costs a jeweler can't 
afford to repair a low 


priced jeweled watch in his own 
repair department. 





For instance, a new balance staff 
in a Reliance costs only go cents. 
Compare this with what it costs 
you to do the same or a similar 
job in your own repair depart- 














If you do repair a low priced egy ein 
y eas 
jeweled watch yourself and an Under the Ingersoll plan when 
charge a price that will look Keep a supply on your customer comes in with an 
within reason compared with hand. Free on re- Ingersoll that needs repair, you 
the original cost of the watch, quest. Write simply give him an addressed | 
you actually lose money. today. mailing box, and tell him to send 

; the watch in it parcel post in- 
If you charge a price that your sured to the INGERSOLL SERVICE 


costs warrant, your customer may think you 


neni DEPARTMENT, Waterbury, Conn. He will re- 
are “soaking” him. pe 


ceive the watch back, delivered at his own 
Not only that, but you probably have more front door, almost as quickly as you could 
repair work than you have time to do. repair, test and deliver to him yourself. Tell 
With Ingersoll jeweled watches, Incrrsou. him to be sure to print his own name and ~ 
TIMEKEEPING SERVICE settles the question. We address on the package; also tell him that to 


make the repair for you and your customers save bookkeeping expense, etc., it will be sent 
— promptly, and at merely nominal prices. to him C.O.D. 


INGERSOLL WATCH CO. , Inc. 


30 Irving Place 7 215 W. Randolph St. 7 360 Fremont St. 
New York, N. Y. Chicago, III. San Francisco, Cal. 
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The Jeweler Who Never Forgets 





T RUE, he is only a myth, the jeweler who 
never forgets, a magical combination of 
the virtues of many of us who are imperfect 
as yet—but let us consider him a moment. 

This jeweler always remembers the names 
of his customers: He does not call Mrs. 
Von A— by the name of Mrs. McB—, and 
then get so embarrassed by his error that he 
only sells her a two-fifty brooch, while she 
has an undercurrent of desire for a two hun- 
dred-dollar diamond. Does not a small blun- 
der of this kind often make a big leakage 
in business? He marshals the names of 
customers in his mind as a general marshals 
his forces for the fray. 

How he remembers the likes, dislikes, and 
prejudices of customers. He keeps them all 
filed in the pigeonholes of his mind. Pos- 
sibly we might change the figure of speech 
and say that his mind is a great Customer 
Encyclopedia. Is he not fully aware that 
stylish Mrs. Von Slickenberg has diamond 
tastes but only a paste income? He also 
knows that a certain plain, soft-voiced 
woman in brown could crook her little finger 
and buy out his shop entire and never notice 
the hole in her income. 

Again, he realizes that the sprightly young 
women who have just entered his store will 
appreciate a cordial, cheery greeting. They 
are maids whose employers are guests in a 
top-notcher hotel. They are friendly, good 
spenders, and a valuable advertising medium 
—possibly they may even influence their em- 
plovers by an enthusiastic recital of the ad- 
vantages of trading at his shop. 

This jeweler never forgets to be appre- 
ciative of his good customers; he says, 
“Thank you,” with his eyes as well as with 
his voice. A dull, cold, listless jeweler hoes 
a hard row. It takes human interest in 
customers to keep them coming. He realizes 
that courtesy opens many a purse. 

He is bound to remember that the easiest 
money in sight is the cash discounts. He 
does not allow them to go into oblivion when 
the glib salesman says: “Only half a dozen? 
Better take half a gross.” Why should he 
not use his own judgment instead of coming 
to judgment. 

Moreover, he says to his employes: “Let 
us work together; my best for you, and your 
best for me.” 
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Appealin Window isplays 
¢ Wind Disp] 
Written Expressly for The Jewelers’ Circular 
HE fact that Anderson. Bros., of Lub- Under certain conditions customers 
bock, Tex., are located in a town of naturally desire certain articles, while under 


10,000 inhabitants does not handicap them 
from reaching a large list of prospects. 


According to J. C. and R. C. Anderson, 


proprietors of this firm, the best method for 
small town retailers to reach a larger public 
is through the use of appealing window dis- 
Through this means of speaking to 


plays. 





other conditions they would not be interested 
in the same articles. This is responsible for 
the attractive displays that are always found 
in the windows of this jewelry store. A 
recent window trim reflecting this fact was 
successfully used by these retailers. 


Attractive trimmings of drapery were 





THE “SUMMERTIME GARDEN PARTY” WAS THE THEME OF THIS ORIGINAL LITTLE DISPLAY 


a larger public, these jewelers are enjoying 
a business equal to that being done by many 
firms located in the larger cities. 

Getting the desired atmosphere into the 
displays is the chief thing worked for by 
this firm. In other words they have each 
window create an atmosphere that puts the 
prospect in just the mood to desire the 
articles on display. Suggestive, seasonable 


displays pave the way to the sales, while the 
quality merchandise and sales ability of this 
firm supply the finishing touches that lay 
up the profits for Anderson Bros. 


placed around the borders of the window. 
To the center of the window space a lattice 
work, forming two walls and an arch door- 
way was placed. Cut flowers and leaves 
were woven into this lattice work to give it 
che desired blend. Drapery was arranged 
over the window floor, while to the front of 
the arch was placed an imitation green 
fawn.. Miniature furniture was _ placed 
about to give it the appearance of an at- 
tractive garden. Imitation plants were set 
in ivory stands. The model chairs, tables 
and other articles of furniture contained 





TWO ATTRACTIVE 


DISPLAYS PREPARED FOR RETAILERS BY AN 





(See text om page 115) 





ENTERPRISING SILVER MANUFACTURER 
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Double Your Sales 
on Chime Hall Clocks 


More Chime Hall Clocks will be sold in the 
next six months than in any previous twelve. 


Public favor is swinging toward Grandfather 
and Grandmother Clocks. Swing with it. 
Double your sales. 


Count the number of homes that are Hall 
Clock prospects. The possibilities are amazing. 
Each sale a big sale; each profit a big profit. 
Get busy! 


The Herschede line is the largest and finest line of fine 
Hall Clocks in the country. A pattern and price to meet 
every situation. Cases of finest 
mahogany. 

Absolutely dependable. Heir- 
loom quality. Fairly priced. Good 
values. 


2 of 
32 
Artistic 
Patterns 





List Prices 
Range from 
$162 to 
$1710 





No. 242 
Height, 80 inches 
Width, 22 inches 
Depth, 15 inches 





All Herschede Clocks are fash- be: 

ioned completely under our super- 

vision in our large, modern plant. ist Me. 58 ; 

Guaranteed in every detail. — — ge = 
Order thru an Accredited Her- 


Width, 21 inches 
schede Jobber or direct from the Depth, 15 inches 
factory. 


Redwood Burl Panels 


New York Salesroom: 586 Fifth Avenue. 
Robt. E. Wilkes, Manager. 


Pacific Coast Representatives: 
A. I. Hall & Son, Inc., San Francisco, Calif. 


Prices on Pacific Coast Approximately 10% Higher. 


The HERSCHEDE 


HALL CLOCK COMPANY 
CINCINNATI, OHIO 











THE MOST CONVENIENT MAGNIFIER 


THE MILWAUKEE LOUPE 
For Engravers, Watch 
Makers, Fine Tool Makers, 
Die Makers, or for any- 
one desiring quick access 
to a magnifying glass. 
If you are wearing 
glasses, you can now 
have a convenient and 
practical loupe (either 
single or double), fitted 
to your spectacle frame. 
The hinged joint of the 
loupe arm is _ fastened 
securely to any spectacle 
frame, nose bridge, or at 
the temple end piece. 
When needed, it is ready to be conveniently brought down into position 
ready for using. In ordering specify power of lens desired. 
Prices—Single Loupe $3.50 Net. Double Loupe $5.50 Net. 


THE MILWAUKEE OPTICAL MFG. CO. 


Milwaukee Optical Mfg. Co. Building 
424 Jackson Street, Milwaukee, Wis. 





























Watch Only 
$7 50 


Fifth-second, unbreakable  crys- 
tal, guaranteed. Thousands of 


Sportsmen and Boy Scout 


Use Them 


THE STERLING 
WATCH CO., Inc. 


Manufacturer 
15 East 26th Street 
New York, N. Y. 








The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


Price $1.00 





Copyright, 1925, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 








Fairchild & Company, Inc. 
49 EAST 21st STREET 
NEW YORK CITY 


We Are Manufacturing 


Pencils and Kindred Articles in Gold and Silver in New and 
Exclusive Designs, and the ‘Fairchild’ Gold Pens 














The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 
20 W. 22nd St., New York p., May 25, 1920 








Pat. Feb. 20, 1917 
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layouts of rings, diamonds pins, necklaces, 
and other bits of jewelry that appealed to 
the particular prospect. 

The other division of the same window 
contained a silver vase filled with attractive 
dower buds. Watches for men and women 
as well as necklaces were neatly arranged 
around this section of the window. Lights 
of different colors were stationed to give 
the entire window the desired tint. 

This striking little display created an 
atmosphere that radiated Summer time 
garden parties and similar occasions that 
called for appropriate jewelry to present the 
prospects at their best. Prospects quickly 





ANDERSON 


BROS 
JEWELERS 














USED BY ANDERSON 
LUBBOCK, TEX. 


ELECTRIC SIGN BROS., 


caught the appeal and responded with many 
purchases. 

No display for this firm is ever allowed 
to grow stale. A constant effort to keep 
new, suggestive and instructive displays is 
being made. These proprietors find that 
people of the smaller towns depend largely 
upon the progressive jewelers to keep the 
latest in styles and novelties before them. 
For one, here is a firm that carries out the 
policy and never disappoints a customer. 
Their trade territory may not be large, but 
this is easily overcome by making full use 
of what they have available. Their win- 
dows carry a daily message to the citizens 
of their town. Of course they are making 
an effort to add new customers to their 
list each week, but special emphasis is placed 
on ways of getting the most from the avail- 
able prospects by keeping displays that bring 
them back for repeated sales. 

An Impressive Silver Display 

On page 113 are two attractive window 
displays of silver, which are prepared for 
the retail jeweler by a well known manu- 
facturer. The display helps the jeweler sell 
a special pattern which is featured by the 
manufacturer. 

All the necessary decorative material is 
given to the jeweler and includes a number 
of attractive show window cards, some of 


which are seen on the left in the above 
display. 

The cards measure 10 inches by seven 
inches and are printed on rigid, grey card- 


board, with a water design. At the left of 
the card are illustrations showing the origin 
of the silver pattern, while at the right is 
a dainty old rose pad for the exhibit of the 
piece of silver. This is an educational dis- 
play and will undoubtedly be appreciated by 
the public. It well illustrates the application 
of fundamental principles of art to silver 
designing —R. F. N. 


THE JEWELERS’ CIRCULAR 


Decries the Sensational 


advertising copy and 
are not good business 


SENSATIONAL 

sensational sales 
builders for a jewelry store according to 
George Chatterton, of the George Chatter- 
ton, Inc., in Milwaukee, Wis. “It does not 
bring the good reliable customer to the store 
and it does cheapen a store in the eyes of 
the regular trade and the public in general,” 
said Mr. Chatterton. 

Such a sale was conducted at the Chatter- 
ton store some time ago and sensational ad- 
vertising copy was used for it. As an added 
attraction, 50 pounds of sugar was given 
free with every purchase of $15 or over. 
The purpose of the sale was to open new ac- 
counts, but underlying this was Mr. Chatter- 
ton’s idea to test its value. He states that 


his theory concerning such sales was proven 
to his satisfaction and that it is the last time 
such a sale will be held or that advertising 
copy of like nature will be used. 

Two extra salesmen were added to 


the 


iss 


He said that some of the people who buy 
at such a sale are not the kind who can be 
permitted to have credit and he cited a 
clock sale which was held at the store at 
one time when forty-one were refused credit 
by him. 

“There is little benefit,” he said, “from 
such a sale, but there is much damage done 
which takes a long period to overcome.” 

Mr. Chatterton is satisfied, however, that 
his theory has proven out as he expected, 
alihough he has had to listen to some “‘kid- 
ding” from his friends who ask him when 
he will give other commodities free. 


Jeweler Sends Freak Photo 


t ERE is an interesting photograph sent 
rre , . . 
to THE JEWELERS’ CircuLar by Millard 
F. Davis, Wilmington, Del. The accom- 
S 

panying letter explains the details: 
“Enclosed we are sending you an enlarged 
picture and the original film of a picture of 
our front window, along with newspaper 














LIGHTHOUSE SEEMS TO BE FLASHING OUT THE JEWELER’S NAME 


regular force to handle the trade which was 
expected and the entire force was kept busy 
during the days of the sale. The regular 
closing hour of the store on Saturday 
evenings is 9 p. M. but there was such a 
crowd in the store on this particular Satur- 
day night that it was kept open until 10 
p. M. Every sale averaged well over $50 
according to Mr. Chatterton and over 3,000 
pounds of sugar were distributed. The 
sugar was delivered to the customers’ homes. 

“Such a sale,” said Mr. Chatterton, “brings 
to the jewelry store a clientele which is 
looking for bargains and which will buy 
only when bargains or special inducements 
are offered. It does not attract the higher 
class of trade who will trade at a store the 
year around. Each new account costs money 
to open and there will be a large percentage 
of those accounts which were opened at this 
sale, dropped, when their installments are 
paid, because they are not the people who 
hold an account long.” 


copy of the account of the falling of Old 
Henlopen Light. 

“A short time later we had an oil painting 
of this historic lighthouse in the window, 
and it happened it was placed in such a 
position that it caught the reflected rays of 
the lettering on our side window, making it 
appear as if the letters, ‘Millard F. Davis,’ 
were being flashed from the light. 

“The film was made by J. C. Compton, 
one of our employes. 

“This is an oddity in window display 
which may never be duplicated. Our pho- 
tographer thinks this is phenomenal, and if 
you think it is of value, we would be pleased 
to have you use it. 

“Yours very truly, 


(Signed ) “Mititarp F. Davis.” 








He—What do you drink? 
He—I sometimes wonder.—Boston Bean- 


pot. 
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PROFESSOR JULSTAFF Says: rr, } 


The feller who sez that it’s hard to make 

people change their methods of doin’ 

things prob’ly hasn’t got the proposition 

they should change to. Folks change 

easily to the W. H. S. method of buyin’ ~ 
watch repair material. 























5% 


iS a conservative estimate of the amount you save when 
dealing with us on watch repair material. Just figure out 
what this will mean on a year’s supply of balance jewels, 
balance staffs, end stones, roller, plate or tram jewels, and 
other material! You gain in quality too. 


W.H. S. 


WATCH REPAIR MATERIAL 


“DIRECT FROM MAKER TO YOU” 





























! Write for Information J 
WALTHAM HOROLOGICAL SCHOOL, Waltham, (54) Mass. 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 




















AuTtuHor’s NotE—Realizing that there is a scare- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monctonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





Technical Issue of June 2) 


Qvuestion.—IJn the last instalment, we 
spoke of looking over a lot of old winding 
and setting wheels and selecting various sizes 
of tooth curves to use in connection with our 
itttle forming tool. Assuming that we have 
selected a dozen wheels of various curves, 
how shall we proceed to prepare them for 
use mm our attachments? 

ANsweER.—Our first operation will be to 
anneal the steel wheels in order to saw out 
the section required. The annealing may be 
quickly and efficiently done by placing the 
entire lot in a small iron pan and heating to 
a cherry red. Then remove from the flame 
and sprinkle sawdust on the lot as they cool. 
When steel is red, or nearly red, it will 
cause the sawdust to spark, but as the steel 
gradually cools, the sawdust will cease spark- 
ing and will simply char as it touches the 
hot steel. At the instant that this tempera- 
ture is reached, the steel should be quenched 
in cold water. This method is known as 
water annealing and it renders the steel very 
soft for cutting, filing, etc. 


(Continued from 


Assuming that the steel wheels are prop- 
erly annealed, then we shall select a tooth 
space that appears to be in good condition 
and saw it out. We will use only one tooth 
space, but we should cut out a section as 
wide as out of the holder, shown in Fig. 112, 
and at least one-quarter of an inch in length, 
if possible, in order to have sufficient stock 
to work with. We cut out the sections in a 
very accurate manner by making a small, 
straight edge exactly the same width as our 
holder. A pin that will fit into the smallest 
tooth space we have at hand, is fitted into 
the extreme end of the straight edge exactly 
in the center. To use this straight edge, we 
simply insert the pin into the selected tooth 
space place, the straight edge in the center 
of the wheel. With a fine-pointed scriber, 
we scribe a line on each side of the straight 
edge. If we cut the section exactly to the 
line, we will have no difficulty in placing the 
section correctly in position in our holder. 

Assuming that we have all of the sections 
cut out, we may harden the lot quickly by 
placing them in a small iron tube. Heat to 
a full cherry red and quench in cold water. 
Usually, we do not “draw” the temper on 
such pieces, but if they seem to be too hard, 
they may be drawn to a light straw color. 
This may be easily done by placing the lot 
in a small box of white sand, with a bright 
piece of steel laid on top of the sand as an 
indicator. The black scale and color may be 
readily removed from the steel pieces by 
placing them in dilute hydrochloric acid for 
a few moments. 

To use these sections, it will be necessary 
to sharpen them, which may be easily done 
by placing them on the oilstone and rubbing 
them a few strokes with the tip of the finger. 
We only face off one side, so we can quickly 
select the sharpened side when required. 


QueEsTIon.—Assuming that we have all of 
the sections properly hardened and sharpened, 
how shall be proceed to form our cutter 
blanks with them? 

Answer.—Our cutter blanks have all been 
turned and lapped to uniform thickness and 


turned to the correct diameter. We may 
now place a single blank in the cutter arbor 
and produce the correct form with the aid 
of our little forming tools. We should 
strive to place the form of the tooth curves 
in the center of the cutter blank; therefore, 
the first step should be to turn the blank to 
V-shape edge with the point in the center. 
We may do this quickly with a hand graver 
sharpened to a V-point. Then we may use 
a round-pointed graver and turn the blank 
as closely as possible to form, using the little 
forming tool simply as a gauge. To produce 
the exact form required, we shall mount the 
section in our holder and place it in the tool 
post of the slide rest. It is very essential 
that the top of the forming tool (in this 
case, the top of the section) be set exactly 
radial with the center of the blank, for if 
we set the forming tool above or below cen- 
ter, we will change the form of the tooth 
curve. We must also set the forming tool, 
so that the tooth curve is exactly parallel 
with cutter blank, otherwise we will produce 
a form that is not parallel with the sides of 
the blank. 

In using this style of forming tool, we 
should bear in mind that it will not stand 
heavy cuts, such as may be done with a mas- 
ter former; therefore, we should be careful 
with it. With the aid of a glass, we may 
bring the forming tool to the required posi- 
tion and slowly drive it against the cutter 
blank. We may readily observe when the 
complete form is produced. 

No matter how carefully we perform the 
forming operation, we will observe small 
lines or tool marks in the finished form. 
These cannot be avoided in any turning op- 
erations of this character, but they may be 
eliminated to a great extent by careful bur- 
nishing. For this purpose we shall require 
a small round-nosed burnisher, rounded suf- 
ficiently to fit the form. It need not be 
exactly a fit as it is used as a hand tool. 
We remove the slide rest and use the T-rest 
when burnishing. A small amount of oil is 
applied to the cutter blank and the lathe is 
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run at a slow speed. By using the glass and 
running the burnisher carefully over the fin- 
ished form we may smooth most of the tool 
marks without changing the form to any ap- 
preciable extent. 

As far as the form of the cutter blank is 
concerned we are finished with the particular 
blank. We may now lay it aside and pro- 
ceed to produce the forms on all of the other 
blanks we have on hand. Each blank should 
be jinished very carefully, as they will be 
valuable tools, will last us a long time and 
may be sharpened whenever necessary by 
grinding with a special wheel, which will be 
described later. 

QuEsTION.—Assuming that we have all of 
our cutter blanks properly formed, what type 
of cutter shall we require to mill out the 
tooth spaces.’ 

ANsWER.—To mill out the tooth spaces, 
we shall require the 30° angle cutter, as 
shown in Fig. 112 in the last instalment; 
also, a flat saw 56 of an inch in diameter 
by .020 of an inch in thickness. Assuming 
that we have no saws on hand, we shall make, 
say, a dozen. For this purpose, we shall re- 
quire some flat steel stock, which may be 
purchased, rolled to thickness and annealed 
ready for use. All we need do is to mark 
out circles with a pair of dividers and saw 
out as marked. If we mark them out slight- 
ly larger than 5¢ diameter and saw closely 
to mark, then we may hold the blanks in a 
wheel chuck to bore out the arbor hole. The 
saws should fit the arbor closely with no per- 
ceptible side shake. Assuming that we have 
the lot sawed out and holes bored to fit the 
arbor, then we may place all of them on the 
arbor chuck and turn the diameter to 5 of 
an inch. 


Qvestion.—IVhat type of cutter shall we 
require for milling the teeth m the saws? 

Answer.—Our 30° angle cutter will be 
the proper cutter to use for this purpose. As 
we have the lot of saws turned to the proper 
diameter on the arbor chuck, we may simply 
proceed with the milling operation. All we 
need do is to remove the arbor chuck from 
the spindle in order to set our index, plate 
and latch in position. With saws of this 
type we prefer 60 teeth, as most of our 
milling with such saws consists of deep cuts, 
as are required in milling the tooth spaces 
in pinion cutters, and in such cases it is a 
pleasure to use a sharp, fine tooth saw. In 
our pinion cutters, we must necessarily use 
a coarse tooth cutter in order to preserve 
the tooth curve we wish to produce, but 
whenever possible in any milling operations, 
we prefer a fine tooth cutter, as they work 
much smoother in the watchmakers’ attach- 
ments. 

The watch factories use wheel and pinion- 
cutting machines that are very heavy and 
substantially built. In such machines, a 
coarse tooth cutter may be used to good ad- 
vantage, as the vibration is reduced to a 
minimum. But for the watchmakers’ lathe. 
the finer tooth cutter is much better adapted. 

Now, to proceed with our saw-milling 
operation: We shall place the pointer of the 
index plate. Then we may place the 30° 
angle cutter in the arbor of our wheel-cut- 
ting attachment and adjust the height of the 
spindle, so that the top face of the 30° cut- 
ter is exactly radial with the lathe center: 
we should also observe that the main slide of 
the slide rest is parallel with the line of cen- 
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ters, and all slide and end shaker taken up 
in the slide rest. We may take two light 
cuts on the saw blanks, then carefully ex- 
amine the blanks to determine if a full tooth 
has been cut. The most suitable method is 
to make two cuts of the milling operations, 
but the first cut should remove most of the 
stock and the second cut should be light and 
remove just enough metal to produce a per- 
fect tooth. 

QvueEstTion.—What speed is most suitable 
for driving the cutters in such milling op- 
erations ? 

ANswerR.—Watchmakers as a rule are 
prone to run such cutters at too slow a speed 
for efficient work. The watchmakers’ lathe 
is a mighty well-made machine and its capa- 
bilities are often underestimated. Assuming 
that we have a cutter which is made of suit- 
able steel, correctly designed, well-hardened 
and sharp, we may run such a cutter at 125 
to 150 surface feet per minute. We can 
readily determine the r. p. m. our cutter 
should turn by obtaining the circumference 
of our cutter. 

As an example, our cutter is 54 of an inch 
in diameter. Then 54 = .625, reduced to 
decimals: .625 x 3.1416 = 1.9635 inches, 
which is the circumference of our cutter. 
Assuming that we wish to drive our cutter 
at 125 feet per minute surface, then 125 feet 
equals 1,500 inches; 1,500 ~ 1.9635 = 762, 
which indicates the r. p. m. which a cutter 
54 of an inch in diameter should be run to 
obtain a surface speed of 125 feet per minute. 

A heavy oil should be applied to the work 
in all steel milling operations to carry the 
chips away and also to prevent undue heat- 
ing of the cutter. When a cutter becomes 
dull it should be sharpened, as it is simply 
a waste of time to drive a dull cutter through 
a lot of blanks. Such methods are quite 
likely to draw the temper of the cutter and 
also glaze the blanks so that subsequent 
milling operations are almost impossible. 

(To be continued) 





The Dishonest Repairer 





HE dishonest watch repairer gives the 
public a most detrimental impression and 
increases the trouble of the honest repairer. 
A short time ago, the owner of a fine watch 
gave the timepiece to a repairer, who charged 
him only $3.00, but the watch was never the 
same ‘afterwards. It indulged in all kinds 
of aberrations and vagaries and finally was 
turned over to a watchmaker who happened 
to be a friend. An examination showed that 
it would cost $18 to put the watch back in 
its original condition, which included the 
cost of material. It was suggested that the 
owner forward his watch to the factory, and 
the estimate that came back was just equiva- 
lent to that given by the watch owner’s 
friend. Then it was decided to take the 
watch back to the man who ruined it. 

First, the owner returned the watch, de- 
scribed all the technical defects, and an- 
nounced what he was told it would cost to 
make proper repairs. 

The tinker exclaimed, “That man who told 
you that is a crook. He is only trying to 
get your money. Bring the watch back to 
me and I will repair it.” 

Then the watch tinker was shown the let- 
ter from the watch manufacturer. 

“Oh, the fakers!” he piously exclaimed. 
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“Just give me your watch and it will be all 
right.” 

The watch owner said he would think it 
over. He returned to his friend who had 
given him the estimate and described the re- 
sult of his visit. 

Both men returned to the watch botch, and 
the watch owner insisted upon being reim- 
bursed for the damage done. He demanded 
that the tinker pay for the expense of re- 
pairing the watch by a competent man. 

The tinker, not knowing the visitor was a 
Jew, spoke in Yiddish to the watch-owner, 
asking if his companion was a “Goy.” 

The owner evaded answering the question, 
but said that his companion was a watch- 
maker who was perfectly capable of putting 
the watch in order. Then the tinker released 
a tirade in- Yiddish against the accompany- 
ing watchmaker. 

The latter listened stolidly and _ finally 
lashed back at the tinker in dynamic Yiddish, 
telling him what he thought of him, and at 
the same time announcing that he was fore- 
man in one of the finest Fifth Ave. retail 
jewelry establishments in New York. 

The chagrin and humility of the tinker can 
readily be imagined. He was threatened 
with a lawsuit, which of course would neces- 
sitate the hiring of a lawyer, and this would 
cost him more than the necessary repairs to 
the watch. He therefore decided to pay all 
the expense of repairing, and the watch was 
at last restored to its origina! condition. 





A Revolutionary Clockmaker 





Nancy Wright in Boston Transcript 


URING the Revolutionary days it was 

difficult to obtain tools for making or 
repairing watches and clocks, as the English 
tried to prevent all manufacturing here in 
order that everything should be sent from 
England. So Benjamin Hanks, who had 
been in the second company of the Third 
Regiment under Gen. Putnam, which had 
marched away at the time of the Lexington 
alarm, made his way secretly thrcugh the 
American and British lines, boarded a British 
vessel and obtained in some way $5 worth 
of tools. We read in the New London 
Gazette of March 25, 1779, what he was able 
to do with these precious tools: 

“Benjamin Hanks, clock and watchmaker 
in Windham, returns thanks to his friends 
and customers for their kind encouragement 
in the above trade and begs leave to inform 
the public in general that he still intends 
to carry on the said business in all its vari- 
ous branches and also has workmen in gold 
and silverware and has for sale gold beads, 
buckles of all kinds of the newest fashion, 
also plated spoons, spring lancets, &c. I have 
also a man to spin woolen worsted and cot- 
ton yarn.” 

In 1780 he put up the first town clock 
in New York city. It was in the steeple 
of the old Dutch Church which stood at the 
corner of Liberty and Nassau streets. This 
clock had a windmill attachment for wind- 
ing itself, which was spoken of in the first 
edition of Morse’s Geography as a wonder- 
ful new invention. We find that “A patent 
for fourteen years was awarded to Benja- 
min Hanks for a self-winding clock with 
windmill attachment by the Connecticut As- 
sembly.” 


— 
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CROWN CRYSTALS are superior to other crystals on 
the market because they are clear, free from bubbles and: 
streaks, and because they are obtainable in a variety of 
nearly 400 styles, enabling the user to make a perfect fit 


with very little grinding. 


But, more than any other reason, it’s the perfect 
annealing of CROWN CRYSTALS that assures 
approval. They can be ground quickly and easily, and 
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A comparison with other crystals wil! readily convince you 
that CROWN CRYSTALS are perfectly annealed 
and that 


perfect annealing counts 





—li— 


CROWN @ CRYSTALS 


(WITH EDGES READY FOR GRINDING) 
for 


Fancy Bracecet AND Miitrary WatcHES 


Latest Crown Crystal Catalog illustrating nearly 
400 styles, on request, from your jobber 


OR FROM 


SUSSFELD, LORSCH & SCHIMMEL 


153 West 23rd Street Wholesale Distributors New York, N. Y. 



































July 7, 1926 


THE JEWELERS’ 








Drill and Tap Making 





Written Expressly 





for The Jewelers’ 


Wendell F. Fo:ter 


Cireular by 

















M* experience with apprentices has 

shown that making and using the small 
drills and taps requiréd in watch repairing 
has always proved a stumbling block, and I 
have found otherwise good workmen were 
deticient in this impcrtant matter. Let us 
presume that vou have a good American 
jathe and also that you have read the article 
on diamond powders in a recent number of 
the CIRCULAR; and have learned how to 
charge ard use diamond laps, for in making 
these minute drills and taps the diamond 
lap is essential. A one-inch soft steel lap 
charged on both the face and outer edge 
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1 diamond powder will be suited 
to this particular job. If your lathe is not 
fitted with a saw-table, it will be an easy 
matter to make one, which for the average 
1¥% lathe is a flat brass disk three inches 
in diameter and three-sixteenths of an inch 
thick, having a short steel stem that fits 
snugly into the hub of the tool rest, which 
will admit of its being elevated to suit the 
use of saws and mills, covering an extensive 
range of work. The third article required 
is the real joker. Unless you have become a 
first-ciass filer, get some friendly machinist 
tool-maker to make these pieces for you. 
The first is a block of soft steel one inch 
long, three-quarters of an inch wide and 
hali an inch thick, which is best made on 
the milling machine, or shaper. Smooth off 
all roughness with a fine file as: this will 
be handled considerably; center the ends 
accurately and drill a one-eighth inch hole 
though the center of the long way, this hole 
should be tapered two degrees, or the same 
as the taper of the tail stock spindle. There 
are many little chucks on the market for 
pin-vices and broach holders; get one whose 
head is not over half an inch long and 
closing sufficiently to take the finest drills. 
Only the head of this chuck will protrude 
from the steel block, this is your drill chuck, 
vsetul in making drills and for drilling 
from the tail-stock spindle. A cut of this 
holder is shown in Fig. 1. 


with No. 


We are now ready to make drills by the 
dozen of any size our chuck will take, the 
largest one will not exceed one-sixteenth of 
an inch in diameter. 

In some of the city hardware and supply 
stores Stubs, annealed round steel rods can 
be bought in one foot lengths; invest in a 
variety of pieces running down to the finest 
hair sizes. Select a number of the finest of 
these rods and with a shear-cutter cut the 
lot into one inch lengths. If care is used 
they will all be nice and straight. With 
coarse binding wire make these up into a 
compact bundle, not to exceed half an inch 
all together. \Ve are going to harden the 
whole lot at once so they will all be of 
equal hardness, and all perfectly straight and 
free from scale. Borrow a graphite or sand 
crucible that will take the whole bunch with 
room to spare at the top. Powder some 
charcoal finely and fill all remaining space 
in the crucible clear to the top, allowing no 
steel to show. The crucible, with its con- 
tents, must be heated very slowly in a steady 
hire (charcoal preferred) bank up and heat 
evenly until the whole mass is of a bright 
cherry-red or until the charcoal dust seeths 
and boils. We have previously placed a pot 
ot cheap fish oil, or lard oil will answer, 
near at hand; there must be enough to 
cover the entire contents of the crucible. 
When the just-right point has been reached, 
take a firm hold with a pair of tongs and 
dump the whole boiling mass into the oil. 
By the time the smoke has cleared. away 
the steel will be cool enough to remove and 
clean in gasoline, after taking off the bind- 
ing wire. The pieces will be exactly as they 
were before putting in, all perfectly straight, 
hard and ready for drill making. There 
need be no drawing of temper as they will 
not be as hard as if water had been used 
and they will also be somewhat elastic. 

The drill stock is now ready for grinding. 
Select one of the hard wires, place it in the 
little chuck of the holder, leaving a small 
amount exposed, adjust the saw table so 
that the drill in its holder will be in the 
center of the revolving lap, present the drill 
to face of the lap at a long taper angle, 
using some oil as occasion requires, not 
allowing the lap to run dry. It takes but a 
few seconds to grind one angle, then turn 
the block over and grind the other angle, 
and you have two perfectly true flat sides 
coming to a point or nearly so. The cutting 
angles can best be done with an oil-stone 
slip using an eye-glass, be careful to get 
just the right angle on each side. The drill 
will work better on hard material with a 
rather obtuse angle. The drill must not be 
too thin at the point. For cutting deep 
holes run slowly and remove the drill fre- 
quently, using oil freely. 

These drills will do any job required of 
them on watch work. The point of any 
drill will clear itself cutting slightly larger 
than the body or shank; furthermore no 
holes required in watch work are more 
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than a few diameters of the drill in depth. 

The sets of drills sold by the material 
dealers have their ends slightly enlarged by 
hammering before hardening and are prone 
to crack off. They prove to be useless for 
real work and are inferior in every way to 
the regular watch factory drills as above 
described. 

The description of drill making will apply 
also to tap making with a few changes. 
The steel block for a holder instead of being 
oblong square, is of a triangular shape; the 


length is one inch, the sides are three- 
quarters of an inch, all the angles are equal. 
‘The device is shown in Fig. 2. Have the 


hole through the center of the same taper 
and for very small taps the same chuck can 
be used, or one having a larger hole can he 
made. 

li used to be possible to obtain sets of 
standard factory taps in the rough, soft, just 
as they came from the tapping dies, some 
with threads as fine as 200 to the inch. 
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These were hardened singly, and the three 
equal faces ground flat on the diamond lap; 
the temper being drawn after grinding, to 
a dark straw on a hot copper plate. This 
method of grinding is better than fluting 
(if that were possible) for these minute 
iaps. 

In making your own taps use one size 
of Stubs wire for as many sizes as possible, 
that the shanks may be the same. Turn back 
less than quarter of an inch and leave the 
shoulder taper to gain strength at this 
weak point of all taps. The inch size dia- 
mond lap will be about right, and present 
the tap end-wise to the edge of the lap and 
cn its exact center. Feed slowly and care- 
fully. When all sides are ground back off 
the three points slightly with an oil-stone 
slip using an eye glass to get them even. 
In taping holes use oil freely. 








was wrung from a 
The 


“Death—” the cry 
slight girl who swayed and staggered. 
crowd waited in horror. 

*Death—” repeated the girl, more distinct- 
ly. “Deth thave me one more dance.”— 
Louisiana Purple Pel. 

x *k x 

If at first you don’t succeed, cry, cry again. 

—Pennsylvania Punch Bowl. 
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Every Day Is a Gain or Loss in 
Money and in Health 


Don’t let your polishing dust richly 
laden with gold, platinum and other 
precious metals continue to float away 
out of your window onto the floors 
and walls or to be carried away on 
the persons of your workmen and 
customers. 

It’s a crime, absolutely, to polish without a 
dust collector—even an oc- 


Don’t take this risk long. Get the 
only insurance you can buy that will 
prevent this condition—the machine 
we show in the picture. Don’t say 
you have too little work or too little 
dust. Time alone answers this. 

We have been making these outfits these 


many years and the present model far out- 
strips anything we have ever 


casional article creates occa- Leiman Bros. Patented had before—Don’t think be- 


sional dust—all this occa- 
cional dust, laden with 
metallic particles, is breathed 


Polishing 


cause a machine is called a 
dust collector that it is really 
that. Take no chances, get 


into your lungs as you work Dust Collector this, the best known machine 


—what then? 


This continues to accumulate in your lungs. 
The metallic particles are irritating and do 
no good to human flesh and blood. 


Look at any machine, see the accumulation 
of dust—even from the ordinary air—and 
after a time the amount of dust surprises 
you—But if you could look into your lungs 
it would indeed appall you. 


Leiman Dust Collector 


and you will be sure of hav- 


ing the most effective and the most highly devel- 
oped outfit—and for no more than you should pay 
—and just what you can afford to pay. 


This is the outfit that is bought not only for the work it does 
but for the manner in which it does it. First of all it is a 
heavy, rugged machine, built to last for many a year—But 
being strong and rugged does not mean that it is a rough 
and ready product—It is in fact a finely built piece of ma- 
chinery, highly efficient in the work it does and very quiet 
in its manner of doing it. Many are in use in office buildings 
and stores where noise would be unthinkable. 


Makers of Good Machinery for 35 Years 


23 Walker St., BT 
NEW YORK 
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[Answers are also 
No attention paid to 


communications unless 


Question No. 4070.—Bifocal Lenses.— 
A customer brought to me a pair of bifocal 
lenses; on the inside of one of the lenses is 
the maker's name stamped in white letters. 
Is there any way in which same can be re- 
moved, as it is very annoying to the wearer. 
We have tried acids, but same does not have 
any effect. The letters are not visible at all 
fimes.—G. W. B. 

ANswer.—These letters can be readily re- 
moved by taking a small amount of Bonami 
on the tip of the fingers and rub back and 
forth until the letters are removed. 

Question No. 4071.—German Chime 
Clock.—We have a German chime clock 
with just two springs, one for the time and 
one for the strike. There is no name or 
marks of any kind on the case or movements, 
just the word Germany on the dial. The 
mainsprings in this clock has been changed 
and we have tried several springs, but are 
unable to get one that will run it eight days. 
Would you kindly tell us, through the col- 
uuu of vour CIRCULAR, in the Work Shop 
Notes, under the head of Clockmaker, 
whether there is any way of measuring a 
clock spring barrel and telling what kind of 
@ spring it takes. 

Thanking you in advance for this informa- 
tion, beg to remain —CLOCKMAKER. 

ANswer.—In regard to your trouble with 
the German chime clock, we would advise 
that you find the number of revolutions that 
the mainspring barrel is required to make in 
eight days. You can readily do this by al- 
lowing the movement to run down and 
counting the turns. Then you should sup- 
ply a mainspring of the proper thickness to 
make the number of turns required to run 
the clock for eight days. In selecting main- 
springs for obsolete movements, or in any 
movements where stock material is not 
readily obtained, it is usually best to select 
a mainspring in this manner. If you have 


any further trouble with this job, kindly 
write us again. 
Question No. 4072.—Platinum Strip- 


ping Solution] would appreciate very 
much your telling me, of your paper, how to 
prepare and operate a stripping solution for 
platinum. I would also like to know how 
to oxidize green and white gold. Trusting 
that you can furnish me with this informa- 
fton, I remain —L. H. K. 

Answer.—In regard to a stripping solu- 
tion for platinum. We do not believe you 
will find any such thing. The writer has no 
knowledge of such a solution, as platinum 
is not acted upon by the electric current in 
the same manner as gold, silver or copper is. 
Referring to a method of oxidizing green and 
white gold, please see question No. 4075. 
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full name and address of the writer. 


White gold cannot be oxidized, either, but 
the finish that you have reference to can be 
obtained by using Platin-nig, which is a 
white gold powder to be dissolved in water. 
The finish is obtained by painting this solu- 
tion on the article and heating the article 
slightly; the high-lights are then relieved 
in the same manner as the rose finish is ob- 
tained on yellow gold. 

Question No. 4073.—To Make Platinum 
Chloride.—How much acid is required to 
reduce one ounce of platinum to chloride? 
Also, what proportion of nitric and hydro- 
chloric is correct in making up aqua regia? 
—P. E. R. 

AnswWER.—In order to cut down one ounce 
of pure platinum, we will require from six 
to seven ounces of aqua regia, which con- 
sists of one part nitric acid and three parts 
hydrochloric acid. The platinum should be 
rolled very thin, then rolled into the form of 
a spiral coil, or else cut into small pieces. 
The coil is preferable, as it allows the acid 
to attack all parts of the platinum more 
readily than is the case when a number of 
small pieces are stacked on top of each 
other. The platinum should then be placed 
in an evaporating dish and the aqua regia 
poured over it. To facilitate the action of 
the aqua regia, the dish should be placed on 
a sand bath. Too much heat must be avoid- 
ed, or the chloride will become burned on 
the side of the evaporating dish. If the 
action of the acid stops before all of the 
platinum has been reduced, then add a small 
amount of fresh aqua regia. The solution 
must remain over gentle heat until it is re- 
duced to the consistency of syrup. A glass 
funnel should be inverted over the evaporat- 
ing dish to assist in carrying off the fumes 
and also to save the aqua regia from evapo- 
ration until it has performed its function of 
reducing the platinum. All such reduction 
should be done under a fume hood or where 
there is free access of air, as the fumes are 
very corrosive. 

Question No. 4074.—To Color Watch 
Hands Red.—Some of my customers want 
red hour hands on their watches, so as to 
show sun and Standard time. Is there any 
way that I can color the hands red?—H. 
E. D: 

Answer.—The following method may be 
used for coloring watch hands red. Mix to 
a paste, over a gentle heat, one ounce car- 
mine, one ounce chloride of silver and one- 
half ounce of tinners’ japan. Spread a little 
of the paste on the hand, then lay it face 
upwards on a piece of sheet copper, and ap- 
ply heat until the desired color is obtained. 

Question No. 4075.—Oxidizing Solution. 
—Have been reading Work Shop Notes, 
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and find some valuable information. Here 
is something I wish to know; how to make 
a green gold oxidising solution. To be put 
on by electro plate with green anode. Hop- 
ing to hear from you soon, and thanking you 
in advance, I am.—A. C. W. 

ANSWER.—We are sorry to say there is 
no such thing as green gold oxidizing solu- 
tion, as green gold cannot be oxidized in 
the same manner as silver or copper can. 
Evidently what you have reference to is an 
Antique Green Gold finish of Pompein Green 
Gold finish or any similar finish in which a 
smut is produced as in making the rose finish 
of yellow gold. The principal of each of 
these finishes is simply to make a heavy 
smut on the article which has the high lights 
relieved with moist soda after the smut is 
obtained. 

To prepare a green gold solution for such 
work, you may proceed as follows: first 
prepare a regular Roman gold coloring solu- 
tion and then add fine silver solution, drop 
by drop until the desired green tone is 
obtained. The solution should be thoroughly 
stirred after each addition of silver solution 
and the article should be well plated in 
order to observe the true color. It is best 
to stop adding silver solution just short of 
the full green tone and continue plating for 
a few moments, otherwise the solution will 
run to more of a silver color. This is not 
harmful, except that more gold solution must 
be added to bring the color back to the de- 
sired green tone. With experience you 
should soon be able to produce a fine green 
color in such a solution. 

After you have obtained a suitable green 
tone, then you may proceed to add sodium 
carbonate to the solution until the desired 
smut is obtained. Often considerable of the 
sodium salt will be required to obtain the 
smut, but it may be obtained in this manner. 
Arsenic produces a beautiful antique green 
effect to such solutions and very little arsenic 
will be required, but the color is not stable 
and it should be avoided on that account. 
The sodium salt is easily added to the solu- 
tion as required and a color from such a 
solution is very stable and is easily relieved 
vith moist sodium bicarbonate. 


Question No. 4076.—Smoked Diamonds. 
—A ring was brought to me to engrave 
shank. It had a lot of small diamonds and 
three large stones, about 95 points each. 1 
heated my shellac on an alcohol lamp and 
set the platinum ring in it. I engraved the 
shank and delivered it. Later on it was 
brought back and they accused me of smok- 
ing the two large stones. Could that be 
possible? I dont know what they did in 
boilmg out; I know they use lye; would 
that do it? What are the different ways 
that a stone could take on a coat or scum 
that looks like smoke and how can it be 
taken off? Is there any way besides polish- 
ing it? The main point ts, could it be done 
with alcohol lamp and shellac?—G. P. W. 


ANSWER.—In regard to smoking a dia- 
mond as you mention, this certainly cannot 
be done with the heat that you would obtain 
from an alcohol lamp and warm shellac. 
Further, the shellac would burn up com- 
pletely before you would have sufficient heat 
from any source to smoke a stone. Lye is 
used in solution to dissolve and boil out the 





(Continued on page 129) 
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NO GRINDING REQUIRED 
FOR FITTING = 





The new clear white CRYSTALS YOU CANT BREAK’ 
G-S FLEXO CRYSTALS : . ae 2 


ROUND AND FANCY SHAPES 














Over 7,000 jewelers are now using 





and highly recommend them—A trial will convince you ‘Protected by RE-ISSUE PATENT NO. 15458 
Domed and Finished to Size. 
G-S FLEXO CRYSTALS are made of a special material having a herd, glassy surface, highiy transparent and cannot he dis- 
tinguished from glass when inserted in a watch, THEY DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYS- 


TAL IS USED PROFITABLY. FIT TIGHT—NO DUST OR TARNISH ON DIAL. 


Anyone can fit quickly 


G-S Flexo Fancy Shape Crystal Outfit G-S Flexo Round 


The most profitable and simplest complete outfit for fitting 
Fancy Shapes Crystal Outfit 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting: watch 
crystals. It enables a jeweler to fit any case in 
a minute, giving customers prompt service and 
entire satisfaction. 

A small stock of ad 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 
to fit the thinnest watch.) (Open case crystals 







\aapg woe?! 
Reg. U. S. Pat. Off. 
and foreign countries 














oy are extra thick.) 
consists Order from your Wholesaler—or direct from us 
of 38 sizes, é 
Indes’ and GERMANOW-SIMON saein 
| saps BEWARE of cheap and inferior imitations. IF IT ISN’T MACHINE CO. atl aga —— 
A “G-S” IT IS NOT A GENUINE FLEXO CRYSTAL 545 West Ave., Rochester, N. Y., U. S. A. Complete 








OR over thirty years we have specialized 
in restoring to their original shape, watch 
cases that have been damaged seemingly be- 
yond repair. Our specialization has developed 
special tools for the purpose, as well as an organi- 
zation highly skilled in work of this character. 


Send the case to us no matter how badly it may be 
battered. We have successfully repaired cases that 
other houses have turned down. Our prices are right— 


@ sd just a fair, legitimate profit added to the actual cost—and 
every piece of work is guaranteed to be right. Write for 
price list. 
/ : © BECKER-HECKMAN COMPANY 222;2scon ssc Chicago 























Combination @ ' 
Watchmakers | | Files, Jewelers’ Tools and Supplies 
Motor, $20.00 _ Telephone Cortlandt $222 — 
or D. C. “American! 
Fidelity Ta- 


AMERICAN-SWISS FILE & TOOL CO.’S 


dF 
pered Hrame AMERICAN GAS FURNACE CO.’S 


Polishing Motor 





Tilustrated. Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Polishing Motors Sand Blast Blowers. 
16 to $55 
ossistcnding Anchor Tool & Supplv Co., Inc. 
FIDELITY Formerly Tool and Supply Dept. of 
ELECTRICCO. E. P. REICHHELM & CO., Inc. 


Lancaster. Pa. 24 JOHN ST. 33 NEW YORK 
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Concerning the ‘‘Clear Bench”’ 





Translated expressly for THE JEweLers’ Circular from the French of 
Moniteur de l'Horlogerie et de la Bijouterie de Belgique 


A. Flament in 




















F expression becomes the symbol of a 

country, then I am at a loss, because, | 
have never seen anything, which was as 
uch in contradiction with the mentality 
of the true horologist, as the bench, such 
as described by Mr. Favre-Bulle: 

“An heterogeneous jumble of tools spread 
out-on a bed of dust!” 

If the knowledge of mathematics is the 
characteristic of the grinder in the work 
shop, is not absolute and careful neatness 
the characteristic of the repairer? 

There is no lack of reasons for being neat 
in all that one does in life; but in repairing 
neatness is a primordial condition; and its 
absence alone indicates a poor workman. 

At the beginning of his article, Favre-Bulle 
says “that to-day, more than ever, the work 
must be done quickly and well.” As a man 
of precision, it would perhaps have been 
better to have said well and quickly. We 
always try to do quickly, without sufficiently 
concerning ourselves with doing well. 

The rapidity of the work perhaps does 
not arise from the haste of the workman, 
but rather with the improvement of the 
stock and tools and of organization. 

Then this is not too much to ask the own- 
ers of repair shops. Progress causes ex- 
penses for which one does not always see 
the immediate compensation. 

Therefore a workshop “is made purposely 
to bring returns and not losses.” It will 
be difficult to destroy this attitude of mind 
as long as workmen are not exclusively 
the product of schools. This is easy enough 
to understand, because without the theory 
and the manual work, which form I will 
say, the machine of the profession, there 
exist a lot of considerations, at first sight 
indirect and unapparent, which form the 
animating soul of the profession. (Those 
who know Latin will pardon me this pleon- 
asm). And that soul discloses itself in polit- 
ical economy. 

The more the principals of schools and 
workshops take into account political or in- 
dustrial economy, for those whom the word 
political displeases, the more “the bench will 
be clear” and the greater will be the output. 

Permit me to describe here how my bench 
is kept clear. My diploma of graduating 
with high honors from the Horological 
School of Brussels in my pocket, I presented 
myself, with the air of a patron to Mr. Louis 
Martin, watchmaker at Orleans. 

He, in order to show my diploma all the 
deference due it, put into my hands, in the 
manner of a sceptre, my first tool—a little 
broom, such as one sees in the home and 
purposely said: 

The great art of repairing is order and 
neatness ; this broom symbolizes them. When 
you allow one piece to fall or when a 
tweezer with bad points lets it escape like 
a cherry stone escapes from the two fingers 
which press it, you will not lose your time 
nor your temper, in searching for it. You 





will proceed broom in hand to the four cor- 
ners of the workshop and sweep toward 
the center all that the broom encounters. 
In this manner, you will not have any trouble 
in finding in the little pile that which you 
had lost and even from time to time, you 
will find things which nobody knew were 
lost. In addition the general neatness of 
the workshop loses nothing.” 

Continuing, he made me buy a small con- 
venient bench and a large assortment of 
tools, make a formal arrangement of classi- 
fying the tools by kinds and of keeping them 
in the same drawers. Above the bench, the 
tweezers were placed to the right of the 
vise, then the four screwdrivers, the hour 
glass calipers, the hammer following, the 
burnishing file, the brush to enliven the gilded 
pieces, which must be constantly of virginal 
neatness (I will say later how it was pos- 
sible), a lump of chalk, a crust of hard 
bread, a wood-coal and finally the knife to 
cut the latter. 


Each tool must be put in its place after 
the work had been completed. At first that 
appeared hard and the temptation to get 
away was constant. What do you expect? 
For about 5 years i had worked, without 
anybody having insisted on the necessity of 
having order. But the solicitude and the 
perseverance of Father Martin was such that 
it finally made me acquiesce, not however, 
without having had more than once, the 
inclination of throwing my file 12 inches 
from his face. For this bad thought, I 
publicly make apology for it to-day before 
his spirit and declare that it was he who 
was right. In brief, I finally learned to 
understand and in fact understood so well 
that to-day although it is well nigh 20 years 
since I have worked, I still go to my lay- 
out, when an occasion presents itself and 
take, with my eyes closed, the tool that I 
wish to use. I know of only one watch- 
maker in Belgium who is very particular 
in the point of view of bench order. He 
works continually in a pretty city of the 
Province of Luxembourg. During the course 
of my travels as traveling salesman, I have 
never had any trouble in recognizing the 
young man who had been in apprenticeship 
with him, and these all declared unanimously 
that they would not be able to work on a 
disordered bench. 


Order and neatness must be taught from 
the first day of the apprenticeship; but I 
repeat, there are good ideas of political 
economy which makes their value known; 
and these ideas cannot at present be taught 
elsewhere than at school. 

The apprenticeship at school being con- 
ducted without any commercial idea; the 
student and especially the good student, does 
not work for self-interest. There is then 
something wanting in his worth. This want 
will be filled by political economy which will 
form for him a soul of commercial honesty. 

I hope I have. hit the nail sufficiently 
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‘in order that it may be well sunk. 

I almost forgot that I had promised to 
speak of the neatness of the brush. I will 
say first, that my first chief did not uphold 
the idea that we find defects before the 
cleaning, for the simple reason that unclean- 
liness and foreign bodies prevent seeing 
clearly into the watch. 

It was necessary to completely take to 
pieces the latter, put all the pieces in naptha, 
pour it off gently after each cleaning, take 
out every piece, and wipe them all off with 
a clean linen cloth (a cotton cloth emits 
dust) leaving the whole to dry, then brush 
them all again. Only then did the repair- 
ing begin. To prove his qualities of neat- 
ness, the workman had to know how to 
do the repairing without soiling anything. 
This, method appears strange to many of 
our own workmen; but I believe that it is 
the only one that is good and which, with 
training, takes the minimum of time. 

In regard to the brush. This did not 
have to be soft, but semi-soft so that the 
hairs still had a little stiffness. 

Each time that it had to be used, it was 
necessary to rub it vigorously on a well 
dried lump of chalk; then with more vigor, 
on a piece of hard bread, until the chalk 
was completely rubbed off; then it was prac- 
tically clean. The brushed pieces were also 
cleaned with the result that the brush acted 
only to remove the little moisture remain- 
ing on their surfaces. After the brushing 
was completed, there was no trace on the 
brush. 

The brush being rubbed on the chalk and 
on the bread each time that it had to be 
used, its hairs finally became whetted and 
had the same effect as a soft brush without 
the faults often seen, such as catching in 
the wheel or the hair-spring. 

In fact the brush became better through 
usage. Needless to say that it had but 
one function and of course we had other 
brushes, each for a special purpose. 

It was the same with the tweezers, the 
screwdrivers, hammers, etc. Therefore I 
have always thought well of this system. 








The First Imperial Diadem 


Herbert Norris tells us that Diocletian 
(284 A. D.) was the most courageous and 
enterprising of all his predecessors, for he 
assumed that symbol of royalty so hateful to 
the Romans—the orthodox Imperial diadem, 
in imitation of the great autocratic sov- 
ereigns of the Orient. 

This crown, as worn by Diocletian, was a 
broad band of gold set with pearls, and it 
may be regarded as the foundation on which 
all Royal and Imperial crowns of subsequent 
monarchs have been built. 








The dead white, pearly effect of filigree 
jewelry may be produced by heating the 
silver to a low, red heat, then allowing 
it to cool and then place it in the regular 
pickle for a few hours. If this does not 
produce the desired mat or dead white 
finish, the operaticn may be repeated. 

*k ok x 

Traffic Cop—Why don’t you blow your 
horn at crossings? 

Motorist—Because every titre I do all the 
girls step out to the curb.—Stevens Stone 
Mill. 
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Silver 
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HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 


























Telephone, Whitehall 7240 
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Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 





DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 


Woolworth Building 
New York 
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An exquisite novelty—that sells on sight 


A complete toilet table outfit for cleaning jewelry 
—the only thing of its kind on the market. 


Each box contains: One metal holder, to secure ring or 
pin from slipping while being scrubbed and rinsed. 
Special jewelers soap—Glo-Jewl polishing fluid and basin 
—Perforated dryer with jewelers sawdust—Chamois, scrub- 
brusk and whisk. 


Sold by Leading Jewelers, Department Stores and 
Gift Shops. 


Glo-Jewl Outfits are sold by: 

New York—Black, Starr & Frost, 
Marcus & Co. 

Chicago—Elmer A. Rich, Spaulding & Co., Carteaux, Inc., 
H. J. Baby Co. 

ee. Stowell & Co., J. J. Kingsley, Shreve, Crump 
x Low. 

Philadelphia—Bailey, Banks & Biddle, J. E. Caldwell. 
Providence, R. I.—Tilden & Thurber. 

Springfield, Mass.—True Bros. 

Waterbury, Conn.—Laura Oliver, Inc. 

Baltimore—Samuei Kirk & Sons. 

The Standardtpackage sells for $1.75 each, retails for $3. The 
De Luxe package (hand made and decorated, no two alike) 
sells for $3.50 and retails for $7. Write for sample order. 
Special discount on dozen and gross orders. 


Glo-Jewl Company, P. 0. Box 43, Falls Station, Baltimore, Md. 


Charlton & Co., 
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the sides thereof, and means carried by one of the 
strap sections and selectively engageable with one 
of the hooks to connect said last named strap 
section to the first named connector section, the 
other connector section being movable to overlie 
the first connector section so as to hold the said 
means between the two connector sections. 
1,590,781. JEWELRY CLASP. Cuartes H. Tate, 
New Rochelle, and Epmunp R. NEBELING, 
Woodhaven, N. Y. Filed Feb. 26, 1925. Serial 
11,651. 6 Claims. 

A jewelry clasp including a pair of 
having flat mating surfaces, a boss on one mem- 
ber adapted to enter an opening in the other, 
, said having a slot therein, and a stud in 
[Patents Granted by the United States and the opening adapted to enter the slot when the 

the Registered Trade-Marks.] 


i ce in il na members 





boss 








UNITED STATES PATENTS 








Issue of June 29, 1926 


1,590,337. CUFF BUTTON. 
Chicago, Ill. Filed Feb. 
094. 8 Claims. members are 

In a separable cuff button, inner and outer sec- other and to 
tions cooperating when in operative relation to slot when the members are rotéted into mat- 
form the complete button, the outer section having ing relationship, said members having chambers 
projecting therefrom and provided with therein with openings for the entrance of a flexible 


SaMUEL A. WITTE, 
18, 1926. Serial 89,- 
right angles to each 
the edges of the 


disposed at 
extend beyond 


a stud 





device whereby the ends of the said _ flexible 
device may be concealed and secured inside of 
said members. 
DESIGNS 
70,488. WEDDING RING (MASONIC). Dante 
D. ScuracGeER and Rupy N. Scuracer, Chi- 
longitudinally extending slots, the inner section 
having an opening snugly receiving said stud, a 


resilient multi-armed securing member mounted in 
the outer section and provided with locking heads 
at the free ends of its arms normally projecting 
through the slots and beyond the outer peripheral 
surface of the stud, the slots extending . beyond 
the heads to permit movement of the sections to- 
ward and away from each other while secured 
together, and an elastic member connecting the 
securing member to the outer section: and urging 
the securing member toward said outer section. 
1,590,630. WATCHMAN’S TIME;sRECORDING 
Clock. Pretrer W. Kane, Chicago, IIl., as- 
signor to Thomas C. Kane, Chicago. Filed 
Aug. 8, 1925. Serial 48,927. 1 Claim. 


ML Be 
ZA bye fi 


A device of the character described, comprising 
a perforating mechanism consisting of an upright 
having 
end_ thereof, 





a base and a bore extending 
a transverse slot com- 


cast member 
from end to 


cago. Filed Jan. 30, 1926. Serial 16,351. 


Term of patent 3% years. 
70,493. FINGER RING. 


Jacop Wax, Brooklyn, 





municating with said bore and adapted to house a 
Y-shaped cam member, a slot in said cam member 
and a pin extending through said slct and _ pro- 
viding a pivot-point and guide for said Y-shaped 
member, a  spring-pressed perforating member 
mounted in said bore and normally resting in the 
crotch of said Y-shaped member, and means for 
manually rocking said Y-shaped member to force 
said perforating member outwardly against the 
spring urge. 

1,590,641. WRIST-WATCH STRAP. 
Meaty, Frovidence, R. L., 
Hadley Co., Providence, R. I. 
1926. Serial 84,196. 6 Claims. 

In a wrist watch strap, a pair of strap sections, 





Crarves A, 


q 


assignor to The L| 


Filed Jan. 27, 


a pair of connector sections carried by the re- N. Y. Filed Feb. 21, 1925. Serial 12,452 
Term of patent 3% years. 

yo” at 7 70,491. BRACELET OR SIMILAR ARTICLE. 

. Ezra S. Situ, Attleboro, Mass., assignor 





| PREECE REECER OR MRSC we! 


to R. F. Simmons Co., a Copartnership con- 
sisting of Joseph L. Sweet and Harold E. 
Sweet, Attleboro, Mass. Filed April 9, 1926. 
Serial 17,232. Term of patent 3% years. 








BI 
= 





spective strap sections and being hinged together 
at their inner ends, a series of hcoks carried by 
one of the connector sections and located between 


70,424, 
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VANITY CASE OR 
TICLE. Frank M. Wosctecnowskt, 
bcro, Mass., assignor to Marathon 


SIMILAR AR- 
Attle- 
Co., <At- 


Mass. Filed 
Term of 


tleboro, 
17,175. 


April 3, 1926. 
patent 7 years. 


Serial 


UNITED STATES TRADE-MARKS 

[The following trade marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
Act. ] 


é 


6 of said 





Trade-Marks Published Issue of June 29 1926 
225,153. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Samvuet C. War- 
SHAW, doing business as Jolies, Albany, N. Y. 
Filed Dec. 24, 1925. 
The words ‘31 Maiden Lane, 
and “Objects of Art” are disclaimed 
the mark shown in the drawing. 


Albany, N. Y.” 


apart frem 


31 Maiden Lane 
Albany. NY 





description of gcods.—Plated Pre- 
immed Cigarpipe, and Cigarette 
Toilet Ware, Gold-Plated Min- 


Plated Precious-Metal Cardcases, 


Particular 
cious- Metal-Tr 
Holders; Silver 
iature Statues. 


Plated Precious-Metal Bottles or Containers, and 
Plated Precictis-Metal Wall Ornaments. 
Claims use since June 1, 1925. 
228,426. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Hipp. DipisHEeim Co., Inc., New 
York. Filed March 10, 1926. 


LOCUST 


description of goods.—Watches, 
Watch Movements, and Parts Thereof. 
Claims use since about January 10, 1905. 
— (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE). L. HEtter & Son, 
Inc., New York. Filed March 22, 1926. 


VERTOLITE 


Particular description of g 
Claims use since Nov. 15, 1925. 


Trade-Mark Registrations Granted 
Issue of June 29, 1926 


Particular 
Watchcases, 





214,544. PEARLS AND PEARL NECKLACES. 
Carson Pirie Scott & Co., Chicago. 
Filed Aug. 26, 1924. Serial 201,881. PUB- 
LISHED MARCH 23, 1926. 
214,552. IMITATION PEARLS. Fexix Guit- 


LARD, Paris, France. 


Filed Oct. 28, 1925. Serial 222,455. PUB- 
LISHED MARCH 23, 1926. 
214,554. BRACELETS, VANITY CASES, 


CIGARETTE CASES, 
ALL MADE WHOLLY 


POWDER = BOXES, 
AND MESH BAGS, 


OR IN PART OF PRECIOUS METALS. 
Tue Napier Co., New York. 


Serial 223,318. PUB- 


1926. 


Filed Nov. 14, 1925. 
LISHED MARCH 23, 
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OLD GOLD and SWEEPINGS 














2978 Main St., BUFFALO, N. Y. 








We place at your service our years of experience in refining precious metals. 





Send us your next shipment. You will find our returns prompt and satisfactery. 


THE WILLIAMS GOLD REFINING CO. 


BRIDGEBURG, ONTARIO. 











5 South Wabash Ave. 


THOMAS J. D | > ) > & CO. 
REFINERS 





ASK ANY OLD TIME JEWELER 
CHICAGO 


Refining Plant 
317-319 East Ontario St. 


Sales Office 








4 


NEWARK, N. J. 





FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 





GOLD, SILVER AND PLATINUM METALS 


Works: General Office 
42 West 51st Street, New York City 














Bradley Polytechnic Institute wy ««- Horological Department 


has accomplished a great deal to relieve the 











oe 


shortage of first class watch repairmen. 

There are hundreds of the old timers who, for 
various reasons, go out of the business every 
year, and these places must be filled. Naturally, 
the trade turns to Bradley for relief, and the 
consequence is that we have many more applica- 
tions for workmen than we have men to supply. 
Therefore, we are making an appeal to all in 
the trade to help us out in this line of work, 
by sending us the names of likely young men 
who would make good workmen along the lines 
ef Watchwork, Jewelry and Engraving. 

To those contemplating taking up this work 
it would be wise to enter Bradley by the first 
of September if possible, the beginning of the 
regular school year. However, as the work is 
given by individual instruction one can enter at 
any time during the year. Get posted. send for 
ene of our latest catalogues. Address BRADLEY 
HOROLOGICAL, Department C, Peoria, Illinois. 
't’s free for the asking. 


7 r tae oo 
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214,573. FINGER RINGS AND BREASTPINS. 
Henry W. Peters, doing business as H. W. 
Peters Co., Boston, Mass. 

Filed Dec. 17, 1924. Serial 

LISHED MARCH 30, 1926. 

214,575. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS OF THE 
SAME. Heratp Watcu Co., Inc., New York. 

Filed Jan. 2, 1925. Serial 207,567. PUB- 

LISHED MARCH 30, 1926. 

214,618. SCARF AND COLLAR PINS, COLLAR 
BUTTONS, STUDS, AND LINK SLEEVE 
BUTTONS MADE WHOLLY OR IN PART 


206,858. 


PUB- 


OF PRECIOUS METAL. Arrow EmBLeM 
Co., Inc., New York. 
Filed Jan. 13, 1926. Serial 225,858. PUB- 

LISHED MARCH 30, 1926. 

214,668. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS OF THE 
SAME. Heratp WatcuH Co., Inc., New Yerk. 

Filed Jan. 2, 1925. Serial 207,568. PUB- 

LISHED MARCH 30, 1926. 

214,684. JEWELRY FOR FERSONAL WEAR, 
NOT INCLUDING WATCHES. | Bippart, 
BENNETT & Co., Newark, N. J. 

Filed Dec. 21, 1925. Serial 224,946. PUB- 

LISHED MARCH 30, 1926. 

214,687. SILVERWARE — NAMELY FLAT- 
WARE, AND MORE PARTICULARLY 


TABLE CRUMBERS. Tue Weipticu Bros. 
M’r’c. Co., Bridgeport, Conn. 
Filed Dec. 29, 1925. Serial 
LISHED MARCH 30, 1926. 


2253293. 


PUB- 











Starting July 3, Louisville retail stores be- 
gan closing at 1 o’clock on Saturday after- 
noon, and will continue on that schedule un- 
til early September. 

Dave J. Gleeson, of the Gleeson Jewelry 


Co., wholesale, has returned from a two- 
week stay in New York. He was accom- 
panied by Mrs. Gleeson. 

Horace H. Newmark, of the Gem Jewelry 
& Novelty Co., took an active part in the 
annual outing and frolic of the Retail Mer- 
chants’ Association a few days ago. 

Will Sales, jeweler, 4th and Liberty Sts., 
has announced that he will shortly start work 
on a four-story modern building at 317-319 
S. 4th St., replacing some old buildings 
which are antiquated. 

H. H. Newmark, head .of the Gem Jewel- 
ry & Novelty Co., Louisville, and Mrs. New- 
mark, recently left for New York, from 
which they were to sail on July 4, to spend 
the Summer in Europe. 

Louisville jewelers reported that June 
closed as a very excellent month. Prospects 
for July are not so bright, as the vacation 
season is being rushed and a spell of torrid 
weather has visited this place, but general 
conditions here are good and prospects fair. 

Announcement was made at Lexington, 
Ky., during the week of the incorporation of 
the jewelry business of Victor Bogaert, as 
the Victor Bogaert Co., capital $40,000, 
Henry A. Rasch, Victor Bogaert, Sr., Vic- 
ior Bogaert, Jr., and Edwin Bogaert being 
the incorporators. 

Among recent visitors to Louisville were: 
Samuel Newman, Gunzburger & Gluck, New 
York; Henry Michelson, I. Michelson & 


Sons, New York; Charles E. Lochner, Sha- 
fer & Douglas, Newark; J. M. Klem, F. W. 
Gillis Co., Rochester; M. Van Der Hack, 
manufacturers’ representative. 

David Roth’s Sons have been featuring an 
wnmiversary sale of the establishment of the 
Dusiness by 


the late David Roth, 42 years 
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ago. The business was established as an 
open-air stand, occupying part of the en- 
trance of an old saloon at Ist and Market 
Sts., and grew until a store was occupied in 
adjoining property. 

Play is underway at the Audubon Country 
Club for the annual trophy offered by the 
jewelry house of Lemon & Son, for women 
golfers. Mrs. E. D. Mason, State champion, 
who was crowned in June for the third time, 
was beaten in the first round matches, when 
a comparative newcomer, with a high handi- 
cap, rolled home in front. 

William Kendrick’s Sons report that the 
removal sale being staged by that company 
has gone over well. The company is con- 
tinuing the sale and will do so until located 
in the new building. Fixtures on one side 
of the store will be moved to the new store 
the week of July 5, and the rest as soon as 
possible. The concern has to be out by 
\ug. 1, but expects to be moved before that 
time. 

George W. Wolf, Jr., son of the founder 
of a former prominent jewelry store, which 
was closed in Louisville 12 years ago, died 
at his home in Montgomery, Ala., on Tues- 
day, June 29, the remains being brought to 
his old home at Louisville for interment. 
Following the closing of the Wolf store in 
Louisville, Mr. Wolf went to Montgomery to 
take charge of the jewelry department of 
the Montgomery Fair, a store in that city. 
Mr. Wolf was 62 years of age and son of 
George W. Wolf, Sr., who established a 
store which survived for 50 years and which 
at one time was the largest of its kind in 
Louisville. He is survived by his widow, 
Mrs. Nannie Murray Wolf; three children, 
john Murrav Wolf, Georze W. Wolf 3rd, 
and Miss Mary Francis Wolf, all of Mont- 
gomery; and two brothers, William Wolf, 
Louisville, and Al Wolf, Rochester, N. Y. 
The body arrived in Louisville on Thursday 
morning and was interred in St. Louis Cem- 
etery. 











Harry Westblatt, formerly at 225 Mor- 
rison St., has a new place at 253 Morrison 


St., just below 32d St. The windows at the 
front are particularly good-looking, being 
curved at the back, and having plate glass 
nartitions. A valance in blue, with tassels, 
gives them a decorative appearance. The 
windows are made in two-tiers, so that 
articles displayed may be segregated as to 
price, etc. The shop was opened June 20, 
after Mr. Westblatt was two years and a 
half in the old location. 

Schilling’s Jewelry Shop, now located on 
Morrison St. near Broadway, is one of the 
very attractive small specialty shops of the 
city. The exterior is in black and gold 
tiling, with two good-sized windows for dis- 
play purposes. Inside, the woodwork is in 
the new Italian gray finish. The floor 
covering is black.and gold linoleum.and the 
walls are covered with tapestry paper in a 
soft gray. At the rear downstairs is a 
well equipped small repair shop, and upstairs 
is a commodious balcony where the office is 
housed. The shop was opened for public 
inspection on June 2. 





‘while heating as 
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Workshop Notes 


(Continued from page i123) 





shellac and would have no effect on dia- 
monds. In view of the facts as you state 
them, you most assuredly did not cause the 
diamonds to be smoked. 

A diamond may easily be smoked or 
clouded with the heat that is required for 
hard soldering, if the stone is not protected 
for soldering. Even in 
such cases, smoking may be eliminated com- 
pletely, by coating the article and diamonds 
thoroughly with boracic acid. If a stone is 
properly covered with boracic acid, you may 
use any gold solder without risk of smoking 
the stone, but you cannot use a platinum 
solder, as too much heat is required to flow 
the platinum solder and there would be risk 
of smoking regardless of the protective coat- 
ing of boracic acid. 








An Important Work for Exporters 





OR years the National Foreign Trade 
- Council, as well as many big exporters, 
have been looking for a book that gives an 
honest-to-fact summary of the recent prog- 
ress of American foreign trade. They 
wanted a book popularly written, yet by a 
man of unimpeachable authority; a book 
that would make the modern achievements 
cf Americans overseas as interesting as the 
tales of the old clipper days, yet that would 
be so familiar with the facts that it would 
make even the foreign trader feel his pride 
in his own profession a little more keenly 
as he reads its pages. 

The book they have been looking for has 
been written by C. C. Martin, and is pub- 
lished under the title, “Can We Compete 
Abroad?” It tells the remarkable story of 
American achievements overseas from the 
most impartial of all angles, from the testi- 
mony of our competitors. Mr. Martin has 
answered the question “Can We Compete 
Abroad?” pertinently by turning it around 
on our friends abroad who have to meet our 
competition. 

He has delved into foreign consular re- 
ports and foreign trade journals; he has 
combed the foreign press to find what busi- 
ness men say in their own countries about 
American competition. He has turned up 
speeches and interviews, confidential reports, 
business letters and the debates and resolu- 
tions of foreign Parliaments. 

The result is the most unbiased tribute to 
the growth and success of present-day 
American foreign trade that has ever been 
made available for American readers. 

The book should dispose of that prejudice 
permanently, for it is an accounting of solid 
and permanent stages in our national growth 
that already make our prewar business limi- 
tations seem incredible. If an American 
wants to feel pride in his country, here are 
some of the best brass-tack reasons for that 
sentiment that have ever been presented to 
the American business public. 

The work comprises 155 pages, is paper 
bound and sells for 25 cents a copy, but 
special rates for wholesale orders will be 


given. The book may be obtained from 
O. K. Davis, secretary, National Foreign 
Trade Council, India House, Hanover 


Square, New York. 
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LEES & SANDERS. 


LTD. 


Chicago customer says: ‘The returns are 
very satisfactory.” 


SWEEP SMELTERS 
' BIRMINGHAM, ENG 





Lots of Dollars in Your 


Old Solutions 
Ask Hoke How to Dig Them Out 
Now is the time to make 
your semi-annual clean-up. 
Don’t let your books show a 
‘7 slump during the summer, 


get back that — metal 

that has accumulated during : 

the past six months. for 50 years the Standard Lubricant 
ne oke efning Instructions 

tell you how to recover every for Watches and Clocks 


scrap—all the iridium, platinum, 
palladium, gold and silver. 











| Iran SAMWHOBEMR SS | Buy Of Your Jobber 


JEWELERS TECHNICAL ADVICE C9 
22 ALBANY ST., NEW YORK CITY 


Ask for Free Circular R. C. 

















NO MAGIC— 


Restores battered sos ger to —— — - ; 
recreates the original beauty and clean per ection o o. @ 
torn, discolored mesh bags. 1926-1927 Edition 


JUST HONEST WORKMANSHIP 


Aided by the newest plating equipment for handling 
your gold, silver, gunmetal, copper and platinum plating 


work—missing parts and ornaments furnished and all 9 ° 
repairs made in our shop, insuring quick service and low 

rea top ian a Buyers’ Directory 
MESH BAG and SILVERWARE REPAIR WORK 


YOUR SATISFACTION GUARANTEED. 


SWARTZ & CO.” —_ 





The Jewelers’ Circular 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 














Price One Dollar 





of correct design, clean, sharp, 
hand cut by skilled experts of 
Tonks — Presentation 

and Medals, Athletic 


Medals, Emblem Jewelry, School and fell Pins and Rings, State The Jewelers’ Circular Publist : g Co. 


and College Seals and Crests, etc. Stamping, Enamel Cutting, Engrav- 
ing, Stationery Embossing Dies. ll John Street New York, N Y 


Reliable Service, Prices Right. 


JEWELERS HUB & DIE SERVICE CO. 


608 Nicollet Ave. B. M. Skogen, Mgr. Minneapolis, Minn. 














Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


F. W. DERBYSHIRE _- * ~ “ - - Waltham, Mass., U. S. A: 











